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Pages from the History of Goldsmithing’ 





By W. Augustus Steward 


Officier d’Academie; Head of the School of Gold and Silversmithing, L. C. C. Central School of Arts and Crafts, London 


(Continued from issue of Dec. 22) 


The Origin of Jewelry 


We will now turn to that aspect of 
goldsmithing which was employed for 
the purpose of personal decoration. We 
generally term this jewelry; the word 
is derived from the French jouel, joyau. 

Historic science can make but a feeble 
effort to enlighten us as to the origin 
of jewelry. But it is generally agreed 
that it is the oldest of the Arts, older 
than architecture, pottery or, possibly, 
raiment. The late Lord Avebury, better 
known as Sir John Lubbock, informs us 
in “Prehistoric Times” that no trace can 
be found of the knowledge of any metal 
in the Stone Age except that of gold, 
and which seems to have been occasion- 
ally used for ornaments. Probably this 
is why it is affirmed that gold was 
worked before copper or the alloy we 
call bronze. But jewelry, as we under- 
stand the word in its broadest sense, 
was made before gold was discovered. A 
French investigator states that a pa- 
rure, circlet, or simple form of crown, 
made of material taken from the vege- 
table kingdom, was the first form of 
jewel, and was worn by man. 

It was not, however (though a simple 
personal ornament), worn as a jewel, 
but rather as a mark of authority, in 
much the same way as a Zulu headman 
of the twentieth century wears a circlet 
of iron to denote his position in the 
tribe. Dr. Marcel Baudouin puts for- 
ward the view that the first type of 
jewel may have been a kind of neck or- 
Nament, invented and worn by man 
as a sign of authority. And so, although 
it is woman to whom we look as the 
great source of demand for jewelry, it 
was—if we accept the great French- 
men’s argument—man who invented the 
Jewel for himself. M. de Mortillet, an- 
other French investigator, a dozen years 
ago announced the finding of some ivory 
fragments, which he asserts formed 
— of a bracelet made by Paleolithic 
an, 

Yet another suggests that the necklet 


*All rights reserved by the author. 


is the most ancient form of jewel. In 
the Saint Germain Museum, a horse or 
ox tooth—undoubtedly of this period—is 
to be seen, pierced and bearing traces of 
ornamentation, the probability being 
that it formed part of the necklet of 
some human being in the far-off period 
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doubt that in the Bronze Age gold orna- 
ments were used. Gold bracelets, and 
crescent-shaped neck ornaments called 
lunulz, of Irish origin, may be seen in 
the British Museum and over 30 of the 
same character in the Dublin Museum, 
all of which are authoritatively stated 





THE BROOCH 
[llustrating the development of the brooch from thorn or splinter of bone 
to simple brooch of twisted wire and elaborated types thereof, to the spectacle 
brooch, bow brooch, and the first type (Merovingian) with joint catch and pin 
to be products of the Bronze Age. Gold 
ornaments, together with bronze weap- 


of the Stone Age. Very interesting jet 
necklets of the Bronze Age have been 
discovered.* Elaborate three- and four- 
row amber necklaces, joined together 
with bone plates, have been found in the 
Halstatt Cemetery, in the Austrian 
Tyrol. Iron beads of the pre-dynastic 
period were discovered in a grave at El 
Gerzeh, south of Cairo. There is little 


1A jet necklet, approximately 3000 years 
old, similar to one in the British Museum, 
was recently described at a meeting of the 
Newcastle Society of Antiquaries. It was 
discovered, together with a broken food ves- 
sel, in a cist at Kyloe, about 50 miles north 
of Newcastle. There were over 50 beads, 
4 trapezoidal plaques, 2 triangular plates, one 
of which is 2% inches long and the other % 
inches long, besides a pendant triangle, a 


ons, have been found in England. Ire- 
land, likewise, has left us a legacy of 





small cylindrical toggle piece, and a single 
bead, which is pierced half-way through 
transversely as well as longitudinally. 

From burrows of the Bronze Age a num- 
ber of rings, armlets, buttons, and beads 
have also been discovered from time to time, 
and it is generally agreed that the material 
was obtained from the neighborhood of 
Whitby, in Yorkshire. This district provides 
the finest quality. Jet was known to and 
used by the Greeks and Romans, who, ac- 
cording to Piiny, obtained it from the River 
Gagas, in Lycia. Hence gagates, the name 
given to the mineral by Greek and Roman 
writers and the German word gagat, cor- 
rupted therefrom, from which the word jet 
is derived. 
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and beautiful things wrought in 
dl for personal decoration, and the 
ornamentation of horse trappings, etc. 
Furthermore, although ornaments 
were generally made of bronze, articles 
of personal decoration have been discov- 
ered in which small quantities of gold 
were inserted, while upon closer exami- 
nation it appears that other objects, for 

















ANCIENT BRONZE PINS 


Note the delicate treatment of the heads and 
the point protectors, or guards, to obviate 
loss of pin. These pins were sometimes 16 
inches long. The hat pin point protector was 
introduced a few years ago but it is doubtful 
whether the inventor gave a thought to the 
fact that the idea was thousands of years old 


use and ornament, had been engraved 
and inlaid. 

Directly one begins to think of adorn- 
ments which today we term jewelry (but 
were originally included under the term 
of goldsmithing), he is dismayed by the 
effort which must be made to epitomize 
its history, so that, fascinating though 
it may be, it is necessary to very lightly 
pass over certain periods and to speak 
of the time when civilization, with its 
leisure after the satisfaction of animal 
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wants, made it possible for the individ- 
ual to fashion his own adornments, or 
with the surplus of his products engage 
others to specialize in work which best 
fitted their temperament and skill. 

(To be continued) 








Some Oldtime Jewelry Relics 





A Word on the Various Articles That Were 
Cherished as Memorial Tokens 


By P. B. Prior 


ERSONAL relics, such as are to be 
found in most old jewel boxes—odd 
articles, with a known history—pathetic 
looking little trinkets, wornout wedding 
rings, old plaited hair-chains and such 
like, form very interesting links in the 


_ long history of the jewelers’ art. 


Their value, in many cases, is merely 
a sentimental one, but their owners 
usually cherish them, owing to their 
family history, which renders them more 
treasured from associations than in 
terms of money. The gold locket, with 
its curl of hair so carefully preserved 
inside; the little pearl box ring, with its 
plaited center; the old enameled “in 
memory of” keeper; or the painted gold 
framed miniature are some of the 
articles to be found in the bottom of the 
box today. 

Formerly among civilized peoples it 
was the rule to bury many articles of 
personal jewelry with their owners 
when they died; in fact, many of the 
earliest and finest specimens of Egyp- 
tian, Roman, Celtic and Anglo-Saxon 
ornaments have been recovered from 
graves or tombs. These buried jewels 
have, as in the case of pottery, coins, 
etc., fixed definite dates on certain 
articles, and have revealed to us the 
type of workmanship and its prevailing 
artistic merit at many periods. 

As an instance of this, an extraordi- 
nary jewel belonging to the Saxon King, 
Alfred the Great, was dug up at New- 
ton Park, Somersetshire, many years 
ago, and now reposes in the Ashmoleum 
Museum, Oxford. It is a wonderful ex- 
ample of the combined arts of the 
jeweler, enameler, and the engraver, and 
bears the Saxon inscription for “Alfred 
had me wrought.” Mary Queen of 
Scots distributed her personal jewels 
among her friends as souvenirs the day 
before her execution; and Charles I 
gave his signet ring to Bishop Juxon 
on the scaffold in 1649. The prelate 
had many copies of it made, and gave 
them to prominent cavaliers, by whom 
they were held in sacred memory of the 
ill-fated monarch. 

Anne of Cleves, one of Henry VIII’s 
Queens, left in her will a large number 
of mourning rings, to be made and dis- 
tributed among her friends and relatives. 
Many of these “Royal” memorial articles 
are preserved today. Mortuary rings of 
the 17th century were rather gruesome 
relics. They were engraved or enameled 
with a death’s head and crossbones, and 
small gold coffin-shaped pendants were 
also made, the lid, on lifting, revealing 
a tiny skeleton. 

The early Victorian era saw a con- 
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siderable amount of souvenir, or mem- 
ory, jewelry. Old folks’ hair was plaited 
into long watch guards, with gold fit- 
tings and fastenings. Exquisite diamond 
and enamel box-brooches were often 
made to contain hair of a child. The 
hair work was often cleverly done with 
seed pearls intermixed. 

This kind of sentiment which actuated 
folks who were alive and well to order 
memorial jewelry on their own behalf, 
seems tantamount to being tailor- 
measured for the latest thing in shrouds. 
Sensible people no longer do it; at the 
same time, some of the early relics are 
undoubtedly interesting, and certainly 
keep us informed of the prevailing art 
and craftsmanship at different periods 
in the long chain of history of the 
jeweler. 








Diamonds in Australia 


Faria Australia is never likely 
to become famous as a producer 
of diamonds, it is interesting to know 
that diamonds were first discovered by 
E. H. Hargrave near Guyong, in New 
South Wales, as far back as 1851. Dur- 
ing the 10 years that followed, other 
diamonds were found in the Macquarie 
River and several of its tributaries, but 
no industry was started until 1867, 
when a deposit of some size was dis- 
covered in the Cudegong Valley, about 
19 miles northwest of Mudgee, New 
South Wales. This deposit was worked 
for a short time, but the value of the 
stones obtained did not cover the heavy 
expenses, and a flood in 1870 destroyed 
practically all the plant. 

Diamonds were also found near 
Bingara, in 1867, and subsequent dis- 
coveries on various tributaries of the 
Gwydir River have produced most of the 
stones recorded from New South Wales. 

However, the industry has only been 
worked spasmodically, and at the pres- 
ent time, the yield in New South Wales 
is mainly derived from the Inverell- 
Tingha district in the North. In Vic- 
toria stones of a small size have been 
found in the beds of streams running 
through granite country in the Beech- 
worth district; at Kongbool, in the west- 
ern district; and near Benalla. A few 
diamonds have also been found near 
Pilbarra, in West Australia, and in the 
Donaldson district of Tasmania, and on 
the Echunga goldfields in South Aus- 
tralia. It may be added that the New 
South Wales diamond is distinguished by 
its exceptional hardness.—P. B. P. 








Zack T. Rhodes, well known Darling- 
ton, Ohio, jeweler, died recently at his 
home. He was born and reared south 
of Wooster. -In his shop he spent many 
hours of his waning life at work upon 
a wonderful clock. At a certain hour 
each day the doors of the clock opened 
and pictures of members of his family 
were revealed. A’ calendar and other 
extra appliances were also included in 
the clock. Only a few details remained 
to finish the clock at the time of his 
death, including a set of chimes for 
which the clockmaker had sent to 
Switzerland. 
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European Diamond Markets 





Conditions in the Diamond Centers of London, Paris and 
Amsterdam as Reported by Correspondents of 
“The Jewelers’ Circular” 


LONDON, Dec. 16.—Conditions in this 
center are not as brisk as might be 
desired by the trade at large just at 
present. During the autumn there was 
a strong belief that conditions would be 
better during the remainder of the year 
than during the same period of the pre- 
vious year. However, these conditions 
did not develop to as great an extent as 
might have been expected. On the other 
hand it must not be overlooked that of 
recent years the public has been making 
its purchases on a more conservative 
scale. Among the middle classes pur- 
chases of diamond set articles have been 
limited to a cheap class of articles and 
there have not been many firms who 
have reported large sales. The publicity 
committee working in connection with 
the Jewelers’ Association has been vigi- 
lant in promoting the popularity among 
the richer class of wearing and invest- 
ing in diamonds. A parade was held 
during the month under the direction of 
the Publicity Committee at Mayfair 
which was attended by many notable 
society people. The value of the pearls 
and diamonds displayed was estimated 
at £1,000,000. The firms that contributed 
to the success of the display were all 
leading merchants of this city. Al- 
though the display of jewelry and gems 
was very elaborate, it is the opinion of 
many in the trade that it is to be re- 
gretted that only the members of the 
upper class attended, while the masses 
of the middle class were excluded and 
were entirely unaware of the exhibition. 

* * * 

AMSTERDAM, Dec. 17.—Reports from 
this market indicate that there is a de- 
cline in the volume of business during 
the past month as compared with the 
preceding 30 days, which is not at all 
an uncommon condition at this parti- 
cular time of the year. There are at 
present a fair number of representatives 
of American firms in this market who 
are making some purchases, but who 
seem reluctant to pay the prices asked 
for good stones. This is somewhat of 
a disappointment, for it was expected 
that with the passage of the Precious 
Stones Bill that foreign buyers would 
grasp the opportunity to make pur- 
chases at the present market price, as 
according to all probabilities, there will 


be an increase in the price of all grades. 


of diamonds, and especially in the 
medium qualities during next spring. 
This forecast which is universally ac- 
cepted by all concerns in this market 
will follow naturally as a result of the 
control of the alluvial diamonds. Those 
who are closely associated with the 
Present conditions of the rough market 
will understand that the Precious Stones 
ill cannot have any immediate effect 
on the market for common goods but. 


as time elapses, the supply of uncon- 
trolled goods will disappear from the 
market and as soon as this condition 
becomes effective the trade will feel the 
result in the improvement of conditions. 
This may take an interval of from three 
to four months, and it is for that reason 
that not until the spring of next year 
will indications of the effects of the bill 
be seen as far as the local market for 
rough diamonds is concerned. Manu- 
facturers are keeping their diamond 
cutters employed so that the number of 
those now employed, who are affiliated 
with the Diamond Workers Union, is 
about 5700, a normal figure for the 
month of December. 
* * * 


Paris, Dec. 18.—Inquiries made at 
different jewelry stores in this city 
developed the statement that business 
has not been up to what had been ex- 
pected during the past two months. It 
is reported that the purchases made 
for the Christmas and New Year’s holi- 
days have not been very important thus 
far and have consisted mainly of 
medium or cheap quality diamond arti- 
cles. A declining purchasing power on 
the part of the public has been noted of 
late. As far as the wholesale market 
is concerned, business has been slow but 
steady, as some business has been done 
with overseas and colonial points. Some 
trade has been carried on in medium 
quality “roses,” especially for the South 
American markets, for which Paris has 
always been a well known export mar- 
ket. There have been recent indications 
that the old commercial relations will 
be revived. As regard the business done 
in colored stones, it is noted that emer- 
alds have again become prominent and 
that these stones in good quality are 
scarce at this time, particularly in the 
larger sizes. 








Will of Rube R. Fogel, New York 
Jewelry Exporter, Leaves Bulk 
of Estate to Pacific Hebrew 
Orphan Asylum 


The bulk of a $2,000,000 estate left 
by Rube R. Fogel, jewelry exporter, 
1200 Broadway, New York, who died on 
Nov. 30, will go to the Pacific Hebrew 
Orphan Asylum and Home Society of 
San Francisco under the provisions of 
his will filed with the Surrogate last 
week. Mr. Fogel was head of the firm 
of R. R. Fogel & Co., and passed away 
after an illness of about two years. His 
will was filed for probate by Laurence 
A. Steinhardt of Guggenheimer, Unter- 
myer & Marshall. 

The Pacific Hebrew institution, to 
which Mr. Fogel was admitted in 1873, 
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receives $100,000, 49 per cent of the 
capital stock of his business, which is 
estimated to be worth $100,000, and the 
residuary estate. The Roman Catholic 
Orphan Asylum and the Home for Aged 
and Infirm Hebrews, New York, get 
$5,000 each, the Hebrew Orphan Asylum 
of New York receives $10,000, and the 
Montefiore Hospital, Educational Alli- 
ance and the Home for Hebrew Infants, 
get $2,000 each. 

Harry Coffee, a cousin, of Fresno, 
Cal., receives $10,000 as do the Rev. 
Dr. Rudolph I. Coffee, another cousin, 
who lives in Oakland, Cal., and Mrs. 
Isaac Fogel, a sister-in-law, of Port- 
land, Ore. Mr. Fogel’s two brothers 
predeceased him. 

The jewelry firm of R. R. Fogel & Co. 
shall be incorporated as soon as possible 
and certain employes shall share in the 
capital stock, excepting that which goes 
to the Pacific Hebrew Orphan Asylum, 
according to the will. Miss Amelia S. 
Back, of 119 E. 18th St., Brooklyn, gets 
47 per cent of the stock and Lorenzo 
Seda, a clerk, of 75 W. 118th St., who 
has been with the company about three 
years, gets four per cent. Miss Back 


had been in Mr. Fogel’s employ about 25 


years at the time of his death. 

Morris Weinberg, a former employe, 
receives the testator’s personal effects 
with the exception of his jewelry, which 
goes to Stuart H. Frank, a friend. Mr. 
Frank, Norman Frank, his brother and 
Meryl Giddings, his sister, get $5,000 
each, as does Irving Tostman of 116 
Nassau St., son of an old friend of the 
testator. 

The 12th clause of the will, which 
provides for the establishment of the 
British Orphan Asylum and Home on 
Mr. Fogel’s real estate holding from 
173d to 177th Sts. on Riverside Drive, 
and a $100,000 endowment for it, will 
be placed before the Surrogate for a 
construction. If the wording of this 
clause renders it invalid, the $350,000 
involved would pass to the San Fran- 
cisco orphanage. 

As executors of his will Mr. Fogel 
appointed Mr. Berganza, Miss Backs, 
Mr. Weinberg and Mrs. Boschetti. The 
first, it is believed, will not be able to 
qualify, as he is said to be an alien and 
not a resident of this city. The execu- 
tors’ fees from the estate will be about 
$120,000. 

Mr. Fogel’s assets include $180,000 in 
cash, $600,000 in “gilt-edge” securities, 
$1,275,000 in real estate and $100,000 in 
the business, his attorney is reported to 
have said. Mr. Fogel was fond of books, 
real estate trades and politics. He was 
connected with the Mitchel administra- 
tion. 








Notice has been given that an appli- 
cation for a charter will be filed with 
the Secretary of State for the incorpora- 
tion of a retail jewelry business to be 
known as Avery, Incorporated, with its 
principal place of business at Columbia, 
S. C. The subscribers to the amount of 
$20,000 of stock will be W. E. Avery, N. 
M. Avery and T. M. Harvey, all of 
Columbia. 
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New Year’s 
Greetings 


We take this opportunity to express to 
our friends in the trade our best wishes 


for the New Year. 





With such optimistic forecasts as lead- | 

ing men and students of economics | 

have made, the jewelry industry can | 

look forward to the coming year with | mM C T a d 
equanimity ard high hopes. 

Seemingly the “bugaboo” of presiden- 
tial year is at last to be overcome. With 
the country prosperous and business 


conditions sound, there is no reason | , : . 
why 1928 should not be a normal and mined in the Urals comes first to 


ood year. 
aie L. Heller & Son... that is truly 


And so, each to his own task to set a 
new high record during the coming 


nding eputiahe. : a condition of enormous impor: 


Sales and Executive Forces tance to the emerald buyer . . . but 


Di d Make M. . 
ee ee ee control of the largest single emerald 
JAKE LEVIN, Guest of Honor 
Wednesday, December 28th, marked the source in the wotld 1S simply the 


annual dinner of the sales and executive 





forces of L. Heller & Son, held at the . : 

Hotel McAlpin. starting point of Heller emerald 
Plans for the coming year in the Precious 

Stone, Hope Stone and Deltah Pearl de- service 


partments were all reviewed and discussed. 
The new plans were heartily approved. 


Jake Levin, Deltah enthusiast, mid-Western 
Deltah representative and famous through- 
out the industry, was guest of honor. Mr. 
A. A. Heller presided. A handsome lov- 
ing cup was presented to Jake from his 
co-workers as a mark of their affection and 


ee tent tiitinlin’ “Wellin eied, H E # # E R for E M E R A L DS 


Charles Heller, George J. Klinick, Adolphe 
Detgen, Jack Alberts, Stanley Smith, | 
Isidor Shapiro, M. S. Taube, Samuel | 
Dorskey, Sidney Levinson, Harry A. Stern, | 
M. F. Cartoon, Irving Broder and Leo 
Cartoon. 


, Among Our Visitors 


we had the pleasure of having last week the 

following friends from Buffalo, who invaded Il S 

the metropolis with the intention of com- L. He er & on, Inc. 
bining business with a a Be — Pe sdenee 
Levin and Mr. Nat Block of La France ovide 
Jewelry Mfg. Co., Messrs. Julius and Max P aris Geneva 

Robins of Robins, Bladen # - sere ge N York 
Ben Heilbron, Bob Harris and Simon Fein- . ew Yor 
singer of White, Wile & Warner. 15 West 47th St ? 
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Air Mail and the Jeweler 





How the Airplane Is Aiding Our Industry with Quick Trans- 
portation of Merchandise 


BY THOMAS WOLFE, JR.* 


SHORT time ago one of the well 

known jewelry firms of New York 
City received a letter by air mail from 
a customer in Hollywood, Cal., for a 
rush order for a birthday gift for the 
customer’s wife. 

This letter reached Lebolt & Co. at 
10 a. m. on a Saturday. An immediate 
telephone call was made to the Ameri- 
can Railway Express requesting that 
company to pick up a package for Holly- 
wood to go forward by air express. A 
prompt pickup was made and the parcel 
left New York at 11 a. m., for Hadley 
Field at New Brunswick, N. J., where 
the mail and express are loaded into 
National Air Transport planes. 

At 12:15 p. m. the plane left Hadley 
airport for Chicago and the West. At 
7 p. m. on the following day—Sunday— 
the package was received in Los Angeles 
and was delivered to the addressee 
within a short time. 

On the following Wednesday, Lebolt 
& Co. received by air mail a check for 
$7,000 for the gift jewels. The air ex- 
press charges amounted to $4.25. 

It scarcely needs be added that the 
New York jewelers were highly pleased, 
and that the Hollywood customer was 
equally enthusiastic. 

This instance will serve to illustrate 
the importance of air transport to the 
jewelry fraternity, a branch of business 
requiring the greatest celerity and 
safety in the selection of satisfying ef- 
fects in jewelry and in the delivery to 
the purchaser. 

Jewelry stocks, largely comprising 
light and valuable merchandise, natu- 
rally require the swiftest and safest 
transport. 

To meet these requirements the air- 
plane offers the highest form of com- 
mercial transport. The transcontinental 
airway, established by the Post Office 
Department but now operated by pri- 
vate transport companies, has a record 
of virtually 100 per cent safety. Na- 
tional Air Transport, which operates 
the New York-Chicago and Chicago- 
Dallas routes, has operated planes over 
those routes under contracts with the 
Post Office Department and with the 
American Railway Express with an ex- 
ceptional degree of efficiency and safety. 
Up to early winter these planes were 
operated nearly 1,500,000 miles without 
an accident or the loss of a single piece 
of mail. 

The safety of aerial transport is 
further illustrated by a recent govern- 
ment report showing that from the be- 
ginning of air mail in 1928 to Nov. 1, 
1927, 9,000,000 pounds of mail had been 
carried with a loss of only 2,386 pounds. 





*Division Traffic Manager of the National 
Air Transport, Inc. 


The efficiency record has increased in 
proportion to the lengthening life and 
experience of the air mail. 

Aside from insurance, ample guards 
are afforded to mail and express car- 
goes at airports of departure and desti- 
nation. 

Air mail and express planes travel an 
aggregate distance each day of virtually 
a ’round-the-world trip if made at the 
equator—approximately 25,000 miles. 
Sixteen routes already are flying about 
16,000 miles daily and the others are 
soon to start operations under contracts 
with the government. 

Another use of the air transport for 
carrying commodities of the highest 
value is that of transporting radium. 
The Radium Emanation Corporation, of 
New York, distributes its product 
throughout the United States by air 
mail. A physician telegraphs the com- 
pany the date and hospital when and 
where radium will be required in the 
treatment of cancer or some other ail- 
ment. In view of the high cost of using 
radium and the further fact that the 
product deteriorates somewhat in tran- 
sit, the closest calculations are made on 
time of travel by air mail. A matter 
of hours is one to be seriously consid- 
ered, and the company mails its valuable 
product just in time to catch the plane 
for delivery at the city where it is re- 
quired. 

The time of transit is vitally impor- 
tant to the physician in the matter of 
cost. A physician in Dallas rents radium 
for the treatments he gives, and conse- 
quently has it shipped to him by air 
mail from Chicago, thereby saving 
hours and even days of rental charges. 

Jewels possess not only the intrinsic 
value but that of sentiment in many 
cases to make more urgent the use of 
safe and rapid transportation. Here 
the airplane, the swiftest form of tran- 
sit known to man, meets the problem as 
no other vehicle can. 

This form of high speed transporta- 
tion is important in connection with re- 
pairs. Customers in these times are not 
content to wait days or weeks for de- 
livery of purchases or of articles that 
have been repaired. Air transport 
speed enables the merchant not only to 
please the customer and obtain payment 
in the shortest space of time, but pro- 
motes reduction of overhead costs and 
insurance premiums. For the smaller 
jewelers especially it is no longer nec- 
essary to carry such large stocks, but 
a sufficient array of samples will suffice, 
with air transport prepared to deliver 
to him the next day whatever he may 
order from the manufacturer or whole- 
saler today. 

Reduction of stocks means less capi- 
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tal invested, interest charges, and in- 
surance to carry, and is daily becoming 
more important to merchants every- 
where. 








“Being an Agitator and Creating 
Trouble” 


“Brown’s applied for the usual ‘ser- 
vice letter’ to help him get a job else- 
where,” the manager remarked. 

“Fill out the usual form, and send to 
him to post it up on the bulletin board,” 
the manufacturing jeweler ordered. 

“What’ll I fill in for the reason for 
leaving?” 

“Say he was discharged for being an 
agitator and creating trouble.” 

Brown received the letter, say the 
other employees reading the carbon copy 
on the bulletin board, and sued the 
jeweler for libel. 

“‘Libel is a false or malicious un- 
privileged publication by writing, print- 
ing, picture, or effigy or other fixed 
representation which exposes any per- 
son to public hatred, contempt, ridicule, 
or to injure him in his occupation,’ ac- 
cording to the law books, and this letter 
might be false, and still not injure you 
in your occupation,” the jeweler argued, 
and the Supreme Court of Oklahoma de- 
cided that the point was well taken. 

“We have had many agitators in the 
history of this country—not only labor 
agitators, others. In fact most of the 
modern legislation, both for the pro- 
tection of the laboring men and the im- 
provement and betterment of society, 
had been due largely to agitators. The 
potential force of labor unions and labor 
organizations is due to a great extent 
to labor agitators. We think it would 
be going too far to hold that the lan- 
guage used in this letter is libelous per 
se,” said the Court.—M. L. H. 








A French Traveling Salesman 


aw American and his wife after a short 
stay at Havre, took their departure 
for Rouen. The train left at noon-time 
and was made up of only first-class 
carriages. Their compartment was 
shared by a traveling salesman and 
after a short time he opened up a con-- 
versation with the Americans. During 
the interchange of comments on various. 
matters he told them that he soldi 
jewelry, and thinking it would interest 
his fellow passengers he unlocked his 
sample case. It contained many beau- 
tiful watches, necklaces, gold bags and 
trinkets of various kinds. He told them 
that he was carrying over $50,000 worth 
of jewelry and always traveled first- 
class for safety. 

Those who know the American 
jewelry traveler and his reticence about 
his business marveled at the temerity 
of the French salesman who felt so 
“safe in traveling first-class” that he 
could risk showing his valuable stock to 
strangers. 








Fred L. Ripley, a jeweler at Dansville, 
N. Y., has retired from business and has 
sold his store on Main St. 
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Paris Jewelry Fashion Notes 





AWord on the Novelties in Evidence at the French Capital 


(Special Correspondence to THE JEWELERS’ CIIRCULAR) 


Handbags for the winter sports are 
being selected and something very flat 
is used for day and evening wear. Bags 
are plain, the mounts and fastenings 
only being rich, while initials in mar- 
cassite or in “diamonds” are frequently 


geen, these materials being repeated in 


the mounts. Much amber and tortoise 
shell is used for mounts and for chains, 
by which the bag is hung over the arm, 
while silver, set with pebbles, is also very 
popular, or steel, especially cut. Bags 
are made in crocodile, box calf, kids of 
various sorts, velvets or corded silk, the 
material being chosen to match the 
mount, and the whole to harmonize with 
the costume. Shoes and handbags are 
frequently made in the same material. 


* * * 


Small valises especially designed to 
carry jewels and other valuables are 
having a large sale. They have stout 
locks and are so small that it is possible 
for travelers to keep them in their own 
hands, without offense to either volun- 
tary helpers, or porters. They can also 
be deposited bodily in the hotel strong- 
room, taking little room. 


* * * 


Jewelers are busy making replicas of 
tiaras and other ornaments for taking 
to mountains and to southern resorts, 
the danger of carrying such valuables 
about becoming more and more appar- 


ent. 
* * ok 


Woolens in white, with blue, green or 
red stripes, somewhat garish, are being 
worn this year for mountain sports. 
Very little pure white will be seen as it 
is considered that it always looks just a 
bit dingy against the pure whiteness of 
the snow. With these white, or striped 
white costumes, much white jewelry is 
seen. Ivory, bone, enamel, all are used 
for this type of costume, which requires 
a little lightening up. Naturally those 
who go in for ardent sports cannot wear 
anything of the kind, but for one real 
sportswoman there are 20 lookers on, 
who skate for a few minutes but who 
are occupied rather with their toilette 
than with their skill at sports. Leather 
costumes, or woolen sweaters, are worn 
by the really eager who of course eschew 
anything in the way of ornaments. The 
hon-participants, still more numerous 
than the real sportswomen and the pre- 
tended sportswomen, are taking away 
bright colored costumes and mantles for 
iternoons. These are trimmed with 
light furs that are the mode this year, 
in Paris as well as in the country or at 
the winter sports. Silver gray, nattier 
blue, jade green and warm reds are seen 
for winter sports costumes, trimmed 
with gray fur. White fur is almost ex- 
clusively reserved for the trimming of 


afternoon or evening frocks. With these 
frocks at winter sport resorts, sautoirs 
in amethysts, amber, lapis-lazuli, coral, 
white, pink and red, agate, topaz and 
similar materials will be worn. Brace- 
lets to match will also be seen, with ear- 
rings and other ornaments, which will 
also be seen with the new type evening 
gown, that is full, almost suggestive of 
crinolines, with tiny flounces. With a 
sash tied with a huge bow on the side, 
this gown recalls the days of long ago, 
and the most suitable jewelry for this 
old-fashioned gown is amber, or one of 
the similar half-precious materials, 
that were worn because of their beauty, 
not for their intrinsic value. Pebbles 
used for sautoirs, earrings and bracelets 
are especially selected to match. They 
are cut with great care, and it is this 
that makes them acceptable, and enables 
women to wear them side by side with 
others sporting magnificent diamond 


parures. 
* * * 


Flowers, used so largely for pinning 
to the shoulder, are giving place to 
jewels for evening wear for this pur- 
pose. Evidently the jewel costs more in 
the first place, but it lasts very much 
longer than the flower, and this consid- 
eration makes it popular with a certain 
type of woman. The decolleté, much 
lower at the back than in front, is often 
finished in front with a diamond brooch, 
round, oval or square, nothing but dia- 
monds being visible. The same orna- 
ment is repeated on the side of the gown, 
where it holds up the fullness of pleats, 
of the skirt fuller on one side than on 
the other. A smaller ornament of the 
same kind is used for the shoes. Very 
often the belt, worn loose, is made of 
“diamonds,” mounted and joined by sil- 
ver links, or so attached that they follow 
one another apparently joined. Other 
precious stones are also used for this 
purpose, while belts looking as if made 
of scales of a snake, are also popular. 
They are composed of glass spangles, 
sewn close together. With these, snake 
bracelets in gold and colored enamel are 
worn, to match, more or less, in color. 


* * * 


Gold and silversmiths’ work is becom- 
ing more and more fashionable in Paris 
as the Great War recedes from view. 
This week-end, Marshal Foch presented 
the King of the Belgians with a sword, 
in gold, a tribute from the Academy of 
Science, of which the King became a 
member just a year ago. The sword is 
the work of the goldsmith, Andre Falize, 
who has already designed a sword for 
King Albert. The sword is decorated 
with laurel leaves, mingled with olives. 
The button is decorated with mingled 
vines and hops, representing wine and 
beer, two of the biggest industries of 
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France and Belgium, intertwined to 
show the close friendship of the two 
countries. Ancient medallions have 
been introduced into the design and the . 
sword, a masterpiece of the art, some- 
how recalls medizval times. 








New Paris Jewelry * 





Novel Features on the Designs Introduced 
by the Master Craftsmen of the 
French Capital 


Paris, Dec. 20. — Geometry and 
jewelry are coming closer and closer 
together under the Parisian influence 
of designers like Fouquet and Sandoz. 
Hardly any jeweler of importance now 
excludes modern designs from his col- 
lection, although some of the more con- 
servative houses still regard it with tol- 
erant misgivings. 

Fouquet recently put out a brooch, 
designed especially for a hat ornament, 
combining black enamel, platinum, ‘gold, 
amethysts and brilliants. Its design, 
one of the most complicated Fouquet has 
yet put forth, is a study in angles, 
curves, planes and solids. The jewels 
are arranged like a partially seen wheel 
at the back of two upright bars of plati- 
num and gold. The angles are grouped 
about the bars and carried out in black 
enamel. Another new Fouquet crea- 
tion is a brilliant deep blue enamel bar 
with an onyx center flanked by gradu- 
ated narzow lines of gold. 

Large square brooches with square 
cut aquamarines, amethysts and other 
light colored, clear stones from a quar- 
ter of an inch to half an inch thick, are 
being used extensively by good millinery 
houses as hat ornaments. They range 
from half an inch to an inch and a half 
in length. Such brooches are also used 
on gowns and some of them have a ring 
in the top which makes it possible to 
wear them as pendants on a cord or 
chain. 

Certain Parisians have taken up all- 
crystal rings and stimulated their vogue 
somewhat. The most common form is 
a seal shaped ring with the initials or 
crest of the owner carved on it. Similar 
rings are to be seen in jade but there is 
less demand for them. 

Some of the newest two-strand neck- 
laces have insets of white sapphires or 
carved crystal beads just across the 
front of the top strand, which is meant 
to fit the base of the throat closely. The 
second strand is of graduated pearls. 
The effect is very good for women whose 
throats need slenderizing. As a whole, 
however, there seems to be a slight re- | 
action from the rhinestone jewelry that 
has had such an enormous vogue in 
Paris. 





*Issued by the National Jewelers Publicity 
Association. ° 








While hundreds of people passed with- 
in a few feet of the place, thieves en- 
tered the Pearson diamond store at San 
Diego, Cal., at noon one day recently 
and stole a number of valuable dia- 
monds. 
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THE JEWELERS’ 


Elect Officers for 1928 





Members of Jewelers’ 24 Karat Club of New York Hold Annual 
Meeting and Hear Interesting Reports 


The annual meeting of the Jewelers 
94 Karat Club of New York, which was 
held Wednesday, Dec. 28, just after THE 
JEWELERS’ CIRCULAR went to press, at 
the rooms of the organization, 15 Maid- 
en Lane, was very largely attended, 
and officers for the ensuing year were 
elected unanimously after reports of 
officers and committees had been re- 


ceived. 





T. EDGAR WILLSON, PRESIDENT-ELECT 


President Melville Untermeyer pre- 
sided and called the meeting to order 
exactly at 3 p. m., asking Secretary 
Ward to read the minutes of the last 
meeting. This was followed by routine 
business during the course of which it 
was announced that since the last meet- 
ing, three members of the club had died, 
named Jerome M. Lissauer, Fred R. 
Hollister and R. R. Fogel. Two resig- 
nations had also been received from 
members who were going out of the 
jewelry business, and one member 
elected in March had not qualified. This 
left six vacancies in the club which were 
filled from the waiting list as follows: 
Sylvester L. Mayers, Joseph V. Mayer, 
Edward J. Detjen, Stephen Varni, Alex- 
ander Grabhorn and Henry W. Sherrill. 

The report of Treasurer Lee Reich- 
man proved very interesting as he went 
into detail in the affairs of the club since 
he had assumed the treasurership last 
year and showed that the organization 
was in a sound financial condition. The 
Teport dealt in detail with the expendi- 
tures and receipts of the three social 
functions of the organization (the silver 
amiversary banquet, the beefsteak din- 
her and the outing) and altogether gave 
the members an adequate idea of the 
organization’s resources and expendi- 
tures. Secretary Ward made a very 


brief report, reading a number of com- 
munications that had been received by 
the organization. President Untermeyer 
made no report then but embodied this 
in a speech he made just before the 
election at the end of his administra- 
tion. 

The report of the banquet committee 
which was brief, showed that reserva- 
tions for the banquet now in shows that 
it had already been oversubscribed and, 
in fact, invitations for the full capacity 
of the room had been issued. There 
were still a large number of applica- 
tions for tickets to be taken care of but 
these could only be allotted in case of 
cancellations of some of the reserva- 
tions already made. 

Applications of three new members 
were received and were referred to the 
board of directors. 

When it came time for the election of 





MELVILLE UNTERMEYER, RETIRING 
PRESIDENT 


new officers and before the candidates 
were called for President Untermeyer 
made a brief speech, in the way of vale- 
dictory that went to the hearts of those 
who heard him. He said in part: 


PRESIDENT UNTERMEYER’S ADDRESS 


“Tt seems only a few weeks ago that 
I was honored by the Twenty-Four 
Karat Club by being elected as its pres- 
ident, but according to the calendar an- 
other year has rolled around. 

“The year that has just passed was a 
most important one in the annals of 
this organization, for it marked the 
passing of one of the important 
milestones in our career, our twenty- 
fifth anniversary. I feel that in the 
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Prin that are to follow, this organiza- 


tion will not only maintain the high 
standard of good fellowship, but I would 
very much like to see the activities of 
the Twenty-Four Karat Club broaden so 
that this organization will take an ac- 
tive part in all movements that make 
for a betterment in the jewelry indus- 
try. 
“A report of the happenings of the 
year 1927 must take into consideration: 
“Firstly, the Silver Anniversary 
Banquet, which set a mark that will 
be referred to for many years to 


come; 

“Secondly, our beefsteak dinner, 
which was tendered complimentary 
to our membership: 





P. J. COFFEY, VICE-PRESIDENT-ELECT 


“Thirdly, our annual outing, 
which was the usual successful 
affair. 


“I want to take this opportunity of 
thanking the members of the various 
committees who, by their efforts helped 
so largely to contribute to the success 
of the different affairs. I also want to 
tender my thanks to the active officers 
of the Twenty-Four Karat Club, the 
secretary and the treasurer, for their 
splendid spirit of cooperation. 

“I am going to take this opportunity 
to draw to your attention that there 
are several committees that had been 
functioning in this organization for 
years, but I am unable to find a single 
instance of where their work has been 
referred to. One is the Press Commit- 
tee, of which T. Edgar Willson is 
the head, and the other, the House or 
Hanging Committee (that has charge of 
this club room). It is my earnest wish 
that in the near future some recognition 
will be taken of the work of these two 
committees. 

“Before the duties of my administra- 
tion come to an end, I want to call your 
attention to the fact that during the 
past year we have suffered the loss of 
seven of our members: one, a former 
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j Mr. Samuel H. Levy; another, 
gr a abe and one of the hon- 
guy members of this organization, Mr. 
Frederick H. Larter. 

“And, now as a mark of respect to 
their memory, aS well as to the memory 
of other fellow members who are no 





LEE REICHMAN, 
RE-ELECTED TREASURER 


longer with us, I am going to ask this 
meeting to rise in silence and honor 
their memory.” 

At the end of Mr. Untermeyer’s ad- 
dress, the members arose and paid the 
tribute as requested. 

Nominations for president were called 
for, whereupon Harry C. Larter, chair- 
man of the executive committee, after 
referring to the Jewelers 24 Karat Club 
and what it stood for, stated that the 
election of officers in that organization 
was practically the highest honor that 
could be conferred upon a member of 
the jewelry trade. Then in an eulogistic 
address, he placed in nomination for 
president, T. Edgar Willson, Editor of 
THE JEWELERS’ CIRCULAR. The nomina- 
tion was seconded by Lee Reichman and 
President Untermeyer called for a ris- 
ing vote, which was unanimous. Mr. 
Willson, after being called to the chair, 
expressed his deep appreciation of the 
honor conferred upon him and presided 
for the rest of the meeting. 

In nominating the vice-president 
(who, according to the custom of the 
club automatically succeeds to the pres- 
idency), G. H. Niemeyer explained that 
they wanted to confer the honor upon a 
man who had served the trade thor- 
oughly and well, having given his best 
efforts to the interest of the industry, 
and placed in nomination the name of 
P. J. Coffey, the present president of 
the National Jewelers Board of Trade. 
This was seconded by Secretary Ward 
and the election made unanimous. Mr. 
Coffey thanked the members in weli 
chosen words. 

The re-election of Secretary Ward for 
the 12th time proved an event that af- 
forded much amusement and good na- 
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tured raillery, Mr. Ward being practic- 
ally drafted (not re-elected) unanimous- 
ly to the office. 

The members then made it apparent 
that in selecting Lee Reichman to suc- 
ceed himself as treasurer, they were de- 
lighted with his administration of the 
affairs of that office and wished to keep 
him in that position. Then followed the 
unanimous election of Robert Loch as 
assistant treasurer. This was succeeded 
by the unanimous election of the fol- 
lowing directors: Harry C. Larter, A. 
L. Brown, G. H. Niemeyer, Walter N. 
Kahn, Frank T. Sloan, Leo Wormser 
and Herbert A. Reichman. Retiring 





WM. J. WARD, RE-ELECTED SECRETARY 


President Untermeyer 
went on the board. 
Following the election, a hearty vote 
of thanks was given to the retiring offi- 
cers for the able administration of the 
affairs of the club in the past year, 
after which the meeting adjourned. 


automatically 








Market Prices for Silver Bars 


The following are the quotations for 
silver bars in London and New York as 
reported for the past week. 

Selling Price 


London U.S. Gov’t New York 

Date Official Assay Bars Official 
Dec. 27...Holiday . 59% 57% 
tg 28... 26% 60 575% 
vs 29... 26% 60 57% 
si 30. 26 594 57% 
4 $1. 6 59% 5746 

Jan 2. 26x Holiday Holiday 








The Elgin National Watch Co. paid 
$400,000 extra cash dividends into 
stockings of its stockholders last week 
as Christmas presents. A special 4 per 
cent dividend was declared last Thurs- 
day on stock of record Jan. 4, amounting 
to $1 a share on the $25 par common, 
which reached $62 on the market. The 
company regularly pays 10 per cent in 
dividends and the total distribution for 
1927 amounts to $1,400,000. 
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Jewelry in Holland 


RAVELERS visiting Holland note 

among other things characteristic of 
that country, the fondness for jewelry 
manifested by the people, particularly 
by the women for gold-plate about their 
headgear. Some of the very well-to-do 
wear the finest Brussels lace in their 
cap-trimmings, and often the blade of 
gold that half hides the brow is thickly 
studded with diamonds. Diamond ear- 
rings often flash in the sunlight as 
they drive by. In some cases the head- 
gear is very striking and handsome, 
having great filigree gold pendants, 
hanging from the golden bosses at either 
temple, a broad blade of chased gold 
set with scrolls of brilliants across the 
forehead, and over it all a flowing cap 
of old Flemish lace. 

When the traveler gets around to in- 
spect the hut which temporarily was 
the home of Peter the Great, he will find 
that it is surrounded by a shell of a 
building in order to preserve it. The 
hut windows are so scratched with 
names and inscriptions that there is no 
looking into it. This shows that a large 
proportion of Peter’s earlier visitors 
wore diamond rings, and later comers 
were obliged to inscribe their names on 
the windows of the outer building. 

One of these travelers engaged a man 
to act in the capacity of guide and ser- 
vant. When he presented himself for 
service, he was not only ready but 
gorgeous. An old-fashioned diamond 
“breastpin” and chain blazed in the 
spacious folds of a black satin scarf. 
On telling the man that his pin was 
quite handsome, he explained that it was 
an heirloom in the family. As the party 
was planning a long excursion he wore 
it, he said, lest it might be stolen in 
his absence from home. L. C. B. 








The jewelry store of B. C. Hough, 
Main St., Lancaster, S. C., was recently 
entered and jewelry to the value of some 
$2,500 was stolen. The thieves gained 
access to the store by the back door, ef- 
fecting their entrance by means of a 
crowbar. Officers began working on 
clues, and several days after the rob- 
bery arrested two white men in connec- 
tion with the crime. Approximately 
$800 worth of the jewelry was recov- 
ered. The jewelry stolen included sev- 
eral diamond rings, wrist watches, 21 
gold chains and other articles. Inves- 
tigations by police led to the place of 
concealment of the jewelry in an out- 
house. Jewelry had been buried under- 
neath a washpot on the premises. Under 
the washpot was a fire, and the wife of 
the accused man was washing clothes. 
One of the men is said to have claimed 
at first that he had burned the stolen 


goods, but investigation led to the dis-° 


covery of some of the valuables. The 
two accused men are in jail charged 
with housebreaking and larceny. It is 
thought that the rest of the stolen 
jewelry is buried somewhere. The rob- 
bery took place at a time when there 
were very few people on the street. 
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Paving Streets with Precious Stones 





Soviet Press Tells of Charges of Mismanagement Made Against 
State Precious Stone Trust by Prof. Fedotoff—Early Trial 
of Culprits Promised—Trust Officials Deny Charges 


The Soviet press is full of accounts 
pertaining to the sensational disclosures 
of the gross mismanagement of the 
State Precious Stone Trust shops at 
Sverdlovsk (formerly Ekaterinburg, 
Ural). It was discovered that great 
blocks of ore, containing precious and 
semi-precious stones, were sold to the 
municipal authorities of Sverdlovsk and 
used by the latter to pave the city 
streets. 

The discovery was made by the Lenin- 
grad Academy of Arts when that insti- 
tution has assumed the control over the 
polishing shop at Sverdlovsk, formerly 
belonging to the State Precious Stone 
Trust (“Samotzvet”). The Academy 
officials have, to their great surprise and 
indignation, found out that the manager 
as the Sverdlovsk polishing shop had 
sold, among other ore, 105,000 kilograms 
of precious stones, getting in payment a 
cash sum of 119 rubles (about $60) 
and causing to the Trust a loss of 500.- 
000 rubles (about $250,000). The man- 
ager has “found” the ore in the yard of 
one of the shop buildings and pronounced 
it “useless waste.” Some of the stones 
were so big that they were not fit for 
paving and had to be buried deep into 
the ground “so as not to have them in 
the way of the vehicles.” 

The disclosures created a consider- 
able stir, and a special investigation was 
started revealing many new and inter- 
esting facts. When questioned, the chief 
of the Sverdlovsk municipality said that 
he did not suspect the value of the 
“waste” he bought. He pointed out that 
some of the precious ore and loose stones 
would be found even now unused and so 
could be returned to their proper desti- 
nation. The Trust officials testified that 
they have great quantities of such ore, 
which time and time again was found 
useless and valueless by various com- 
missions of experts. The investigators 
found the ore unguarded and covered 
with snow. 

Among stones used for pavements 
topazes, nephrites, rosy horn-stdnes, and 
jaspers were found and partly reclaimed. 
The rosy horn-stones were collected and 
brought to the fatal yard for the last 
150 years. Some of the precious stones 
of great bulk were used for house 
foundations. 

The credit for all these unique dis- 
coveries and revelations goes to the 
Leningrad savant, Professor A. T. Fedo- 
toff, whose departure for the Ural 
Mountains was reported in THE JEWEL- 
ERS’ CIRCULAR some time ago. He is 
back in Central Russia now, publishing 
his documents in regard to the unprece- 
dented Ural mismanagement. 

More recently the question of the Ural 
mismanagement has asumed the char- 
acter of a controversy occupying a great 


deal of newspaper space and the Soviet 
public attention. Shlain, the senior di- 
rector of the Soviet mining, issued a 
statement saying that the reports of 
Fedotoff and of the press are greatly 
exaggerated. Zolotarevsky, vice-presi- 
dent of the “Samotzvet” Trust, denies 
that the discarded and sold stones had 
any value. Various high officials of the 
Soviet court system asserted that there 
will be a speedy and relentless trial of 
all whom the proper investigators will 
find guilty. ; 

Simultaneously with his Ural disclo- 
sures, Professor Fedotoff has published 
certain facts as to the state of dis- 
order in which he found the famous col- 
lections of diamonds and other precious 
stones at the polishing shop of Peter- 
hoff (near Leningrad). He charges that 
some of the rough diamonds and many 
stones collected by Emperor Alexander 
III and his aides in the Crimea had dis- 
appeared, and others were found in the 
refuse piles. The books listing these 
stones had disappeared, too, but Profes- 
sor Fedotoff came across an old stone- 
cutter who had copies of the books as 
well as many photographs. 

Professor Fedotoff also charges the 
mutilation of many treasure boxes made 
at the Peterhoff shop from various semi- 
precious stones. At one time foreign 
antique-dealers offered as high as $35,- 
000 for each of those boxes, he says, 
but now none of these objects of art and 
value, spoiled and broken as they are, 
will command any semblance of such a 
price. A baldachin made of jasper and 
costing nearly $250,000 was taken out 
of the shop and thrown in the center of 
the yard, exposed to the ruinous work of 
elements, says the professor. 

The Peterhoff shop, like its Sverdlovsk 
counterpart, was recently transferred 
from the jurisdiction of the “Samotzvet” 
Trust to the Academy of Arts. 

An early and energetic investigation 
is promised by the authorities in the 
Peterhoff case, too. A. P. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ending Dec. 30, 1927 
The U. S. Assay Office reports: 


Gold bars exchanged for gold 
i $260,804.06 


MMM cra ietcct 2 ates tiatsce sinse aiooae 
Gold bars paid depositors...... 22,588.74 
RNS eon ese meta xs $283,392.80 


Of this the gold bars exchanged for 
gold coins are reported as follows: 


Date Exchanges 
I signs a Sie ews bibaiee taeea te $86,250.88 
Deena bow stewie Male a elias 66,707.11 
me Die oS ord ata aS se eiaternce tales 50,622.80 
Gi cie wales ore winisiomeeae eas 57,223.27 

MP che arses ath railewtets $260,804.06 
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Gem Course Starts Feb. 3 





Columbia University Announces Continua- 
tion of Course on Precious Stones 
in Its Extension Work 


It has just been announced that Co- 
lumbia University, in its extension divi- 
sion, will resume the course on gems and 
precious stones started some years ago, 
this course to begin this year on Feb. 
13, and to continue each Monday eve- 
ning from 8 to 9.30 o’clock. The course 
is known as Mineralogy e4 and will: be 
held in Room 106, Schermerhorn Build- 
ing, on the grounds of the university, 
which extend from 116th to 120th St. 
and from Broadway and Amsterdam 
Ave. 

As in previous years, the course will 
be under the instruction of Prof. Paul 
F. Kerr, assistant professor of min- 
eralogy, and students will be given credit 
for two points in the spring session. The 
fee for the course will be $20, but if the 
course is taken by a special student not 
already registered, the university fee of 
$7 for the session is added. 

The official outline of the course sent 
out by the university says in part: 


OUTLINE OF COURSE 


“This course is designed primarily for 
those engaged in the jewelry trade or 
other specialists who wish to improve 
their knowledge of scientific methods em- 
ployed in identifying gems. The prin- 
ciples of physical distinctions are cov- 
ered in such manner that the course can 
be taken by beginners. 

“The subjects included are the natural 
occurrence of gem material, the crystal 
forms of gems, the determination of 
gems based upon the observed physical 
properties, and a special study of the 
various types of precious stones, gems 
and ornamental stones with special em- 
phasis on simple methods of identifica- 
tion. Laboratory practice is given in the 
use of apparatus suitable for gem 
identification. 

“If the course is taken by a special 
student not already registered there will 
also be a University fee of $7 for the 
Session or any part thereof. The course 
begins Feb. 13, 1928. 

“Students desiring to take the course 
are required to enroll at the office of the 
Registrar, Room 315, University Hall. 
Registration begins Feb. 2, 1928. _ Ap- 
plicants are allowed to visit the course 
once before registering if they so 
desire. 

“For further information, address the 
secretary of Columbia University, New 
York, N. Y.” 








Watches and jewelry valued at ap- 
proximately $1,600 were stolen recently 
by thieves who broke into the J. I. Men- 
dez jewelry store at 726 Baker St., East 
Bakersfield, Cal. The burglars gained 
access to the jewelry store by cutting 
a screen door and breaking through a 
glass door. More than 400 articles of 
jewelry ranging from $1 to $50 in price 
were taken by the thieves, who are be- 
lieved to be Mexicans. s 
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Wholesale Jeweler Indicted 
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Samuel R. Dawson, New York Jobber, Accused of Concealing 
Assets from Creditors, Must Face Trial in Federal Court 


Samuel R. Dawson, who was engaged 
in jobbing jewelry, watches and dia- 
monds, at 170 Broadway, New York, and 
subsequently at 10 W. 47th St., was in- 
dieted by the Federal Grand Jury, sitting 
at the Federal Building, New York, on a 
charge of concealing assets from his 
trustee in bankruptcy. The indictment 
was filed on Wednesday of last week 
(Dec. 28) in the United States District 
Court and on Thursday Dawson was ar- 
raigned and after pleading not guilty 
was released in $2,500 bail. 

It will be remembered that Dawson 
went into bankruptcy the early part of 
January, 1927. His liabilities were in 
the neighborhood of $75,000. The total 
assets aS appearing on his_ books 
amounted to about $16,000, but the ac- 
tual worth of these assets was about 
$2,000. 

In an attempt to explain a substan- 
tial shrinkage in his inventory, Dawson 
claimed before Referee in Bankruptcy 
Davis that in March, 1926, a wallet of 
diamonds, valued at $43,000, had mys- 
teriously disappeared. Dawson con- 
tended that on a certain day in that 
month and year, he went to the offices of 
Leroy Present at 170 Broadway, in 
which building at that time Dawson was 
also located; that after a conference in 
another room, during which time Daw- 
son claimed he left his gems on the ta- 
ble in Present’s private office, he left 
Present’s place and neglected to take 
the gems from the table. According to 
Dawson’s story, he did not miss the 
stones until after he left Present’s office 
and had gone out of the building. Daw- 
son admitted on cross-examination that 
he did not notify the police nor any of 
his creditors of this loss, nor did he tell 
any of his relatives, including his wife, 
nor did he make any claim to the insur- 
ance company, notwithstanding that he 
carried insurance. 

At the proceedings before Referee 
Davis, Mr. Present also testified and 
emphatically denied that Dawson had 
left any stones in his office, and also de- 
nied that he had ever been told concern- 
ing the loss of the wallet. As a matter 
of fact, the testimony showed that Daw- 
son continued throughout the balance of 


the year 1926 to buy goods from Present - 


and actually did purchase about $15,000 
worth from him. 

Extended civil proceedings, seeking to 
require Dawson to turn over to his trus- 
tee in bankruptcy the $43,000 in dia- 
monds, so alleged to have been taken 
from Dawson, have been conducted be- 
fore Referee Davis. It will be recalled 
that an order was entered, directing 
Dawson to turn over these diamonds 
amounting to $43,000 or its equivalent, 
and that thereafter, because of Dawson’s 
non-compliance with this order, proceed- 
ings were instituted to cite him for con- 
tempt. 


The National Jewelers Board of Trade 
was requested by various creditor-mem- 
bers to interest itself in the case. The 
Board’s Finance Committee decided to 
make an appropriate fund, the “Fight- 
ing Fund,” for this purpose and in- 
structed the Board’s general counsel, 
Greenbaum, Wolff & Ernst, to look into 
the matter carefully and to lay the mat- 
ter before the United States District At- 
torney. ; 

Greenbaum, Wolff & Ernst, in conjunc- 
tion with Joseph Frier of Goldman & 
Frier and Robert P. Levis, attorneys 
representing the creditors and the re- 
ceiver, have been working diligently on 
the case, with the result that the indict- 
ment referred to before has been handed 
down. 

The matter was presented to the 
Grand Jury by Assistant United States 
Attorney Henry Gerson, who in con- 
junction with the Board’s attorneys and 
the attorneys representing the creditors 
and the receiver, has devoted many 
weeks in an exhaustive investigation of 
Dawson’s affairs. Mr. Gerson and the 
attorneys have been ably assisted by 
Louis P. Galenson, certified public ac- 
countant, whose name is familiar in the 
prosecution of fraudulent bankruptcies 
in the jewelry trade. The trial of Daw- 
son has been set for Jan. 17, 1928. 

Herbert A. Wolff, of Greenbaum, 
Wolff & Ernst, general counsel for the 
National Jewelers Board 6f Trade, when 
interviewed, made the following state- 
ment: 

“Our office, acting under instructions 
from the National Jewelers Board of 
Trade, has made a careful investigation 
of the affairs of Samuel R. Dawson, 
bankrupt. The results of our investiga- 
tion, working in conjunction with Gold- 
man & Frier and Robert P. Levis, who 
represent the creditors and the receiver, 
warranted our laying the entire case be- 
fore the United States District Attor- 
ney. Chief Assistant United States At- 
torney George Mintzer designated his 
able assistant, Henry Gerson, to go into 
the matter thoroughly, with the result 
that an indictment, charging Dawson 
with concealment of assets, has been 
handed down by the Federal Grand Jury. 
Every effort will be made to have Daw- 
son brought up for an early trial. The 
National Jewelers Board of Trade will 
continue its interest in the case and 
through its counsel, will cooperate in 
rendering assistance to the prosecuting 
authorities.” 








Interim Dividend on De_ Beers 
Deferred Stock to Be Passed 


A note from London states that at the 
recent -Kimberley meeting of De Beers, 
the South African diamond producing 
company, Sir David Harris announced 
that the interim dividend on the deferred 
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stock is to be passed this year. Last 
year 30 per cent was paid. The com- 
pany is in a position to pay a dividend 
for the present period, but in view of 
current diamond production it is thought 
politic not to do so. His company, Sir 
David said, met the situation created by 
alluvial diamond production by reducing 
their own deliveries. The alluvial dia- 
mond production for the year ended 
Oct. 31 is worth more than $31,000,000, 
according to Chairman Harris. Before 
the new fields were opened the alluvial 
production was around $9,000,000 yearly. 
The news of the passing of the interim 
distribution this month did not come as 
a great surprise on Exchange here. 
Something of the sort had been antici- 
pated. The De Beers deferred stock re- 
acted in sympathy this week. 








Paul Revere Cup Presented to Old 
North Church 


Boston, Mass., Dec. 30.—The Old 
North Church, from the belfry of which 
shone the lantern which sped Paul 
Revere on his famous ride, received as a 
Christmas present a silver communion 
cup, one of the almost priceless pieces of 
Revere’s own handiwork. The gift was 
from Bishop William Lawrence, former 
rector of the church. The cup has for 
generations been an heirloom of the 
family of the bishop’s late wife, Mrs. 
Julia Lawrence. It was given to the 
church in her memory. 

Bishop Lawrence, unable to attend the 
Old North Church service, sent the cup 
with a letter which was read by the Rev. 
Ernest J. Dennen, rector, as follows: 

“To the rector and parish of Christ 
Church, Boston: 

“Dear Sir—I take pleasure in pre- 
senting in behalf of myself and my chil- 


‘dren to Christ Church this cup made by 


Paul Revere, in memory of Mrs. Law- 
rence, for, as you will see by the in- 
scription, she has owned it since 1871, 
having received it from her grandfather, 
Charles Cunningham, who received it 
from his father and mother, Andrew, 
Mary Cunningham (AMC) who were 
married in 1783. 

“It has seemed to us most appropriate 
that this handiwork of Paul Revere 
should be in possession of Christ Church, 
whose name and deeds are so closely as- 
sociated with the church and its neigh- 
borhood. We are sure that you will 
treasure the cup and take care that it 
be preserved in safety. 

“The inscription under its base runs: 
Given to Christ Church, Boston, in 
memory of Julia Lawrence by her hus- 
band, William Lawrence, former bishop 
of the diocese and rector of Christ 
Church, and their children, Christmas, 
1927. 

“Faithfully yours, 
William Lawrence.” 


Having formally accepted the cup in 
behalf of church and parish, Rector 
Dennen announced that the heirloom 
would be placed in the Boston Art 
Museum with other old silver owned by 
the church. Title to the cup will of 
course be retained by Christ Church. 
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Announcement | | 


Jacobson Brothers 


CUTTERS OF DIAMONDS ———— | 


are pleased to announce that on and after January 3rd, 1928, the firm of ® 
JACOBSON BROTHERS 


will be comprised of the following members: 


SAMUEL JACOBSON GERALD N. JACOBSON 
HENRY I. JACOBSON SERENO P. DAVIS 


Cutting Works New York Office 
155-157 Summit Street, Newark, N. J. 551 Fifth Avenue—Tel. Murray Hill 4292 
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| The United Diamond Works, Inc. 


155-157 Summit Street 


CUTTERS OF DIAMONDS 


beg to announce that Mr. Emile Tas, who was for a number 
of years associated with A. S. Van Wezel, Inc., and later 
on known as Emile Tas, Inc., is to be affiliated with our 
Company on and after January 3rd, 1928. Mr. Tas has been 
elected President of the Qnited Diamond Works, Inc., and 
will also act as General Manager. 


New York Office: 
551 Fifth Avenue 
Tel. Murray Hill 4292 


Cutting Works: 
Newark, N. J. 
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Mid-Winter Conference 





Executives of New York State Retail Jewel- 
ers Association to Meet at Syracuse 
on January 12 


BUFFALO, Jan. 3.—President Edward 
Leininger of the New York State Retail 
Jewelers’ Association, has called the 
mid-winter executive session of his or- 
ganization to be held in Hotel Syracuse, 
Syracuse, at 3 p. m. on Jan. 12. 

At that time tentative arrangements 
for holding the annual convention in 
the Salt City will be discussed and it 
also will be decided whether an exhibi- 
tion will be held in conjunction with the 
convention, as was tried out for the first 
time in Buffalo last April. 

Plans for lining up the members of 
the State association in support of a 
State-wide auction measure and the na- 
tional platinum stamping bill will like- 
wise be given consideration. Business 
will be transacted during the afternoon, 
concluding with a dinner in the evening 
to which Syracuse retail jewelers will 
be invited. 

The following members of the execu- 
tive committee are expected to attend: 
Past Presidents Charles T. Evans and 
Emil J. Scheer, of Buffalo and Roches- 
ter, respectively; Secretary Charles F. 
Sunderlin, Rochester; treasurer, L. M. 
Campbell, Canandaigua; Vice-President 
William D. McNeil, Utica; Albert 
Kamp, Ossining; Samuel Feldman, 
Brooklyn; William G. McDougall, New 
York City; John J. Diebold, Buffalo; 
E. M. Baringer, Gloversville, and R. F. 
Brigham, Oneonta. 








Charged with Conspiracy 





Son of New York Diamond Dealer Arrested 
Following Reported Loss of Wallet 
Containing Gems 


Charges growing out of the reported 
loss of a wallet containing $36,000 
worth of loose diamonds, resulted in 
the arrest of Elliott Robinson, son of 
the loser, Joseph Robinson, diamond 
dealer, 35 Maiden Lane, New York. A 
summons has been issued by the Fed- 
eral Court for the elder Robinson but 
at the present time he is a patient in a 
sanitarium at Summit, N. J., where he 
is reported to be undergoing treatment. 

Elliott Robinson, who acts as book- 
keeper for his father, was taken into 
custody last Thursday following an ex- 
amination under Section 21A of the 
Bankruptcy Laws held at the office of 
Referee Olney, 7 Dey St. He was later 
arraigned before United States Com- 
missioner Garrett W. Cotter on a 
charge of conspiring with his father to 
tonceal the latter’s assets, and released 
in $15,000 bail. Another long exami- 
nation was held at Referee Olney’s of- 
fice on Tuesday at which time a num- 
ber of witnesses were called, including 
Mr. Robinson’s wife and several doc- 
tors, 

On the day of the reported robbery, 

. 17, Mr. Robinson claims he trav- 
eled on the Lexington Ave. subway, 
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boarding a train at John St., and alight- 
ing at Grand Central. Upon getting 
off the train he claimed he discovered 
that both his overcoat and inside coat 
had been opened and, looking into his 
inside coat pocket, he discovered that 
a’ wallet containing $36,000 worth of 
loose diamonds was missing. Another 
wallet with $15,000 in diamonds, he re- 
ported, was still intact in his inside 
vest pocket. 

Mr. Robinson reported his loss to the 
51st St. police station and then went 
downtown and placed the $15,000 worth 
of gems in the vault. He then returned 
to his home in Asbury Park, N. J. 

On Dec. 22 Mr. Robinson was peti- 
tioned into bankruptcy and it is claimed 
that a day or so after this action was 
started the diamond merchant went to 
a sanitarium in Summit, N. J., where he 
is still a patient. It was after the bank- 
ruptcy proceedings were started that 
the examinations were held. 








Answer Damage Suit 





Salvage Adjustment Corporation and Others 
Deny Many of the Charges Made 
by New York Jeweler 


An answer to the $100,000 damage suit 
started some time ago in the Supreme 
Court, Bronx County, New York, by 
Morris Kraut, jeweler, 12 John St., has 
been filed by the defendants, the Salvage 
Adjustment Corporation, the Thread- 
needle Insurance Co., Ltd., Harry Hyman 
and Solomon J. Rosenblum. The answer 
denies many of the allegations, sets up 
several separate defenses and concludes 
by praying that the complaint be dis- 
missed with costs and disbursements. 

The action grew out of a robbery by 
bandits, in which Mr. Kraut claimed he 
lost $30,000 worth of jewelry on June 13, 
1924. Mr. Kraut was insured in the 
Threadneedle Insurance Co., and the re- 
port of his loss was followed by an in- 
vestigation. The jeweler was later in- 
dicted in the criminal court, but was 
never brought to trial, and on March 10, 
1926, the indictment was dismissed. 

The answer states that M. Kraut & 
Co. were insured in the Threadneedle 
Insurance Co., under a jeweler’s block 
policy in the amount of $30,000. The 
Kraut concern presented to the Thread- 
needle Co., on June 18, 1924, a claim for 
$30,000, the amount alleged to have been 
lost in a holdup. The Salvage Adjust- 
ment Corporation was retained by the 
insurance company to examine the claim 
and to adjust the matter if found valid. 
The Salvage Adjustment Corporation re- 
ferred the claim to Solomon J. Rosen- 
blum for investigation, who, after ex- 
amination, in a written report to the 
Threadneedle Insurance Co., and the 
Salvage Adjustment Corporation advised 
his principals not to pay the claim of 
M. Kraut & Co. 

The answer goes into further details 
of the controversy with the jeweler, and 
finally alleges that Harry Hyman, presi- 
dent of the Salvage Adjustment Cor- 
poration and one of the defendants in 
this action, together with Solomon J. 
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Rosenblum, submitted the matter to 
District Attorney Banton for investiga- 
tion. The calling of witnesses and the 
finding of the indictment in the pro- 
ceedings thereafter against Mr. Kraut 
were at the sole instance of the district 
attorney, the answer avers, and were 
not actuated by the defendant with any 
malice against the plaintiff. This indict- 
ment against Mr. Kraut, as stated above, 
was later dismissed. 








Charged with Smuggling 





Florent Lamont, Electrician on the “Lap- 
land,” Indicted by Federal Grand Jury 


Florent Lamont, second electrician 
on the Lapland and alleged carrier of 
$100,000 worth of smuggled diamonds, 
was indicted last Friday by a Federal 
Grand Jury in the United States Dis- 
trict Court, New York. Lamont, who 
has been a Federal prisoner in the 
Tombs since his arrest on Nov. 7, was 
to be arraigned for pleading on Tues- 
day, but the hearing was postponed 
until later this week. 

The specific charge against Lamont 
is that he smuggled 500 diamonds into 
this country without paying the lawful 
duty. 

At the time of Lamont’s arrest several 
others were taken into custody charged 
with conspiracy to smuggle diamonds 
into this country. They were released 
in bail or paroled in the custody of 
customs agents. 

Assistant District Attorney John M. 
Blake is in charge of the case. 








War Veteran Wins Pity of Police 
After Arrest Near Jersey City 
Jewelry Store 


Because his wife and three children 
were starving Christopher McBride, a 
war veteran, decided to blow the safe in 
A. Walter’s Sons jewelry store at 155 
Newark Ave., Jersey City, N. J., last 
Monday, but was caught before he was 
even able to force his way into the es- 
tablishment. The plight of McBride’s 
family was discovered after McBride 
was arrested by Detective David Dillon 
of Jersey City, who investigated the 
man’s story. 

Carrying a few crude implements, Mc- 
Bride went to the rear of the jewelry 
store on Tuesday night and was reflect- 
ing on the best method of effecting an 
entrance. Before he got started on the 
job he was confronted by Detective Dil- 
lon, who placed him under arrest. 

On the way to the station house Mc- 
Bride told the detective he was no bur- 
glar but was forced to do something to 
feed his starving family. After telling 
his story to Captain Kelly at the station 
house, the detective was ordered to make 
an immediate investigation; He found 
McBride’s wife and three children living 
in one room in a tenement house on E. 
122nd St., New York. He also learned 
that McBride was formerly in the navy 
and had searched in vain for a job. A 
collection was taken up among the police- 
men for the relief of the man’s family. 
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JEROME RICHHEIMER 


Emerald Cut and Marquise 


DIAMONDS 





SAPPHIRES EMERALDS 
STAR SAPPHIRES 
20 West 47th St. New York 


The entire stock of Marquise and Emerald Cut diamonds purchased from the Estate of Louis J. Schoolhouse 
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Hamilton Watch Co. in Big Deal 





Lancaster Concern Announces the Purchase of the Plant, Good 
Will and Trade Name of the Illinois Watch Co. 
of Springfield, Ill. 


LANCASTER, PA., Dec. 30.—One of the 
most important announcements to the 
watch and jewelry trade that has come 
jn years was made, yesterday, by the 
Hamilton Watch Co., of this city, and it 
is to the effect that the local company 
has purchased the plant, good will and 
trade name of the Illinois Watch Co., 
of Springfield, Ill., the deal to take ef- 
fect Jan. 1. On this date, the officials 
of the Hamilton Watch Co. assume 
charge of the Illinois Co.’s plant .at 
Springfield and thereafter the two com- 
panies will be under the same manage- 
ment. This deal brings together two of 
the great watch companies of the coun- 
try, companies whose products have 
stood ace high in the estimation of the 
jewelry trade, in railroad circles and 
wherever accurate timepieces were con- 
sidered a prime necessity. 

For several years past, the Hamilton 
Watch Co. has been unable to supply 
the demand for its products and it is 
stated here generally that the acquiring 
of the plant of the Illinois Watch Co. 
will meet a need so long felt. In the an- 
nouncement of the deal, published yes- 
terday in this city, it was stated that 
the assets of the Illinois Watch Co. will 
be acquired by outright purchase, being 
taken over as a successful business con- 
cern in full operation. 

The Illinois Watch Co. is known 
throughout the length and breadth of 
the jewelry trade. It has for more than 
58 years been in control of the Bunn 
family of Springfield, a family widely 
known in Illinois. John W. and Jacob 
Bunn have been mentioned in biogra- 
phies of Abraham Lincoln, as having 
assisted him as a rising young lawyer 
before he attained the presidency. The 
Bunn family developed the business to 
its present proportion. It was announced 
that Robert E. Miller, vice-president, 
and Calvin M. Kendig, secretary of the 
Hamilton Watch Co., will temporarily 
assume the responsibility of the man- 
agement of the Illinois plant, Jan. 1. 
Most of the present executive force em- 
ployed by the Illinois company will be 
retained. It is the intention of the Ham- 
ilton company to continue, in a general 
way, the policies of the Illinois company, 
maintaining at all times the high stand- 
ard of quality and excellence that have 
always been associated with the Illinois 
product. 

Will Double Capacity 

_ The plant of the Illinois Watch Co. is 
about the same size as the Hamilton fac- 
tory. Thirteen hundred employees are 
on active duty. The acquisition of the 
Plant will practically double Hamilton’s 
capacity for the manufacture of high- 
grade watches and will double the vol- 
ume of business done by the Hamilton 
Watch Co. P 


The work of coordinating production 
of the two plants and formation of sales 
policies will go forward after the details 
attending the transfer are completed. 





SPRINGFIELD, ILL., Jan. 2.—Henry 
Bunn, president of the Illinois Watch 
Co., in confirming the report as to the 
sale of the assets of that company to the 
Hamilton Watch Co. of Lancaster, Pa., 
made the following statement to THE 
JEWELERS CIRCULAR: 

“The Hamilton Watch Co. of Lancas- 
ter, Pa., has acquired all assets, includ- 
ing good will, of the Illinois Watch Co. 
The purchaser assumed control of the 
business Jan. 1, and expects to operate 
along the same lines that it has been 
conducted in the past. Most of the pres- 
ent personnel will be retained. 

“The transaction is considered very 
favorably by all concerned as it means 
the combining of the two leading Ameri- 
can manufacturers of high grade 
watches exclusively. 

“The Illinois Watch Co. has been 
owned and operated for the last 50 
years by members of the Bunn family 
of Springfield, Ill., and it has enjoyed 
an enviable success together with a rapid 
growth. This success and growth was 
developed under the leadership of its 
former president, Jacob Bunn, deceased, 
who was succeeded as president by 
Henry Bunn. 

“The sale comes at the close of one of 
the most successful years in the history 
of the company. The entire capital stock 
of the company was owned by two es- 
tates of the Bunn family and it is due 
primarily to this fact that the property 
has been sold.” 








Supplies Copies of New York Plati- 
num Law with an Abstract 
of Its Provisions 


There are few more important sub- 
jects in the minds of the manufacturer 
or retailer who makes or sells platinum 
in the States of New York and Illinois 
than the application of the new Plati- 
num Stamping Laws of these two 
States, both of which went into effect 
Jan. 1. The questions that have arisen 
in regard to these laws are many. 

For this reason, the service done to 
the jewelry trade by Sigmund Cohn, 
44 Gold St., New York, will be highly 
appreciated, for Mr. Cohn, at his own 
expense, reprinted the entire New 
York Platinum Law (which in general 
effect is exactly the same as the new 
Illinois law) and has also made a sum- 
mary of the important points of the 
bill of which manufacturers and dealers 
should take notice. These reprints he 
has supplied free of charge, to mem- 
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bers of the trade who applied for them 
and it is needless to say the applica- 
tions have been many. 

The resumé of the law found on the 
first page of the leaflet gives a clear 
but brief explanation of most of the 
important points covered by the statute 
but, in addition, Mr. Cohn offers to 
answer all inquiries regarding the law 
itself. 








Last Call fen Entrants 





Retailers Have Until Jan. 25 to Submit 
Photographs in Merchandising Contest 
of Clock Manufacturers Association 


PHILADELPHIA, PA., Jan. 4.—It is an- 
nounced at the executive offices of the 
Clock Manufacturers Association of 
America in the Drexel building here that 
while .many retailers have submitted 
their entries for the twenty-two cash 
awards for the best clock merchandising 
methods, there is still time for those who 
have not submitted photographs for the 
prizes. Entries are coming in fast but 
the association officials hope that every 
wide awake clock retailer in the country 
will try for the cash awards, which are 
open to all jewelers and others who 
handle clocks made by members of the 
association. 

The contest, which closes on Jan. 25, 
is divided into three classes: window 
displays, interior displays or unique 
store arrangements and advertising or 
sales stunts. First award is $50; second, 
$26,.with five others of $5 each, while a 
special award of $100 will be made for 
the best example of a successful Ameri- 
can clock selling campaign. 

The contest is intended to not only 
stimulate the sale of American made 
clocks but to benefit the retailer by en- 
couraging him to adopt unusual and ef- 
fective selling methods, thereby aiding 
his own business. 


Sigler Bros., Cleveland, Ohio, Offer- 


ing Creditors Fifty-five Cents 
on the Dollar 


CLEVELAND, OHIO, Jan. 3.—The Sigler 
Bros. Co. is making creditors an offer of 
55 cents on the dollar. 

At a meeting of creditors in New 
York the offer of a general adjustment 
upon a basis of 55 cents was made to 
secure outside assistance sufficient to 
make such an adjustment in cash. 














The annual sales conference of the 
Gruen Watch Co. will be held at the 
Guild headquarters, Time Hill, Cincin- 
nati, Ohio, for a full week, Jan. 9 to 14 
inclusive. The conference will be at- 
tended by all of the traveling represen- 
tatives of the guild taking in points from 
the United States, Canada and foreign 
possessions. The representatives will be 
acquainted with plans of the watch com- 
pany for the year and will be guests of 
the concern during the whole week. Al- 
though the holiday season is over activi- 
ties of the watch company have not sub- 
sided as all departments are functioning 
to their full capacity. 
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IMPERIAL CHINESE JADE 


Direct Importations from the Best Cutters 











Matched Sets Fine Emeralds 


! Unusual Rubies and 
Single Pieces Sapphires 
Exquisite Star Rubies 
Carvings and Sapphires 
and Other Black Opals 





Rare Pieces. 











Aquamarines 
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LUCIAN M. ZELL, 522 FIFTH AVE., NEW YORK 
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Victim of Heart Failure 





: 1 Schinasi, President of Modern 
ee eich Co., New York, Stricken 
While on a Train 


While returning from a business trip 
last Friday Michael Schinasi, president 
of the Modern Watch Co., 37 Maiden 
Lane, New York, was stricken with 
heart disease and died as the train 
reached the Pennsylvania station in 
Manhattan. 

Mr. Schinasi had been on the road 
for three weeks and boarded the train 
Thursday night at Johnstown, Pa., ap- 
parently in good health. As the train 
was nearing the New York station of 
the Pennsylvania Railroad a porter tried 
to awaken Mr. Schinasi, but got no re- 
sponse. After several more attempts 
had failed he called a doctor who was 
on the train and who examined the 
watch importer. He found life in the 
man’s body and worked over him in an 
endeavor to restore him to consciousness, 
but as the train reached the end of its 
run, Mr. Schinasi passed away. 

The body was moved to his home in 
Sea Gate, Coney Island, N. Y., where 
services were held on Sunday and inter- 
ment took place in Mount Lebanon 
cemetery. 

Mr. Schinasi was born in Russia and 
was 42 years old at the time of his 
death. He came to the United States 
when a young man and for a number of 
years was in the jewelry repair business 
for himself in Newark, N. J. About 10 
years ago he became a member of the 
Modern Watch Co., and upon his admit- 
tance to the firm was chosen president, 
which office he held at the time of his 
death. 

Mr. Schinasi has been visiting in the 
trade for many years and during that 
time has enjoyed the close friendship of 
many of the jewelers upon whom he 
called. He was a man of fine character 
and a happy disposition, which endeared 
him to his large circle of friends. His 
territory included: New York State, 
New Jersey, Pennsylvania, the Middle- 
west and part of the South. 

Deceased is survived by his widow and 
two children. 








Creditors of Julius J. Chamelin, New 
York, Start Bankruptcy Pro- 
ceedings Against Him 


Julius J. Chamelin, jeweler at 484 
E. Tremont Ave., New York, was pe- 
titioned into bankruptcy in the United 
States District Court last Thursday. 
The creditors starting the action in- 
clude Charles Keller & Co., J. Freuden- 
heim & Sons and J. Langsdorf & Co. All 
of these creditors have claims of $500 
each. 

On the day the petition was filed, 
Judge Winslow appointed Marcus Hel- 
fand as receiver under a bond of $10,- 
000 with authority to continue the busi- 
ness for not more than five days. The 
liabilities of the concern are estimated 
at about $150,000 while the assets are 
nominally placed at $100,000, repre- 
senting jewelry, furniture and fixtures. 
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There is also an alleged insurance 
claim in the approximate sum of $30,- 
000. 

It will be recalled that Mr. Chamelin 
reported to the police that while at his 
store on Sunday afternoon, Nov. 27, he 
was held up and robbed by a young gir] 
and her youthful companion of jewelry 
worth more than $30,000. Details of 
the reported robbery were recorded in 
these columns and at that time the 
jeweler’s story was attacked by District 
Attorney McGeehan of the Bronx. Sev- 
eral days later a meeting of creditors 
was held at which time arrangements 
were made to have Mr. Chamelin con- 
tinue his business under the control of 
a creditors’ committee. 








Death of Harry Collard 


Widely Known Manufacturers’ Representa- 
tive and Diamond and Jewelry 
Broker Passes Away 


Harry Collard, widely known in the 
jewelry trade both as a manufacturer’s 
representative and as a broker in dia- 
monds and jewelry, at 9 Maiden Lane, 
New York, died last Thursday at his 
residence in the Hotel Wellington, 
Seventh Ave. and 55th St., after an 
illness of several weeks. Mr. Collard 
had been in poor health for some time, 
but it was not until the past month he 
had failed and a few weeks ago took to 
his bed. 

Harry Collard was a native New 
Yorker, having been born in Greenpoint, 
L. IL, now a part of Brooklyn, about 
54 years ago. He was educated in the 
public schools of New York, and when 
a young man obtained his first position 
in the trade with a diamond house. He 
remained in the diamond business for 
a number of years, but later entered the 
silverware field. During his career he 
represented several silverware houses in 
New York, including Rogers, Lunt & 
Bowlen, and Saart Bros. For the past 
10 years he has acted as manufacturers’ 
representative for silver and jewelry 
concerns. In all, Mr. Collard had been 
connected with the industry for about 
30 years. 

Mr. Collard was probably one of the 
best known men in the silver trade in 
New York. His happy disposition and 
spirit of good fellowship made for him 
many friends, who were deeply grieved 
to hear of his passing. 

Mr. Collard was associated with the 
Masonic order. He was also one of the 
older members of the Jewelers’ 24-Karat 
Club of New York, and was likewise 
affiliated with the Brotherhood of Trav- 
eling Jewelers and the Traveling Jewel- 
ers’ Association. 

The funeral services were held last 
Saturday afternoon at the Plaza Funeral 
Home, 40 W. 58th St. The body was 
later buried in Greenwood Cemetery. 

Deceased is survived by one sister, the 
wife of Dr. Scofield, of Waldoboro, Me. 











Herbert O. Dowd, Desloge, Mo., has 
moved to Fort Wayne, Ind. 
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Death of Charles C. Mussina 


Well Known Williamsport, Pa., 
Succumbs to Heart Trouble 


WILLIAMSPORT, Pa., Dec. 30.—Charles 
C. Mussina, well known jeweler of this 
city, died at his home, 1022 W. 4th St., 
early on Christmas evening. Very few 
outside of the immediate family even 
knew of his illness, which was brief. Mr. 
Mussina had been busy with the Christ- 
mas trade at his jewelry store on the 
northwest corner of Market Square all 
of last week. At 6 o’clock Saturday 
morning he arose to go to the curb- 
stone market. It was while he was on 
the market getting his Christmas sup- 
plies for the family table that he was 
suddenly seized with illness. He’ man- 
aged to reach his store and telephone 
for his son, Ralph, who upon his arrival 
at the Market Square establishment 
found his father seated at his desk. The 
jeweler was taken to his home and a 
doctor called. On Christmas morning 
he seemed much better but during the 
day there was a turn for the worse and 
he died between 4 and 5 o’clock in the 
evening. 

Charles C. Mussina was born on Nov. 
18, 1851 at Aaronsburg, Pa. When a 
young man of 17 he came to Williams- 
port to learn the trade of jeweler and 
watchmaker. He hired out to his uncle, 
Jacob L. Mussina, then the leading 
jeweler of the town and a pioneer in the 
business. He served his apprenticeship 
with his uncle and remained in his em- 
ploy and with his cousin, the late Syl- 
vester Mussina, until the year 1873 
when he branched out in business for 
himself, having as his partner, his cou- 
sin, Sylvester, the firm name being S. 
Mussina & Co. After a few years in 
the Elliot Block, where the firm occu- 
pied one-half of a storeroom on the 
Fourth St. side, Charles bought the in- 
terest of his partner and having pur- 
chased the Powell Bank building, moved 
there in 1895. In later years, Mr. Mus- 
sina’s two sons, Clyde and Ralph, 
became associated with him in the busi- 
ness. 

Mr. Mussina always took a great in- 
terest in music, and years ago when a 
young man he was the organist of the 
Pine St. Methodist Church. He super- 
intended the building of the first pipe 
organ of that church and played the 
instrument for some years. He was 
married on Oct. 20, 1874, to Miss Sue 
Thompson Jones. 

Deceased is survived by his widow, 
his two sons, and a brother, Henry B. 
Mussina, all of this city. 





Jeweler 








The Goldsmiths Co. of Canada, Ltd., 
wholesale jewelers, Toronto, Ont., which 
concern has been established for 90 
years, announced recently that it is 
seeking selling arrangements for manu- 
facturers who produce goods suitable 
for the jewelry trade. The concern’s 
salesmen cover every province in the 
Dominion and maintain watch, clock, 
jewelry and silver departments, 
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Cyrus Blake spent the last week-end 
and New Year’s in New York city and 
Poon “E: Foley Co. remembered its 
employes at Christmas by a distribution 
of gold and other gifts. 

Employes of the George L. Claflin Co. 
were recipients of generous gifts of gold 
and other gifts at Christmas. 

Archibald Silverman of Silverman 
Bros., spent a portion of the past week 
in New York city and vicinity. 

A marriage license was issued by the 
City Registrar’s office to Frederick W. 
Weiss and Miss Mary L. Bellisle. 

Burke’s (A. Burke, proprietor), 
corner of Weybosset and Empire Sts., 
has removed to 285 Weybosset St. 

Mr. and Mrs. Frederick S. Opie of 
Westerly left last Sunday for Daytona, 
Fla., for the remainder of the winter. 

C. Henry Marty has been elected a 
director of the Woonsocket branch of 
the Rhode Island Hospital Trust Co. 

Among the concerns that distributed 
gold, greenbacks and other gifts to their 
employes at Christmas was Spear & 
Susskind. 

The J. C. Brady Co., 82 Clifford St., 
is conducted by Joseph C. Brady, ac- 
cording to his statement filed at the city 
clerk’s office. 

The Imperial Jewelry Co., which re- 
cently removed from 144 Pine St., is 
now well settled in its new location at 
101 Richmond St. 

Mr. and Mrs. Frederick Hamilton 
spent the last week-end and holiday 
with relatives in the northern part of 
New York State. 

The first annual election of the Gor- 
ham Employes’ Association which was 
organized early last October, will be 
held in February. 

J. E. Campbell of the Haydenville 
Button Co., Haydenville, Mass., was re- 
cently in this city, calling upon the cus- 
tomers of that concern. 

Mr. and Mrs. Hugh Brady of New- 
port have gone to Miami, Fla., for the 
winter. Mr. Brady is connected with 
the Newport store of Udall & Ballou. 

According to information filed at the 
city clerk’s office, the Blue Lamp Shop, 
46-B Camp St., is conducted by Olive 
M. Johnstone and Myrtle G. Johnstone. 

Krasner & Co., manufacturers of 
jewelry, ornaments and novelties, for- 
merly at 24 Calendar St., have removed 
to larger and more commodious quar- 
ters at 101 Sabin St. 

Charles E. Austin, Jr., was elected 
Master of Exchequer at the annual 
meeting of Palestine Lodge, Knights of 
Pythias, also representative to the 
Grand Lodge, the other evening. 

A window frame above a boiler in the 
bronze foundry of the Gorham Mfg. Co., 
at Adelaide Ave., caught fire last Fri- 
day night, but was extinguished before 
any material damage had been done. 

The New England Glass Co. has 
opened a New York office at 366 Fifth 
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Ave., New York, which will be in charge 
of H. Mushnick. They also have opened 
Chicago headquarters at 220 S. State St. 

Mr. and Mrs. Arthur L. Aldred en- 
tertained a house party over the holi- 
days at their home on the Freeman 
Parkway, among the guests being Mr. 
and Mrs. John E. Aldred of New York. 

Mr. and Mrs. Ira G. Whitter enter- 
tained a house party over the holidays 
at their home, 161 Albert Ave, guests 
being present from Brooklyn, N. Y., 
Wellesley, Mass., and New Haven, Conn. 

The case of Westmoreland Glass Co. 
against W. H. Manchester Co., appel- 
lant, which was on the appeal calendar 
of Superior Court for a hearing on 
Thursday, was passed for reassignment. 

The case of James C. Doran & Sons, 
appellants, against the General Ma- 
chinery Co., which was on the appeal 
calendar of the Superior Court for a 
hearing on Thursday last, was passed 
for a re-assignment. 

The E. M. Dart Mfg. Co. of Provi- 
dence has increased its capital stock 
from $800,000 to $1,500,000 according 
to an amendment to its charter that was 
filed last week at the office of the Secre- 
tary of State. 

Major E. Merle Bixby was the prin- 
cipal speaker Wednesday noon, Dec. 28, 
at the weekly luncheon meeting of the 
Providence Civitan Club held at the 
Narragansett Hotel, his topic being 
“Resolutions for 1928.” 

The Industrial Trust Co. of this city, 
was appointed administrator of the 
estate of the late Lester E. Fulford, 
head of the Fulford Mfg. Co. by the 
Probate Court at Cranston on Friday 
with bonds placed at $90,000. 

The handsome solid gold enameled 
Past Master’s jewel presented to the 
retiring Worshipful Master of St. Johns 
Lodge No. 1 of Masons of this city the 
other evening was designed and ex- 
ecuted by the Irons & Russell Co. 

Thieves broke into the Lowood Gift 
Shop, owned by W. E. Nelson, on the 
Post Road, at East Greenwich, the other 
night, and stole goods valued at more 
than $600. Entrance was_ gained 
through a side window which was pried 
open. 

The Gorham Mfg. Co. has just issued 
another of its ever welcomed house 
booklet “The Silver Tongue” which 
compares favorably with the previous 
numbers. It ig well composed, well 
edited and well printed and has lots of 
good things in it. 

The case of the Goldland Jewelry Co. 
against Jack Kortick for promises 
alleged to have been broken was heard 
last week before Judge Rueckert in the 
civil session of Sixth District Court and 
on motion judgment was entered for 
plaintiff for $106 and costs. 

After a hearing before Presiding 
Justice Willard B. Tanner in _ the 
Superior Court last week, a decree was 
entered authorizing the assignee of 
William R. Dutemple to sell at private 
sale the courtesy interest of the as- 
signor, E. J. Noons, for the assignee. 

Arrangements have been completed 
for the annual meeting and dinner of 
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the New England members of the Na- 
tional Jewelers’ Board of Trade to be 
held at the Turks Head Club, this city, 
on Monday evening, Jan. 9. The busi- 
ness meeting will be held at 5.45 o’clock, 
and the dinner at 6. 

With the removal of the wholesale, 
contractors’ and factory supply depart- 
ments of the Belcher & Loomis Co., to 
its new service building, 122 to 130 W. 
Exchange St., the stores at 83 to 91 
Weybosset St., will be devoted exclusive- 
ly to retail business with Gordon W. 
Browne in charge as manager. 

The fire department was called early 
Sunday morning to the five-story brick 
building; 144 Pine St., for a fire that 
broke out on the second floor in the 
manufacturing jewelry establishment of 
Silverman & Blume. Considerable 
damage was done to stock and fixtures, 
while much damage was done to other 
concerns in the building by water. 

Among the local concerns that remem- 
bered their employes at the holiday 
season, in addition to those mentioned 
in last week’s Providence letter were A. 
& Z. Chain Co., Fulford Mfg. Co., C. E. 
Mfg. Co., Weiner & Woolf, New Eng- 
land Glass Co, Narragansett Jewelry 
Co., Irons & Russell Co., Novbrad Roth- 
man Co., Ross Wire Co., and Progres- 
sive Ring Co. 

The Thurston Mfg. Co. has purchased 
the plant of McCullum Bros. at 45 
Borden St., formerly used for a hosiery 
plant and will convert it into a tool fac- 
tory employing about 200 men. Mr. 
Redinger, president of the company, 
states that machinery will be moved 
from the present plant on Benedict St., 
immediately and the new plant will be 
ready for partial operation in a couple 
of months. 

The firm of Barton-Taylor Co., 91 
Sabin St., has been reorganized under 
the name of Law & Taylor, Inc., and 
will manufacture a new line of costume 
jewelry in sterling silver and other 
goods. William H. Taylor is president 
and Irving J. Law, secretary-treasurer 
of the new concern. William H. Hana- 
ford, one of the veteran jewelry sales- 
men from this territory, will represent 
the firm on the road. 

At the meeting of the Providence 
Central Federated Union held last Sun- 
day, it was voted to request the secre- 
tary of the American Federation of 
Labor to send a special organizer to 
Providence to organize jewelry workers 
and to instruct the legislative committee 
to send a resolution to the incoming 
Rhode Island General Assembly calling 
for the enforcement of the laws regard- 
ing the employment of child labor. 

Among those who attended the annual 
New Year’s Eve ladies’ night of Nestell 
Lodge of Masons at Freemasons Hal! 
on Saturday evening were Mr. and Mrs. 
Howard B. Rice, Mr. and Mrs. William 
H. Mason, Mr. and Mrs. Frederick H. 
Barrows, Mr. and Mrs. Augustus S. 
Rose, Mr. and Mrs. Chester A. Salis- 
bury, Mr. and Mrs. Kenneth P. Arm- 
strong, Mr. and Mrs. George F. 
Berkander, Mr. and Mrs. J. P. Rose, 
Mr. and Mrs. Charles E. Tost. 
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During the past week the following 
jewelry buyers were reported in this 
city and vicinity: Mr. Randall of Star 
Jewelry Co., New York; Mr. Berman 
of Berman & Wildman, Boston; Mr. 
Ritter of the Ritter, Greenberg Co., 
Philadelphia; Mr. Jaffe of the Enter- 
prise Jewelry & Novelty Co., New York; 
Mr. Rubin of the Millard Novelty Co., 
Philadelphia; Messrs. Ackerman and 
Myers of the I. M. Novelty Co., New 
York; David Goldberg of the Vogue 
Jewelry Co., New York; Messrs Kind 
and Block, of S. Kind & Son, Philadel- 
phia; Mr. Lesser of Samstag & Hilder 
Bros. New York, and Jesse Levy of 
Levy & Co., Philadelphia. 

The New Year received a warm wel- 
come from the Shepard Stores employes 
here Monday morning. The members 
of the Shepard family, including mem- 
bers of the firm, officials and heads of 
the various departments, gathered on 
the main stairway half an hour before 
the regular hour of opening and ex- 
tending New Year greetings, Robert 
Shepard responding for the firm. E. 
J. Laundrie, Jr., superintendent, gave a 
brief address on “Reflection, Recogni- 
tion and Resolution.” The exercises 
opened with the ringing of sleigh bells, 
heralding the arrival of the Shepard 
chorus followed by the singing of 
“Jingle Bells” during which a huge sign 
conveying the wish “Happy New Year” 
was brought in by two little girls all in 
white and placed at the top of the stairs 
leading to the second floor, while a short 
distance away, “Father Time” imper- 
sonated by F. J. Riley was apparently 
writhing in pain and gradually sinking. 











The Electric Chain Co. remembered its 
employees at Christmas with gold and 
other gifts. 

Mr. and Mrs. Stephen H. Garner are 
at Quebec for the enjoyment of the 
annual winter sports. 

Mr. and Mrs. Lloyd G. Balfour left 
last week Thursday for a few days of 
winter sports at Quebec. 

James A. Doyle Jr. left the past week 
on an extended business trip in the in- 
terests of the F. H. Sadler Co. 

Mr. and Mrs. Edward L. Gowen spent 
the holidays in Boston and vicinity being 
registered at the Hotel Samerset. 

Employees of the D & M Enameling 
Co. were recipients of generous gifts of 
gold and greenbacks at Christmas. 

Among those to whom tax refunds 
have been made by the government is 
Joseph L. Sweet of this city of $10,918. 

Louis Schulback, 14 Angell St. has 
been working several hours overtime 
every day recently on engraving work. 

Among those registered at the Hotel 
Somerset in Boston during the holiday 
season were Mr. and Mrs. Samuel M. 
Stone. 

Charles H. Allen, of C. H. Allen Co., 
left last week for St. Petersburg where 
he will remain until about the middle of 
March. 
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Raymond I. Wells, of the Wells Mfg. 
Co., accompanied by Mrs. Wells left last 
week for Quebec to participate in the 
annual winter sports. 

The R. F. Simmons Co. closed Friday 
night until Tuesday over the holiday, 
as did also the Marathon Co., Baer & 
Wilde, Finberg Mfg. Co. and the D. F. 
Briggs Co. 

Fred C. Wilmarth, Herbert F. Hicks, 
O. P. Richardson and Frank C. Rounse- 
ville have been elected directors of the 
Attleboro Chamber of Commerce for a 
term of three years. 

Bursting of a sprinkler head in the 
factory of the R. F. Simmons Co. the 
other morning caused considerable water 
damage, but was checked in time by the 
ladder crew of the central fire station. 

D. Bonner Mason, with the Mason Box 
Co. at Attleboro Falls, has the sympathy 
of a large circle of friends in the trade 
in the sudden death last Thursday morn- 
ing of his wife, at their home 432 North 
Main St. 

Shirley Blackinton, with Bates & Ba- 
con Co., is in the Sturdy Memorial Hos- 
pital where his condition is considered 
serious. A few days ago he slipped in 
a bathtub at his home and falling, frac- 
tured his hip which greatly complicated 
other troubles from which he has been 
a sufferer for a long time. 

A handful of celluloid thrown into a 
forge in the basement of the C. H. Eden 
Co.’s building on South Main St., the 
other afternoon, caused such a warm 
blaze that a sprinkler head was released 
and started the automatic fire alarm to 
which the fire department quickly re- 
sponded, but their services were not re- 
quired. 

Fellow employees of the packing room 
of the L. G. Balfour Co. gave Annie Mae 
Easton a surprise last Thursday. When 
she returned from her luncheon she 
found her desk and chair gaily decorated 
At 5 o’clock she was escorted from the 
room and on her return found her fel- 
low workers assembled about a fine 
lamp, which was then presented to her 
together with a shower of other gifts, 
in honor of her approaching marriage. 

An exchange of messages between 
Attleboro, Mass., and Attleborough, 
England, featured the holidays. A cable 
of Christmas greetings was sent by 
Mayor Fred E. Briggs, ex-Mayor Harold 
E. Sweet, George E. Nerney and John H. 
Vallette, who carried on the first tele- 
phonic conversation with Attleborough a 
year ago. In response May Briggs has 
received a cable from Dr. Maxwell Webb 
of Attleborough, bearing Yule wishes 
and acknowledging with thanks the re- 
membrance of the younger Attleboro. 

Among the manufacturing jewelry 
concerns of this city who remembered 
their employees at either Christmas or 
New Years with generous distributions 
of gold and other gifts were: American 
Metal Crafts Co., J. & L. Tool Co., 
Charles Thomae & Son, Inc., Bliss Bros. 
Co., Fillkwik Co., Walter E. Hayward 
Co., Larson Tool & Stamping Co., F. L. 
Torrey & Co., H. W. K. Co., the F. H. 
Sadler Co, Moore Bros., The Marathon 
Co., Sadler Bros., C. A. Marsh & Co, M. 
F. Ashley & Co., Bates & Klinke, Guyot 
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Bros. Co., Inc., R. Wolfenden & Sons Co. 

When Joseph Rioux entered his office 
at the plant of the Bliss Bros. Co. on 
North Main St. last Saturday morning 
he found on his desk a great bouquet 
of beautiful roses, the gift from his em- 
ployees who had taken this method of 
expressing to him their appreciation of 
his many kindnesses during the past year 
and as a wish that for him and the mem- 
bers of his family the year of 1928 should 
be a happy and prosperous one. There 
was no ceremony, but this thoughtful act 
by those with whom he is so closely 
associated was more expressive than 
words. 

A bonus compounded on the basis of 
five per cent of the total wages earned 
by each employee in the first nine 
months of the year was distributed last 
week to the working force of the R. F. 
Simmons Co. factory at a Christmas 
party in which the workers and the firm 
members took part. The leading members 
of the firm, Joseph L. Sweet and Harold 
E. Sweet were present a bouquet from 
members of the benefit association and 
there was an exchange of gifts among 
the employees. Announcement was made 
that if a check-up of the firm’s business 
in the last three months of the year 
warrant it, there would be a further dis- 
tribution of money among the workers. 

R. F. Simmons Co., a member of the 
Associated Industries of Massachusetts, 
reports, according to Industry, the offi- 
cial organ of the organization, that the 
jewelry concerns of Attleboro are now 
at their peak in production and are 
operating at about normal capacity, 
after a period of curtailment during the 
summer. Shipments made by the Sim- 
mons Co. for the first eight months of 
1927 were slightly in excess of those 
during comparable periods a year ago, 
and the concern anticipates business in 
sufficient volume to insure full time 
operations for some time. A shortage 
of skilled labor for certain operations 
exists in Attleboro at the present time. 








Business Troubles 





The Du Quoin Jewelry Co., Du Quoin, 
Ill., is offering 20 cents in 30 days or 
are willing to sell stock at auction and 
divide proceeds among creditors. The 
assets are placed at $6,500 and the lia- 
bilities at $8,871. 

Earl J. Thurber, Bemidji, Minn., is 
offering creditors 33% cents on the dol- 
lar. 

An involuntary petition in  bank- 
ruptcy has been filed against Walter P. 
Gummersheimer, St. Louis, Mo. 

The M. Deutsch Jewelry Co., Morris- 
town, N. J., has filed a voluntary peti- 
tion in bankruptcy. 








Jewelry valued at $1,000 was stolen 
from the jewelry store of Leon Wood- 
worth, 15% Main St., Cortland, N. Y., 
Tuesday night, Dec. 27. A rear door was 
jimmied and a second door smashed 
through. Articles stolen included 12 
fancy rings, several watches, and five 
vanity cases. 
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Samuel Levinson, member of the F. H. 
Levinson Co., New York, was in Roches- 
ter recently calling on the trade. 

E. T. Miles, representative of the 
Dodd Ivoryoyd Co., New York, was in 
Rochester, last week, calling on the 
trade. . 

K. Glaser, associated with the Glaser 
Jewelry Co., 220 Main St., E., will leave, 
next week, on a business trip to New 
York and other cities of the East. 

The first meeting in 1928 for the 
Rochester Retail Jewelers’ Association 
has been set for Jan. 15 in Hotel Powers. 
Officers will be elected for the year. 

Morris Gennis, member of the staff of 
the Glazer Co., manufacturer of 194 
Main St. E., is planning a trip through 
New York State after the first of the 
year. 

Louis Silver, former platinum worker 
of Paris, France, was added to the staff 
of the firm of Rockwell & Alden, jewelry 
manufacturers of 104 Main St., E., last 
week. Mr. Silver will serve as a metal 
worker, giving most of his attention to 
platinum. 

Christmas, in the minds of Rochester 
retailers, although not all it could be, 
surpassed Christmas of last year. Dia- 
monds, clocks and watches generally 
were the leading lines. Novelties and 
rings also sold well. Strap watches and 
chime clocks made a good record. 

George Klee, member of the firm of 
Klee & Groh, retailers of 143 Main St., 
E., was taken to his home, last week, 
after a short time in the hospital where 
he was examined for injuries received in 
an automobile accident. Mr. Klee is not 
expected to return to the store before 
another 10 days. 

Haskell Marks, Rochester alderman 
and member of the firm of Marks & 
Abramson, retailers of 64 State St., was 
one of the speakers at a banquet in 
honor of J. C. Cominsky, retiring city 
editor of the Rochester Democrat and 
Chronicle in the Sagamore Hotel, last 
week, 

Nathan Silverstein, president of the 
Brothers Jewelry Co., operator of retail 
jewelry establishments in Rochester and 
Erie, Pa., last week took personal charge 
of the Rochester store as general mana- 
ger. Morrie Rosenthal, former associ- 
ate in the Rochester store, resigned a 
week ago. The store is located at 41 
Clinton Ave. N. 

Rochester travelers are planning a 
foray into New York and other cities 
of the East and Midwest the first two 
weeks in January with new lines. Plans 
are already being laid to carry lines of 
diamonds, silverware and feminine jew- 
elry in preparation for spring engage- 
ment and wedding months. Gift clocks 
and watches are also to be emphasized. 

Stock of the retail establishment for- 
merly operated in the Reynolds Arcade 

by F. W. Wedgren, who died recently, 
was sold, last week, to the Glaser Co., 
220 Main St. E. The stock, which con- 
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sisted of watches, clocks, gems, silver- 
ware and holloware, will be sold at auc- 
tion. Mr. Wedgren had served as a 
jeweler in Rochester for nearly 30 
years. 

Directors of the Tables Utilities, Inc., 
newly incorporated jewelry firm, met 
last week to organize the company 
preparatory to opening a _ store in 
Rochester. Directors of the company 
are Robert J. Hicks, Arthur C. Parker 
and Christopher R. Isles. The store will 
deal in jewelry, ornaments and silver- 
ware. It has been incorporated with a 
capital stock of $2,500. 











Louis Melody is back in town and is 
about to engage in business after an 


absence of many months. He has many 
friends in the trade who are glad to wel- 
come him to this city and who hope that 
he will remain long in this community. 

Joseph Emanuels, secretary of the 
New England Watchmakers’ Club, has 
just been notified by Governor Fuller 
of his reappointment as a notary public. 
Mr. Emanuels is to be congratulated, as 
it is becoming more difficult to renew 
such appointments. 

John G. Ware, who sustained serious 
injury to his eyesight several months 
ago, has returned to his position with 
D. C. Percival & Co., able to report much 
improvement in his vision. For some 
time he had to remain in a darkened 
room, but long medical treatment and 
rest have brought about the desired re- 
sult of restoring his sight, although 
there still is room for improvement. 
This, it is believed, will come, much to 
the gratification of his friends, who wel- 
come his return to business. 

The Bigelow Kennard Co. scored 
highest total in the bowling league 
games, which have been resumed after 
the Christmas holiday, defeating Rip- 
ley Howland Company by 94 points. 
The scores: D. C. Percival, 13891; Harkins 
& Murphy, 1378; M. S. Page, 1341; 
Thomas Long, 1274; Shreve, Crump & 
Low, 1357; Lenox, 1244; Bigelow Ken- 
nard, 1399; Ripley Howland, 1305; Hodg- 
son Kennard, 1367; Smith Patterson, 
1340; I. Alberts, 1342; E. B. Horn, 1314; 
A. Stowell, 1884; J. M. Kirby, 1331. 


WAS HaNGTON 
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TRADE CONDITIONS 


Early holiday shopping prevented much of 
the usual weariness experienced by retail mer- 
chants and employees, so that, when Christ- 
mas Eve arrived there appeared to be a lull 
as compared to other seasons. This condi- 
tion was possible in Washington by urgent 
appeals from the Post Office Department and 
from heads of various trade bodies, with 
hearty cooperation on the part of individuals. 
Retail jewelers have enjoyed a good business 
and appear pleased with sales for the past 
few weeks. Two of the large stores were 
crowded daily for a month previous to Christ- 
mas, owing to the substantial reduction in 
all articles on account of early removal to 
more convenient locations. These firms were 
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Berry & Whitmore and R. Harris, Inc., both 
prominent in the jewelry world. The opinion 
was expressed by the Federal Reserve Board 
that production and wholesale trade were in 
smaller volume than at the close of 1926, 
but that the volume of activity for the year 
was nearly as large as the record established 
cor ana” and larger than any year previous 
to ls 





An unknown robber smashed a win- 
dow at the store of Harry Rubin, one 
night recently, and took jewelry valued 
at about $300. Abramson Bros., clothiers, 
located next door to the jewelry estab- 
lishment, also had their front window 
smashed and wearing apparel taken 
valued at approximately $158. The mat- 
ter was reported to the police, who are 
investigating this burglary along with 
the robbing of other jewelry stores and 
establishments in other lines. 

Sam Ugel, known well to the trade in 
Washington, has opened a well equipped 
store at the location formerly occupied 
by M. Janof, jeweler. Mr. Janof be- 
came quite ill some months ago and was 
at the hospital for a serious operation. 
He finally was able to come back to the 
store, but complained of being quite 
weak. His condition grew rapidly worse, 
and he is now in a hospital for an in- 
definite length of time, having removed 
all goods from the store now occupied 
by Mr. Ugel. Mr. Ugel was employed 
with the jewelry firm of Castleberg’s for 
16 years, with Adolph Kahn, three years, 
and also worked some time in the whole- 
sale jewelry establishment of H. Kur. 











TRADE CONDITIONS 


With few exceptions the holiday business. 
was disappointing to Buffalo’s retail jewelry 
trade and as a consequence the year’s busi- 
ness was poor as a whole. ‘The Christmas 
trade likewise failed to measure up to the 
expectations of the instalment merchants, 
with all of their heavy advertising cam- 
paigns. For that reason those members of 
the Buffalo Retail Jewelers’ Association who 
advertised cooperatively during the past 
three months should not feel that their 
humble appeal alone was wasted. Sales 
might have been poorer without advertising. 
The slump in holiday buying did not effect 
the jewelry trade alone but was felt by 
every retail dealer of the city, and was a 
reflection of lower wages and curtailed pro- 
duction in local industrial plants, which 
reduced the buying power of the average 
wage-earner to a minimum. Two items 
stood out as most active in the holiday gift- 
buying—watches and pocket cigar lighters. 
Some diamond pieces were sold by the larger 
dealers, but inexpensive gifts of a novelty 
character seemed to receive the chief atten- 
tion. Fortunately retail dealers rather 
anticipated a smaller than usual Christmas 
business and purchased only their minimum 
requirements. This is borne out by the 
llth-hour wholesale business. Notes of 
retail dealers, falling due this month, will 
be considerably less than a year ago and 
stocks generally are not top heavy. There 
are still too many retail jewelers in pro- 
portion to the city’s population, and until 
the number is reduced it will be difficult for 
anyone to make a fair livelihood. 





Benjamin L. Aronson of Jamestown, 
has sold out his business to Ray W. 
Holmes. 

The jewelry store of the late Helmuth 
P. Schultze, 780 E. Genesee St., which 
has been conducted by the estate since 
Mr. Schultze’s death more than a year 
ago, has now been transferred to his 
widow, Mrs. Minnie P. Schultze. 
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TRADE CONDITIONS 


Louisville jewelers reported very satis- 
factory business over the holiday season of 
1927, a few houses showing increases, and 
while business was a trifle slow in getting 
started, it came well at the close of the 
puying season. The year as a whole will go 
down in history as a very satisfactory one 
with the majority of the larger retailers, 
while the smaller ones have nothing to com- 
plain about. Engravers are still fairly busy, 
and watchwork is active as an effort is 
made to catch up with work that got be- 
hind, while watchworkers were handling store 
trade in the rush period. 





Rudolph Baude, Market St. retailer, is 
spending a week’s vacation in Cincin- 
nati, where he and Mrs. Baude are vis- 
iting their daughter, Mrs. Harvey Giles. 

Thieves smashed a window at the 
Dixie Jewelry Co. store, 428 W. Market 
St., early Thursday morning, Dec. 29, 
and according to Fred E. Stevens, man- 
ager, got away with about $275 worth of 
wrist watches. 

J. J. Graves, jeweler at Harrodsburg, 
Ky., on Dec. 24, reported that a $500 
diamond ring was missing from his 
stock. He was of the opinion that a 
thief had reached over a guard rail and 
taken it from a display of merchandise 
in the window. 

Roy Wilson, manager of the Ritz 
Jewelry Co., 233 W. Market St., reported 
to the police department on Sunday, 
Dec. 25, that a window had been broken 
during the night and that about $200 
worth of jewelry and wrist watches had 
heen taken. A brick was found in the 
window. 

John J. Hill, vice-president of the 
Kaufman Straus Co., Louisville, was 
called to Washington, D. C., on account 
of the illness of Mrs. Hill, just before 
Christmas, and reached her bedside just 
prior to her death. Mr. Hill came to 
Louisville last August, Mrs. Hill remain- 
ing in Washington. 

Ben F. Snyder, operating a depart- 
ment store on Market St., with a con- 
siderable jewelry and novelty section, on 
Dec. 24, was commissioned a colonel on 
the staff of Gov. F. D. Sampson. This 
is his second commission, he having re- 
ceived the same honor from former 
Governor E. P. Morrow, some four or 
five years back. 

Some very fine and attractive silver- 
ware was presented to retiring Governor 
Fields just recently when he stepped out 
of the chair which he had held for four 
years. The State Highway Department 
commissioners and employees presented 
him with a handsome chest of flat silver, 
while a large chest of holloware was 
presented by other State departments. 

The will of the late William P. Bran- 
denburg, 73 years of age, Market St. 
retailer, who died in mid December, was 
probated a few days ago. Mr. Branden- 
burg left an estate of about $10,500, to 
his daughter, Mrs. Elizabeth Sparks. 
Mrs. Sparks stated that she planned to 
dispose of the business of W. P. Bran- 
denburg & Co., selling it as a going con- 
cern if arrangements could be made that 
were satisfactory. 
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Local jewelers and allied interests are 
not feeling so good over recent action of 
the new City Administration in voting 
and putting through an increase of 15 
cents, or from $2.05 to $2.15 per each 
$100 of assessed value, for city taxation. 
On a large stock, property, etc., an in- 
crease of 15 cents a hundred will run 
into a considerable sum, and will in- 
crease the cost of doing business by just 
that much. 











TRADE CONDITIONS 
Birmingham retail jewelers are well pleased 


with the Christmas and New Year business 
which they did. While trade for the holi- 
days was good, commencing several days be- 
fore Christmas, the last few days _ before 
Christmas saw the biggest rush Birmingham 
merchants have ever experienced. An early 
Christmas shopping campaign was conducted 
by the newspapers, Postmaster John G. Bass 
and a number of merchants. Owing to this 
fact there was not the Christmas congestion 
at the postoffice, as had been the case for 
a number of years. About 150 additional 
clerks were added to the number at the post- 
office during the holiday season. 





Now that the holiday rush is over, 
business in Birmingham is a little quiet. 
It is expected to be quiet now for a few 
weeks, according to some of the retail 
jewelers. 

Christmas coming on Sunday, Monday 
following was observed as Christmas 
day by the retail jewelers and other re- 
tail merchants. Every retail jewelry 
store in the city was closed Monday. 


Raymond Snider and Frank Rice, 
alleged jewelry thieves and postal rob- 
bers, escaped from the county jail at 
Linden, Ala., a few days ago and no 
trace of them has been found. These 
two men were arrested at Linden and 
jailed on the charge of recently robbing 
the postoffice at Warrior, Ala., near 
Birmingham. 

Roy Homberger, alleged jewelry thief 
and safe robber and all-around crook, is 
in jail here charged with blowing the 
safe of the Bussis Grocery Co. on the 
night of Dec. 6, and getting away with 
$15,000 in cash and jewelry. He was 
arrested at Seventh Ave. and 19th St. 
by M. E. McDuff and John McFarland, 
of the police bureau of identification. 
Detectives Murphree and McCombs 
had been working on the case. Accord- 
ing to Birmingham officers, Homberger 
escaped from Kilby prison, near Mont- 
gomery, Ala., Nov. 23, after serving two 
and a half years of a 10-year sentence 
for safe blowing. Some of the stolen 
jewelry was found in a clump of woods 
near Irondale, Birmingham suburb. Rec- 
ords show this man was convicted of 
robbing the Murray Drug Co. at Avon- 
dale, in 1924. 


Joseph G. Thompson is back with 
Bromberg & Co. again after an absence 
of four years. For the past four years 
Mr. Thompson was connected with 
jewelry firms in Nashville, Tenn., and 
Miami, Fla. Mr. Thompson is a widely 
known diamond specialist. He first 
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came to Birmingham in 1899 and went 
with Bromberg & Co. Later he went 
into business for himself, being a mem- 
ber of the Herzog-Thompson Co. Since 
leaving Birmingham he was connected 
with B. H. Steif Co., Nashville, Tenn., 
and Hess & Slager, Miami, Fla. He 
has many friends in Birmingham who 
are pleased to see him back in the city 
once more. 


Roy Dickerson, Alabama’s master dia- 
mond thief and bank robber is thought 
to be under arrest at Tacoma, Wash. 
Two officers from Kilby prison, near 
Montgomery, Ala., are on their way to 
bring the man back to that prison from 
which he escaped. According to infor- 
mation received from officers at Tacoma, 
Wash., the man under arrest there was 
captured while attempting to break into 
a store. Some time ago the Alabama 
State Convict Department sent broad- 
cast all over the world, circulars giving a 
full description of Dickerson, his picture, 
fingerprints and Bertillon measurements. 
From this the man under arrest in the 
Washington city is Roy Dickerson, offi- 
cers at Tacoma say. Officials of Tacoma 
and of the State of Washington have 
agreed to turn the man over to Alabama 
authorities, should he prove to be Roy 
Dickerson. Whether or not Dickerson 
will fight extradition, if it is he, is not 
known at this time. 








Atlanta, Ga. 





George Crowe, for several years 
watchmaker for the well-known jewelry 
firm of Myron E. Freeman & Bro., has 
resigned his position with that house. 


Claude S. Bennett, proprietor of the 
Claude S. Bennett Jewelry Co., on Ala- 
bama St., was recently honored by be- 
ing elected High Priest of Mount Olive 
Chapter, No. 161 R. A. M. 


Herbert Marks, of the Savoy Watch 
Co., and Jack Glazier, of the K. K. Im- 
porting Co., both of New York, were 
among those visiting Atlanta during 
Christmas week in the interest of their 
respective firms. 


Mr. Balinson, of the Maiden Lane 
Diamond Jewelry Co., New York, spent 
a day in Atlanta during the week. 
Aaron Cohn, of the Greenwold, Griff 
Co., Cincinnati, Ohio, was here several 
days, and Arthur Jacobs, of D. C. 
Jacobs & Son, Cincinnati, Ohio, who 
was also in the city during the week, 
reports Christmas business in his sec- 
tion as having been very good. 


Charles Pass, for 14 years a member 
of the force of Ewing Bros., wholesale 
jewelers, and one of the best-known city 
salesmen in the South, has resigned to 
accept a position with the Hahn-Jacob- 
son Co., Cincinnati: Mr. Pass will travel 
for this company in Texas, Oklahoma, 
Arkansas and Louisiana, and while his 
many friends in the jewelry field regret 
to see him leave Atlanta, they are at 
the same time wishing him success in 
his new work. 
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VERY industry of any size usually goes through a stage where 
it seems that the production far exceeds the demand—and 


cries of ‘‘saturation’’ arise to frighten the timid. 


An excellent example is the motor car in- 
dustry. As far back as ten years ago, 
alarmists pointed to the high production 
—declared that almost everybody had a 
car—and that no more cars would be 
bought! 


But what is the condition today? More 
new models are being created—more cars 
are being sold than ever before! And the 
reason is—that motor car manufacturers 
appreciated the fact that so long as they 
produced items of real quality and beauty 
—there would be an increasing demand 
for them! 


There is an analogous situation in the 
jewelry industry today. Every season the 
manufacturers produce a great many so- 
called ‘‘new’’ ring mounting designs — 
most of which have merely an extra scroll 
—or another piercing—or perhaps a dif- 
ferent curvature—and offer them at a 
lower price! Then, because these ring 
mountings do not sell as well as their 
creators expect them to—the old fear that 
the market is saturated hovers in the air. 


But the truth of the matter is that the 
jeweler cannot be expected to induce his 
customer to remount an old ring unless 
he offers something truly lovely in ex- 
change. What he needs is something new 


— something irresistibly attractive — 
something unique! And this, we realize, 
is up to the manufacturer! 


WE APPEAL TO OUR FELLOW 
MANUFACTURERS 


E must wipe out this bugaboo of 

saturation! We must continue 
to produce items of such loveliness that 
there will be no question of finding a 
market for them! The remounting busi- 
ness has proved highly profitable in the 
past. It will develop further. It will be 
even more profitable—if we supply the 
jeweler with the proper kind of merchan- 
dise! 
Now that the Christmas season is over, 
there is the problem of keeping things 
moving for the next eleven months—un- 
til another Christmas season comes along. 
There is no better feature for attracting 
the public to the jewelry store than the 
remounting of old jewelry. And when we 
say ‘‘old jewelry”’ we no longer mean the 
jewelry worn by ancestors—but the ring 
that was made up the year before! 


Why should we not expect a customer to 
remount her ring within a year’s time— 
provided what we show her is far superior 
to what she has? 


63 





We appeal:to the manufacturers because we know that little can be done by an indi- 
vidual to insure the prosperity of the industry as a whole. We stress the point that 
every manufacturer should do his share. Competition should be beneficial to the 
trade. Take the motor car industry as an example once more: If General Motors 
weren’t in the field—Ford would still be making his old “‘Henrys.”” But because of 
the competition, Ford has had to produce a new model—and this model is going to 
bring him even greater profits than before! 


Jabel Ring Manufacturing Company 


Newark, N. J. - - - San Francisco, Cal. 
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Editorials 





E suggest to 

the organi- 

zations of 
retail jewelers in 
those States that have as yet not 
adopted a special Jewelers’ Lien Law 
and whose legislators meet at the open- 
ing of the new year, that they take 
steps immediately to introduce a law 
such as has been passed by New York 
and other commonwealths giving the 
jeweler a right to sell jewelry left by 
him to be repaired and apparently 
abandoned by the owners. Within 
the past month we have received so 
many inquiries from jewelers as to 
the remedy they had in matters of 
this kind, that it is apparent that the 
question is not an academic one. As 
one jeweler wrote, his repair jobs that 
were uncalled for, today, “had grown 
to a size where they were not only 
proving an annoyance but the invest- 
ment tied up in the work upon these 
was a decided factor in the capital he 
had in his business,” and he asked 
what he could do to get his money out 
of these repairs. Unfortunately, in 
his State, there is no special jewelers’ 
lien law and the red tape involved in 
enforcing his lien under the general 
law is so great that he did not feel in 
a position to take the rather doubtful 
remedies that the general statutes af- 
forded. As he said, if he had been 
working under a law such as the 
jewelers of New York and some other 
States have, he could clear this ac- 
cumulation of repair work very speedi- 
ly and get the money tied up therein 
which he so badly needed. 

At his suggestion, we are again pub- 
lishing the text of the New York 
statute, which can be taken as a model 
for those of other States. We might 
say, incidentally, that since this was 
passed in 1914, we have never known 
it to be attacked on constitutional 
grounds or heard of any jeweler that 
has had any trouble in enforcing it. 
This law reads as follows: 

“Section 1, Chapter 38 of the laws of 
1909, entitled ‘An act in relation to 
liens, constituting chapter 33 of the 
consolidated laws,’ is hereby amended 
by adding thereto, at the end of article 
eight thereof, a new section, to be 
section 186, to read as follows: 

“Lien of bailees for hire. Every 
person, firm or corporation engaged in 
performing work upon any watch, 
clock or jewelry for a price, shall have 
a lien upon any such watch, clock or 
jewelry upon which such person, firm 
or corporation performs such work 


Every State 
Should Have a 
Jewelers’ Lien Law 


for the amount of any account that 
may be due for such work. Such lien 
shall also include the value or agreed 
price, if any, of all materials furnished 
by such bailees for hire in connection 
with such» work, whether added to 
such article or articles or otherwise. 
If such account remain unpaid for 
one year, after completing such work, 
such bailees for hire may, upon 30 
days’ notice in writing to the owner, 
specifying the amount due, and in- 
forming him that the payment of such 
amount within 30 days will entitle 
him to redeem such property, sell any 
such article or articles at public or 
bona fide private sale to satisfy the 
account. The proceeds of the sale, af- 
ter paying the expenses thereof, shall 
be applied in liquidation of the indebt- 
edness secured by such lien and the 
balance, if any, shall be paid over to 
the owner. Such notice may be served 
by mail, directed to the owner’s last 
known address, or, if the owner or his 
address be unknown, it may be posted 
in two public places in the town, vil- 
lage or city where the property is lo- 
cated. Such a notice shall be written 
or printed. Nothing herein contained 
shall preclude the remedy of enforc- 
ing such lien by action, as provided in 
article nine of this chapter. 

“This act shall take effect immedi- 
ately.” 

Jewelers or jewelry organizations 
which take steps to have such laws in- 
troduced in their States are requested 
to communicate with THE JEWELERS’ 
CIRCULAR that we may give full pub- 
licity to the agitation and any other 
aid we can render in obtaining the en- 
actment of the law. 





HE coming to- 


Two Great 
Watch gether of two 
Companies great Ameri- 
can watch com- 


Are Now One . 
panies under one 


management is an event that cannot 
fail to be of interest to all jewelers, 
watchmakers and people interested in 
horological products throughout the 
world. Therefore, the announcement 
in another column of this issue that 
the Hamilton Watch Co., of Lancas- 
ter, Pa., has acquired, by outright 
purchase, the plant, product and good 
will of the Illinois Watch Co., of 
Springfield, Ill., will be considered by 
most of THE JEWELERS’ CIRCULAR’S 
readers as among the most important 
news events of the week. 

This deal, which went into effect 
Jan. 1, will no doubt have a far-reach- 
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ing effect upon the watch trade of the 
country. But unlike most amalgams. 
tions noted in the business world, it js 
not a bringing together of concerns 
making different grades of product, 
The watches of both have stood high 
in the jewelry trade for their intringie 
merit and both have their strong ag. 
vocates, friends and boosters. 

Further details as to what this will 
mean to the handlers of the products 
of both companies will be awaited 
with interest by wholesalers and re. 
tailers alike. 





University are glad to 
Cou rses on call attention 
Precious Stones in another 


column of this 
issue, to the fact that the special 
course in gems and precious stonés 
formerly conducted by Columbia Uni- 
versity in its extension division will 
be again continued this year and will 
begin Feb. 13. The course as in 
former years will be in charge of Dr, 
Paul F. Kerr, assistant professor 
of Mineralogy and will be conducted 
Monday evenings in Room 106, Scher- 
merhorn Bldg., from 8 to 9.50 o’clock. 

As noted in previous years, the 
course is designed primarily for those 
engaged in the jewelry trade or men 
specializing in precious stones who 
wish to improve their knowledge of 
scientific methods used in the identi- 
fication of gems. The course is so 
arranged that it could be taken by 
beginners and in fact novices in 
precious stones, as well as by those 
who have a fundamental knowledge of 
the subject generally. 

No matter how well grounded a 
jeweler may become in the course of 
his business career upon the subject 
of precious stones, from a trade stand- 
point, he needs that scientific knowl- 
edge that comes from the study of 
mineralogy that enables him to under- 
stand clearly the different properties 
of gems, how the crystals are formed, 
the essential differences in their 
physical and optical properties, etc.; 
all of this is necessary to properly 
differentiate one group from another, 
and this can only be obtained by care- 
ful study and not always obtained 
satisfactorily from the ordinary text 
books. A course such as given at 
Columbia fills this long felt want ard 
the laboratory practice which the stu- 
dent is enabled to get thereby makes 
him proficient in the use of apparatus 
suitable for gem identification. 

We regret to say that but few unl- 
versities of the country have seen fit 
to establish courses as outlined above 
but we feel that if more support 1s 





(Continued on page 87) 
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The North American Watch Co. has 
moved its office to Room 703 at 10 W. 
47th St. 

The business of H. Gregory Morse, 
jeweler, was incorporated at Albany, 
N. Y., last week with a capital of 
$10,000. 

It was announced last week that Sam 
Mendelsohn has been added to the sales 
force of the Benrus Watch Co., 62 W. 
47th St. 

Harry Goldstone, manufacturer of 
diamond set rings and mountings, 
moved on Jan. 3 from 35 Maiden Lane 
to Room 1210 at 48 W. 48th St. 

The business of M. Klass, importer 
of Embsa watches, 15 W. 36th St., will 
be moved on or about Jan. 15 to 48 W. 
48th St. 

The Nov-E-Line Mfg. Co., maker of 
watch cases, 1650 Broadway, has an- 
nounced that Robert L. Rodd will cover 
New York city with its case line. 

T. D. Fahey is now connected with 
Henry Freund & Bro., 20 W. 47th St., 
and will cover the South and Middle 
West territory. 

It was reported several days ago that 
William Reiss, a jeweler, has leased 
space on the 12th floor of the building 
at 1 W. 34th St. 

David Rothschild, diamond importer, 
48 W. 48th St., returned from Europe 
last week on the Mauretania after a pur- 
chasing trip to the markets of London, 
Amsterdam, Antwerp and Paris. 

William Hahn, formerly with Patter- 
son & Starke, for 21 years, has started 
in business for himself as a dealer in 
pearls and precious stones in Room 
1208 at 15 Maiden Lane. 

The business of the Quality Jewelry 
Co., this city, has increased its capital 
from $21,000 to $75,000, according to a 
notice filed last week at the office of 
the Secretary of State at Albany, N. Y. 

The Metropolitan Retail Jewelers As- 
sociation will hold its annual meeting 
on Thursday evening, Jan. 12, at Lex- 
ington Hall, 109 E. 116th St. Officers 
will be chosen at this meeting. 

It was announced last Saturday that 
Edward Schloss, Jr., who has been con- 
nected with Henry Green for the past 
five years, will hereafter represent Lin- 
hart & Morton, Inc., manufacturing 
Jewelers, 37 W. 57th St. 

Louis Freund of Henry Freund & Bro., 
20 W. 47th St., sailed for Europe last 
Friday on the Mauretania. Mr. Freund 
has gone to the Swiss markets where 
he will order new novelties for the com- 
Ing season. 

Schmidt Bros., American represen- 
tatives for Schoch & Frank, manufac- 
turing jewelers, Germany, have re- 
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moved their quarters from 366 Fifth 
Ave., to the Bryant Park building, 55 
W. 42nd St. 

M. Harris, jewelry auctioneer, 142 
Fulton St., this city, has just concluded 
a cash raising auction sale for H. 
Weiner & Son, Martin Hotel building, 
Utica, N. Y. Mr. Weiner intends to 
remain in business at the same location. 

Barnes & Wedderien, former asso- 
ciates of Dreicer & Co., announced on 
Jan. 1 that the firm name has been 
changed to Wedderien, Inc. This firm 
specializes in pearls, precious stones 
and jewels and is located at 22 E. 
50th St. 

Samuel Lenkowsky, of Samuel Len- 
kowsky & Sons, importers of diamonds, 
10 W. 47th St., who has been abroad 
since the middle of November visiting 
the diamond markets of Amsterdam, 
Antwerp and Paris, returned last week, 
arriving on the Aquitania. 

On Jan. 18 and 14 at 2 o’clock in the 
afternoon, a collection of silver and 
ceramics will be sold at the Anderson 
Galleries, 489 Park Ave. These objects 
constitute part of several collections of 
articles and may be inspected from Sat- 
urday, Jan. 7 to the day of the sale. 

William G. Knapp, formerly western 
traveler for Goodfriend Bros., importers 
of precious stones, 542 Fifth Ave., who 
had headquarters in Chicago, severed 
his connection with the «firm Jan. 1. 
Arrangements to cover his territory 
from the New York office of the firm 
are now being made. 

Reginald Reichman, of Reichman 
Bros., importers of diamonds, 20 W. 
47th St., and his wife are sailing for 
Europe, Jan. 6, aboard the Aquitania. 
Mr. Reichman will visit the Amsterdam 
and Antwerp diamond markets, going 
abroad on a purchasing trip in the in- 
terest of the Reichman concern. 

A. M. Gouldon, of the La Salle Jewelry 
Mfg. Co., Inc., makers of diamond 
jewelry, 64 W. 48th St., has returned 
from an extended trip through the 
Middle West. Mr. Gouldon reports busi- 
ness is above the average and the trade 
in the Middle West is optimistic for bet- 
ter sales in 1928. 

The resignation of Henry I. Jacobson, 
as general manager of the United Dia- 
mond Works, Inc., cutters of diamonds 
at 155-157 Summit St., Newark, N. J., 
has been accepted. After Jan. 1, Mr. 
Jacobson will be affiliated with the firm 
of Jacobson Bros., cutters of diamonds 
at 551 Fifth Ave., New York, as a gen- 
eral] partner. 

The Winton watch division of the 
Hipp. Didisheim Co., Inc., 20 W. 36th St., 
has appointed James P. Duffy as adver- 
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tising and sales promotion manager. 
Mr. Duffy was formerly advertising 
manager of the Columbia Phonograph 
Co., Inc., and the Eberhard Faber Pencil 
Co., and at one time was connected with 
the Ingersoll’: Watch Co., Inc. 

Albert B. Randall, who has been a 
representative for M. B. Bryant & Co., 
136 W. 52nd St., with headquarters in 
Kansas City, Mo., was among the 
visitors at the offices of THE JEWELERS’ 
CIRCULAR on Tuesday. Mr. Randall is 
East on a business trip. He has been 
for years interested in relief work and 
was prominent in the Liberty Loan 
drives during the World War. 

The Poltock & Seeler Co. of 15 
Maiden Lane, has started a new depart- 
ment under the name of “The Christie 
Studio.” This will be an advisory de- 
partment for jewelers interested in gift 
lines. All problems, as to what and 
where to buy, how to set up attractive 
displays, etc., will be answered person- 
ally by Miss Christensen of the Poltock 
& Seeler Co. 

The creditors of N. Rosen & Co., 106 
Fulton St., held a meeting on Wednes- 
day of last week in the rooms of the Na- 
tional Jewelers Board of Trade. At the 
meeting the following committee was 
appointed: Eugene Simpson, J. Stern 
and Mr. Webb of the National Smelting 
& Refining Co. The assets are esti- 
mated to be worth between. $5,000 and 
$10,000, while the liabilities total about 
$26,000. 

Emile Tas, who for the past eight 
years has been president of Emile Tas, 
Inc., cutters of diamonds, at 62 W. 47th 
St., and who prior to that was associ- 
ated with A. S. Van Wezel, has been 
elected president of the United Diamond 
Works, Inc., and will act as general 
manager of its plant at 155-157 Sum- 
mit St., Newark, N. J. Mr. Tas, in ac- 
cepting this position does so with the 
realization of a much larger field of 
activity. 

The Hamilburg, Shaw Corp., manu- 
facturer of white gold rings, 8 W. 30th 
St., has announced that Richard A. 
Dunne, who has represented the concern 
in the city territory for the past two 
years, will now cover the western terri- 
tory from Omaha to the Pacific Coast. 
M. J. Hamilburg will continue to cover 
his usual territory and Mr. Shaw will 
visit Chicago and the Middle West. 
These men will soon visit their respec- 
tive territories with the new line for 
spring. 

Rulings by the Customs Court last 
week affirm the collector’s assessment 
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CHATH AM Over One Hundred Years the Jewelers’ Bank 


phen A Bank’s Best Friend 


: 2) Is a Satisfied Customer 


Hundreds of Jewelry Merchants opened their first bank 
account here and are among our best friends today. 
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JEWELERS in steadily increasing 
numbers are finding our location 
most convenient and our serv- 
ice very satisfactory. 





SALMON P. CHASDB, Secretary ef the Treasury under LINCOLN 


When You Travel 


Provide Chase safeguards for your funds 
Carry your travel A Chase Traveler’s 


funds in convenient Letter of Credit 
and readily convert- is an_ international 
ible form introduction 





Consult the officers of our 
Foreign Department 


FIpELIry TRUST 


COMPANY THE 
of New York CHASE NATIONAL BANK 
110 William St., cor. John St. of the City of New York 
New York 


57 Broadway, Head Office 
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Two Convenient Branches: 


Hafe Deposit Baults 75 Maiden Lane — Madison Ave., at 4l1st St. 


Capital and Surplus $90,000,000 
























































p Banking Service for the Jewelry Trade 


E offer to jewelers the special facilities developed through years of 
intimate association with their business, together with all the 
financial and service resources of a great banking institution. 


MARKET AND FULTON OFFICE 
AMERICAN EXCHANGE IRVING TRUST COMPANY 
81 Fulton Street, New York . 
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on clasps, composed of beads, imported 
by Cowit Bros., at 60 per cent under 
Par. 1403, because the importers in pro- 
testing failed to set forth the claim re- 
lied upon; and reduce the tariff rate 
from 80 per cent under Par. 1428, to 
20 per cent, under Par. 1429, on pre- 
cious or semi-precious stones, strung in 
necklace lengths for facility in trans- 
portation only, imported by Franklin 
Simon & Co., A. F. Cofod & Co., and 
K. Kawaguchi & Co. 

Max Gutter, trading as the Tremont 
Jewelry Shop, 703 Tremont Ave., was 
petitioned into bankruptcy in the United 
States District Court, this city. The pe- 
titioning creditors and their claims 
include: M. Kraut, $200; Morris 
Jewelry Co., $100, and M. K. Jewelry 
Co., $300. Judge Winslow has ap- 
pointed Samuel Bierman as receiver un- 
der a bond of $250. The concern’s as- 
sets are valued at about $1,000 while 
the liabilities are estimated at $5,000. 
The petition was filed for the creditors 
by Sternberg & Rosen, attorneys. 

In one of the local newspapers last 
week it was announced that Charles 
Shongood, United States auctioneer, 
would sell at auction on Jan. 5, the 
assets of Leon Wiener and Julius Op- 
penheimer, trading as Wiener & Oppen- 
heimer, now in bankruptcy. With the 
exception of a few pieces of jewelry not 
in the inventory at the time, all of the 

. assets of Wiener & Oppenheimer were 
purchased some time ago by E. S. Fein- 
stein & Co., 9 Maiden Lane. The items 
which are to be sold by Mr. Shongood 
represent merchandise which came into 
the hands of the trustee after the Fein- 
stein concern had purchased the in- 
ventoried assets. 

Tiffany & Co. last week won a ruling 
from the United States Customs Court 
on the classification of certain imported 
bronze statuary. On entry, these items 
were classified as manufactures of 
metal, not specially provided for, and 
duty levied at the rate of 40 per cent 
ad valorem, under Par. 399, Tariff Act 
of 1922. The importers, in contesting 
this classification, contended for duty at 
only 20 per cent ad valorem, as statuary 
reproductions of original models, under 
Par. 1449. Judge Waite, after reviewing 
the facts and the testimony, holds that 
the claim of the jewelry house should 
be affirmed and the collector is in- 
structed to reliquidate the entry, per- 
mitting entry of these bronzes at the 
reduced rate. 

Joseph D. Little, in charge of the 
Sterling Silver Galleries of the Inter- 
national Silver Co., and A. B. Mensing, 
New York representative of Factory W. 
(Wilcox & Evertsen Factory), Meriden, 
Conn., attended the semi-annual conven- 
tion of the sales force, held in Meriden, 
on Tuesday and Wednesday of last week. 
On Tuesday evening a banquet was ten- 
dered to the entire sales force at St. 
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George’s Inn, Wallingford, Conn. The 
silver used at this banquet bore the new 
Pine Tree design which the International 
Silver Co. is now introducing. This was 
the first showing of this new sterling 
design, which is made not only in flat- 
ware but hollowware as well, including 
silver place plates, butter plates, goblets, 
centerpieces, coffee and tea sets, etc. 

The will of the late Jacob Goodfriend 
of Goodfriend Bros, 542 Fifth Ave., who 
died on Dec. 20, was filed in the Surro- 
gate’s Court, last week. Under the 
terms of this will Mr. Goodfriend’s 
widow and two children receive the bulk 
of his estate. He bequeathed to his 
family all his estate except $2,000 
which goes to the Federation for the 
Support of Jewish Philanthropic So- 
cieties, and $1,000 to Temple Israel. The 
two children, Henry Bernheim Good- 
friend and Mrs. Ruth Goodfriend Ros- 
enthal both of Scarsdale, each receive 
15 per cent of the residue, while the 
remainder passes in trust for life to 
the widow, Mrs. Bertha Goodfriend, 70 
E. 77th St. On her death, the son and 
daughter share equally in the principal. 

A -deed of trust for the benefit of 
creditors was executed last Friday to 
Joseph H. Frier of Goldman & Frier, 
15 Maiden Lane, by Jacob Horwitz, 136 
E. Houston St. This was done after no- 
tices calling a meeting of creditors for 
the same day was sent out. At 2 o’clock 
on Friday afternoon, the creditors met 
at the offices of Archibald Palmer, at- 
torney for Mr. Horwitz. At the meet- 
ing an offer of settlement on the basis 
of 25 cents on the dollar was made but 
was rejected. The liabilities are ap- 
proximated at about $10,000 while the 
assets are estimated by creditors to be 
worth about $2,500. At the meeting 
a creditors’ committee composed of the 
following was appointed: Mr. Pearl- 
man, J. Gottesman, Mr. Fedelman and 
Louis Horowitz of Goldman & Frier, 
acting for the trustee. 

The first showing of the new Pine 
Tree design in sterling silver being put 
out by Factory W. (Wilcox & Evertsen) 
of the International Silver Co., was 
made last Tuesday evening at the local 
showrooms of the concern, 15 Maiden 
Lane. About 50 employes and repre- 
sentatives of the International Silver 
Co. and various silver concerns in the 
Maiden Lane District were guests, on 
Tuesday evening. of A. B. Mensing, 
representative of Factory W. He enter- 
tained with a luncheon at the Old Dutch 
Tavern on John St., and after a 
sumptuous repast, adjourned to the 
showrooms of the International Silver 
Co., where a moving picture was shown. 
The “movie” film was most interesting 
and not only showed the origin of the 
pattern taken from the pine tree shil- 
ling minted in 1652 but also showed the 
pattern being made and fabricated and 
being received by leaders of New York’s 
society, including Mrs. Vanderbilt and 
Mrs. Belmont. 

Jacob Robinson, doing business as F. 
Robinson, retail jeweler, 5018 Fifth 
Ave., Brooklyn, N. Y., was petitioned 
into bankruptcy in the United States 
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District Court on Dec. 28. The action 
was started by Goldman & Frier, attor- 
neys, 15 Maiden Lane, on behalf of the 
Baker-Manchester Mfg. Co., with a 
claim for $179; Ehrlich & Sinnock, Inc., 
$500; Adolph Schwob, Inc., $350. 
Abraham N. Davis was appointed re- 
ceiver under a bond of $7,500. It is 
claimed that the jeweler has assets of 
about $15,000 while his liabilities ap- 
proximate about $50,000. On Friday a 
meeting of creditors was held at the of- 
fice of Goldstein & Goldstein, attorneys, 
at which the following were appointed 
as a committee to investigate. Norman 
Levy, Charles M. Levy & Co., Julius 
Girdansky, Samuel Marcus, D. W. 
Gershuny, J. Werzansky, Herman T. 
Nisonoff and Louis Neustein, of Stern- 
berg & Rosen. The committee has 
chosen Goldman & Frier as counsel. 

Salvatore Mastrobuono, Jeannette, Pa., 
who was arrested several weeks ago 
after it was charged he substituted a 
cheap ring for one costing $225 at the 
jewelry store of Abraham Levy, 6 Maid- 
en Lane, was arraigned on Wednesday 
of last week before Magistrate Jean 
Norris in the First District Magistrates 
Court. The defendant waived examina- 
tion and was held in $2,500 bail to await 
the action of the grand jury. Mastro- 
buono, as reported in these columns, is 
alleged to have “switched” rings, but 
Mr. Levy says that he discovered the 
cheaper ring before the supposed cus- 
tomer had left the store. The jeweler 
immediately summoned Detectives Regan 
and Howe of the Maiden Lane Squad, 
who, after searching the man, claimed 
they found the stolen ring in his pocket. 
A pawn ticket for another ring, which 
it is charged the prisoner confessed he 
stole from the store of A. S. Borg, re- 
tail jeweler, 298 Fifth Ave., was also 
found in the prisoner’s possession, ac- 
cording to the police. 

A meeting of the creditors of the 
Standard Jewelry Exchange, Philadel- 
phia, Pa., was held last Friday after- 
noon at Libby’s Hotel, in this city. This 
meeting was called by the Philadelphia 
concern’s attorney and it was men- 
tioned that a previous meeting was held 
in Philadelphia the early part of the 
week. The debtor concern at the Phil- 
adelphia meeting made an offer of set- 
tlement of 20 cents on the dollar 
payable 10 cents in cash and 10 cents 
in two notes of five cents each. A com- 
mittee of creditors consisting of Mr. 
Barnstone of H. A. Osgood & Son, Mr. 
Lopatin, Mr. Estis, Harry Spivack and 
Frank Chalmers was appointed to in- 
vestigate the affairs of the concern and 
to report its findings to the creditors. 
The meeting held at Libby’s Hotel ad- 
journed to some day this week at which 
time a further offer of settlement will 
be made. The offer made at the New 
York meeting last week amounted to 
20 cents on the dollar payable in cash. 
The creditors at this meeting were rep- 
resented by Goldman & Frier. The 
committee estimates the value of the 
assets of the concern at slightly more 
than $8,000 while the liabilities are es- 
timated at close to $40,000. 
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NATIONAL PARK BANK 


of NEW YORK 
214. BROADWAY 
Uptown Offices 


ParK AVENUE and 46TH STREET 
SEVENTH AVENUE and 32ND STREET 


Banking 
In All Its Branches 


Commercial and Travelers’ 
Credit issued; Correspondents 
in all principal Cities in the 
World. Foreign Exchange 
bought and sold. Corporate 
and Personal Trusts; Safekeep- 
ing of Securities; Collection of 
Income. Investment Service 














Sette for Customers. 
Safe-Deposit Vaults at moderate 


rental. 


CAPITAL, 
UNDIVIDED PROFITS, $34,000,000 


Safes in our 


SURPLUS and 





DIRECTORS 


Charles Scribner 
Richard Delafield 
Francis R. Appleton 
Cornelius Vanderbilt 
Gilbert G. Thorne 
Thomas F. Victor 

John G. Milburn 
William Vincent Astor 
Joseph D. Oliver 

Lewis Cass Ledyard, Jr. 
David M. Goodrich 
Eugenius H. Outerbridge 
Kenneth P. Budd 

Frank L. Polk 

George M. Moffett 
James Forrestal 
Charles S. McCain 

















SALESMEN’S TRAVELING EQUIPMENT 


Equipment of the better kind for every 
need which not only means the proper dis- 
play of your samples but ultimate economy 





No. 2854 Kit srt —— 
SAMPLE CA 
HAS ‘‘Sesamee”’ on vl Lock 


as well. 





“Write for Information and Prices 





RUECKERT MANUFACTURING CO. 
PROVIDENCE, R. I. 








No. 2370 Ring Case 




















6919 
Genuine Amethyst, 
fine dark luster, 
genuine seed 

earls, 14 Kt. 
ite Gold to re- 
tail— 

$30.00 

Electros Free 

——_ 14/12—6919—Can 
also be had in larger or smaller size 
stones including ruby, crystal, emerald, 
onyx, cameo, and fine quality opal. 


BUFFALO JEWELRY MFG. CO. 
“The Mail Order House to the Jewelry Trade” 
$01 Washington St. Buffalo, N. Y. 





QS Rings You Will Be Proud to Sell 





HEAVY SHANK 
Genuine one piece double 
head cameo. Belais white 
gold (also in green gold) 
6746— 

$24.50 List 


Next size larger stone, $2.00 
additional. 


ALL PROFIT 


NO STOCK TO CARRY 


Carry one initial ring as sample. 


Order on five days’ memo. when 

you have a sale in sight. Orders 

filled same day received. 

ALL EMBLEMS and INITIALS 

6517 on hand at all times $25.00 

in every size Retail 
Also in White Gold, same price. 


Display Emblem Cards for your win- 
dow in original colors free upon request. 





2 DIAMONDS “i 100 each 





<=— R Trade Mark 
| Mn. you tT diamonds 


CAN ALSO BE HAD IN FREE. “ts in all emblems and titiele 


BLACK ONYX, 
GARNET, SARDONYX 


with One or more Rings 


AZ, weit FOR WHOLESALE PRICE. 
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“Pyt your Christmas money into 
jewelry” is the slogan used effectively 
in advertising by retail jewelers here 
during the last few days, and many 
merchants in this line report good re- 
sults from this call. 

S. J. Korif, wholesale jeweler at 130 
S. Eighth St., is rejoicing in a handsome 
new front for his establishment, the 
entire building having been remodeled 
extensively by the owners, giving Mr. 
Korff one of the best looking stores in 
the wholesale district. 

One of the handsomest calendars for 
1928 sent out by a jeweler is that on 
which Jacob J. Cohen, diamond importer 
in the Victory Building, is being com- 
plimented by the recipients. It is of 
neat size and reproduces in color a fa- 
mous painting of “The Old Grist Mill.” 

Announcement of the regular quar- 
terly dividend by the Keystone Watch 
Case Corp. as of Dec. 23 has just been 
made. The dividend is the usual one of 
1% per cent and is payable on Feb. 1 
to all stockholders of record as of Jan. 
19. Frank H. Kain is treasurer of the 
corporation. 

I. Kaplan, who has conducted the 
Standard Jewelry Co. on Sansom St., 
has called a meeting of his creditors, in- 
cluding several New York firms, with 
no special offer of composition specified. 
Exact conditions of the business are un- 
certain and a committee of creditors is 
to be named to investigate matters and 
report at a meeting, the date of which 
has not yet been fixed. 

Following a respite from the heavy 
last minute Christmas rush, Max E. Gor- 
don of the wholesale jewelry firm of 
Aisenstein & Gordon, and David Jacoby, 
head of the silverware department of the 
firm took this week “off,” spending part 
of the time in New York and several 
days in Meriden, Conn., where they 
looked over the plant of the International 
Silver Co. 

David Cohen, who has conducted busi- 
ness for some time under the style of 
The 29th St. Jewelry Store, at 2333 
N. 29th St., has called a meeting of his 
creditors. He has made an informal offer 
of settlement at from 35 to 40 cents on 
the dollar, but no action has as yet been 
taken on the proposition. It is under- 
stood in wholesale jewelry circles that 
a number of the creditors believe a bet- 
ter offer should be made. Several New 
York wholesale firms are said to be in- 
cluded among the creditors. 

Sansom St. is back to normal after 
the Yuletide rush, and among those who 
were made happy by it are the city 
Policemen and detectives assigned to 
guard the wholesale district during the 
holiday period. The members of the 
Sansom St. Business Men’s Association 
Played a realistic Santa to these guard- 
lans, collecting a fund of more than 
$700 for distribution among them in 
recognition of their good work in keep- 
Ing criminals away from the street. 
The fund was divided proportionately, 
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the regular men on the “beat” receiving 
the larger share. 

An important meeting of the executive 
officers of the Pennsylvania Retail 
Jewelers Association is scheduled to be 
held here this week, President Thomas 
J. Apryle of Johnstown having notified 
Secretary William Sutton, Treasurer 
W. C. Bode, Charles H. Hambly and 
other officials that he will be here for 
the gathering. A number of important 
matters are to be discussed. This is the 
first gathering of officials of the organ- 
ization since the annual meeting last 
August. One of the matters scheduled 
for discussion is the place for the 1928 
annual meeting, which was left to the 
executive committee at the convention. 

Retail jewelers have been warned to 
be on the lookout for a man who has, 
according to the police, victimized a 
number of druggists and jewelers in 
other cities and is believed to be either 
in this city or headed for here. He 
purports to be connected with the Chi- 
cago firm and uses the name of “Sims” 
on the checks he gives in payment for 
articles of a lower value than the check 
calls for, taking the difference in cash. 
So far the police have no reports of his 
having worked the game here, but have 
notified jewelers to be on the lookout for 
him and to hold him, if ‘possible, if he 
appears in their stores. 

One jeweler “worm” has turned on 
customers who have the habit of leav- 
ing watches to be repaired and then con- 
veniently forgetting them until they get 
good and ready to take them, and jewel- 
ers here are chuckling over the example 
set by the estate of William L. Berry 
at 22 S. Second St., which has formally 
advertised that all persons who left 
watches, jewelry or clocks to be repaired 
at the store previous to Jan. 1, 1927, are 
notified to call for the goods and pay 
the charges or the articles will be sold 
at public auction according to law. This 
delay in repaired goods is one of the 
long-time evils against which the Penn- 
sylvania Retail Jewelers Association has 
planned to war, and one of the strong 
arguments for the formation of a retail 
association in this city. General com- 
ment among retail jewelry merchants on 
the Berry estate action was commend- 
atory and the example may be followed. 

With the holiday rush over, the whole- 
sale district has resumed its normal ap- 
pearance and hours and merchants are 
taking inventory, with in most cases 
satisfactory results. Stocks in general 
are lower than expected and the outlook 
for 1928 is apparently much brighter 
than forecast a few weeks ago. In spite 
of the unusual delay by retailers in 
making their holiday stock purchases 
last year and the general slowness of the 
season until the last moment, merchants 
in general believe the year ended well, in 
most cases better than expected. Some 
disappointment has been expressed over 
the fact that comparatively few large 
pieces of diamond goods were sold, but 
in general it is reported that the smaller 
piece sales made up in volume for this 
and that proportionately profit was made 
as if the sales had been confined more 
extensively to larger pieces. Through- 
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out the district there is general satis- 
faction that the season ended as well as 
as it did, for at one time, early in De- 
cember, the outlook was not reassuring. 

Arthur J. Sussel, who for many years 
has conducted an antique shop at Spruce 
and 18th Sts., was the victim of a bold 
window smasher who worked in daylight 
and looted the display window of a 
quantity of antique jewelry. The rob- 
bery occurred about 8 o’clock in the 
morning while the street was fairly well 
filled with pedestrians, but no one ap- 
peared to pay any attention to the thief 
who used a padded brick. An odd fea- 
ture of the case is that three employees 
of Mr. Sussel were at work in the rear 
room of the store at the time the win- 
dow was broken, but apparently heard 
nothing. They arrived at work about 
7.45 and within a half hour a man, who 
had been calling on a physician opposite 
the store, knocked on the Sussel door and 
informed the workmen that the window 
had been smashed. The workmen in- 
vestigated and found the brick lying on 
the inside of the window. A number of 
old-fashioned gold earrings, stickpins and 
other articles were missing. 











Harry Schick and James E. Wordley, 
members of the firm of Harry Schick, 
Inc., of 98 Chestnut St., gave a holiday 
dance and tea for their office staff, at 
the plant, Friday afternoon. 

Alex Loeb, Halsey St. jeweler, has 
conferred with a number of Essex 
County political leaders, regarding a 
measure to restrict the sale of jewelry 
and watches in drug stores on Sundays. 
Mr. Loeb has written to Governor 
Moore asking his advocacy for the bill 
which he expects to have introduced at 
the next session of the Legislature, 
which is about to convene. 








EDITORIALS 
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given by the jewelry and gem trades 
to those already established, there will 
be greater incentive to have other 
universities follow the precedent estab- 
lished by Columbia and the few others 
that have taken the first steps to help 
the jewelry and gem trades in the de- 
velopment of real experts. It is for 
this reason, we feel that the greatest 
encouragement should be given in the 
way of support in attendance when- 
ever such courses are established. We 
also urge jewelers in all university 
towns to use their influence and those 
of their friends on the faculty of the 
local colleges to establish more courses 
of this kind either as a part of the 
regular curr‘culum or in the extension 
work. 
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Attend the 13th Semi-Annual (on 


vention of 


THE INTERSTATE MERCHANTS COUNCIL 
Hotel Sherman, February 7-8-9, 1928 











Reduced Railroad Rates 


Fare-and-a-half for 
Round Trip 


Reduced rates for mem- 
bers, their families and 
employees only, from 
every sectionof the United 
States, on the identifi- 
cation certificate plan. 
Ticket selling dates with- 
in 500 mile radius, Feb- 
ruary 3 to 9. Return limit 
home, midnight, Feb- 
ruary 15. Dates extended 
for more distant points. 
See your local agent. 














Serle miss this opportunity; combine business and 
ee profitably. Hundreds of merchants, their 


families and employees will be here. 


Program—Talks by eminent merchants and business men 


on many phases of retailing. Inspiring round table dis- 
cussions and group forums. 


Entertainment—A delightful luncheon, a theatre party, 
stars from radio-land—FREE to registered I. M. C. dele- 
gates. Also Chicago's fifty theatres and other amusement 
centers at the height of their season. 


Market—Chicago wholesalers and manufacturers will dis- 
play new lines for spring and summer, novelty numbers, 
quick fill-ins for immediate delivery. Everything planned 
for convenient, comfortable buying during the Convention. 
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Membership in The 
Interstate Merchants 
Council 
Costs You Only 


$2.00 


Members are entitled to 


Reduced Railroad fares to Chi- 
cago twice yearly. 

Monthly Merchandise Bulletin. 
Two conventions yearly. 

Free entertainment. 
Inspiration of The Great Central 
Market. 

Associate membership in The 
Chicago Association of Com- 
merce—complete use of its ser- 
vices. 

Cooperation of thousands of 
successful merchants. 








Don’t wait! Pin a 2-dollar bill to your letterhead and mail it in TODAY! 


(i 


‘ Chicago, Illinois 


INTERSTATE MerRcHANTS CouNCcIL 





Care, The Chicago Association of Commerce, 10 S. La Salle St. ) 
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Chicago Notes 





Harry Stegeman of the Wadsworth 
Watch Case Co., Dayton, Ky., spent the 
holidays in Chicago, visiting with his 
daughter and calling on the trade. 

N. F. Wechter of the S. Wechter Co., 
left on Monday night for New York 
and the East where he will remain for 
about two weeks attending to business. 

Allen Pinero, representing the LeStage 
Mfg. Co. and the Wales Novelty Corp., 
is making a business trip through the 
Middle West and will be away for about 
three weeks. 

Percy Marshall, manufacturers’ rep- 
resentative, with offices at the Columbus 
Memorial Vaults, is making his usual 
business trip around the circuit and will 
be away for about three weeks. 

W. H. Lowe, of the Bliss Bros. Co., 
returned to his office at 31 N. State St. 
last week after spending a month at 
North Attleboro, visiting at the home 
office and factory and getting his new 
spring line. 

Lorin C. Lossau, Nat Pittle and M. J. 
Lossau, representing the Hart Jewelry 
Co., just completed traveling for the 
year and are now spending several weeks 
in Chicago getting their new spring lines 
and enjoying a rest. 

The Fillkwik Co., recently removed 
its Chicago office from 35 E. Wacker 
Drive to 1165 E. 48rd St. I. B. Miller, 
who represents the house through the 
Middle West territory has charge of 
their Chicago office. 

Frederick Gottlieb of Frederick M. 
Gottlieb & Co., 35 E. Wacker Drive, is 
leaving this week for New York to look 
over the diamond markets and to visit 
with his sisters. Mr. Gottlieb will be 
away for about 10 days. 

George Dahlman, representing the 
Reliance Mfg. Co., left on Monday, for 
St. Paul and Minneapolis to visit the 
wholesale trade. En route home he will 
stop at Des Moines, and will return 
here by Saturday of this week. 

Hugh E. King, of the Hugh E. King 
Sales Co., representing the Queen City 
Silver Co. and the Sterling Glass Co., 
both of Cincinnati, left last Sunday night 
for Cincinnati, where he will remain for 
about four days visiting at the factories 
and getting his new spring line. 

Hillman’s Inc., one of the oldest de- 


partment stores in Chicago, closed its 
doors to the public last Saturday. This 
concern lost its lease on the State St. 
store and has discontinued business. 
Hillman’s, Inc., have always had a large 
and successful jewelry and silverware 
department. 

George and Fred Spies, of Spies Bros., 
manufacturers of fraternity jewelry, 27 
E. Monroe St., made reservations last 
week on the United Fruit liner, to sail 
on the 26th of this month for an ex- 
tended visit to Central and South Amer- 
ica. They will visit all places of inter- 
est and enjoy a good rest after the holi- 
day rush. 

Dave Goldstone, Irving Israel, L. Siedel 
and M. Plax, of the sales force of the 
Blauer-Goldstone Co., just completed 
traveling through their territory and 
will now remain at the home office un- 
til the middle of January replenishing 
their stocks. The Blauer-Goldstone Co. 
operates a wholesale jewelry business at 
5 N. Wabash Ave. 

Paul Gougelmann, of Mager & Gougel- 
mann, 17 W. Washington St., left here 
on Monday for St. Louis, where he will 
call on the trade for a week before leav- 
ing for his ranch at Mission, Tex., where 
he will join Mrs. Gougelmann and their 
son Paul, Jr. Mr. Gougelmann will re- 
main at Mission until the middle of 
March before returning to Chicago. 

Einar Bagge, Chicago representative 
for the Waltham Watch Co., left last 
Saturday night for Waltham, Mass., 
where he attended their annual sales 
conference, held on Jan. 2. Mr. Bagge 


will be away for about 10 days. E. S. 
MecVeen, San _ Francisco. manager, 
passed through Chicago on Saturday 


for Waltham to attend the conference. 

R. Rainsburg, jewelry buyer for C. A. 
Kiger & Co., Kansas City, returned home 
last week after spending the holidays in 
Chicago visiting with Mrs. Rainsburg’s 
parents. Mrs. Rainsburg and _ their 
daughter have been in Chicago for sev- 
eral weeks, and Mr. Rainsburg arrived 
here for the Christmas holiday. While 
here he called on the trade and looked 
over lines. 

J. H. Manheimer, who retired from 
the firm of Louis Manheimer & Son Co., 
on Jan. 1, announced last week that he 
has formed the firm of J. H. Manheimer 
Co. This concern will operate in the 
bond and investment business and will 


be located in the First National Bank 
building. The J. H. Manheimer Co. is 
a Chicago corporation and Julian H. 
Manheimer is president. 

The M. A. Miller Mfg. Co., manufac- 
turers of compacts, lighters and cigar- 
ette cases, are now comfortably located 
in their new location at 1165-9 E. 43rd 
St. This concern for the past year has 
been located in the Jewelry Mart but it 
soon outgrew its space and had to 
have more spacious quarters. M. A. 
Miller, president of the company formed 
this business about 18 months ago. He 
formerly was a member of the Bruns- 
Mill Co. 

The S. Wechter Co., manufacturing 
jewelers at 159 N. State St., announced 
this week that Leonard Hoffman, is now 
associated with the firm as southern 
and western representative. Mr. Hoff- 
man needs no introduction to the trade 
through this territory. For many years 
he was associated with Chicago whole- 
sale houses calling on his friends 
through the South and West. Mr. Hoff- 
man will leave on his initial trip for this 
firm about Feb. 1. 

“Jack” Crawford, manager of the 
Chicago office of the A. Wittnauer Co., 
is spending a few days of this week 
at Bass, IIl., with friends, on a hunting 
trip. Mr. Crawford spent the Christ- 
mas holiday at Bass, and while inter- 
ested in recovering the duck he shot, 
forgot about the thickness of the ice 
covering the Lake. He stepped on a 
weak spot and took a refreshing dip. 
Friends helped him to camp and after 
changing clothes he went back to hunt 
more ducks. 

The management of the Heyworth 
building have completed the remodeling 
of the lobby and entrances and elevators 
in this building which has been one of 
the best known jewelry buildings in 
Chicago for more than 22 years. All 
new steel and bronze trimmed cabs have 
been installed in the elevator system 
as well as the most modern signal lights. 
The entire lobby and both entrances and 
the wall of the elevator entrances are 
now in all white Italian marble. Doors 
of the elevator shaft-and the lobby mail 
box are of beautiful carved ~ bronze. 
Beautiful new lighting- fixtures - have 
been installedsin. the lobby, and in the 
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very near future all of the corridors 
will be equipped with the most modern 
lighting fixtures. Other improvements 
will be made during the year to keep 
this building abreast with times. 

Felix B. Miller, secretary of the Fillk- 
wik Co. of Attleboro, Mass., accom- 
panied by his family, spent the holidays 
in Chicago, visiting with his father, I. 
B. Miller and his family. 

W. A. Kaufman, president of A. 
Hirsch & Co., wholesale jewelers at 35 
E. Wacker Drive, is leaving next week 
for southern California where he will 
remain for about four weeks recuperat- 
ing from his recent illness. 

The Bell Jewelry & Optical Co., 
Kokomo, Ind., paid the final dividend of 
8 per cent to creditors. This con- 
cern paid 66 per cent and fully complied 
with all terms and settlements arranged 
by the Chicago adjustment committee 
of the Board. 

Hyman Wein of the Weinstrum 
Watch Co., 35 E. Wacker Drive, is 
spending the New Year holiday in Mon- 
treal, Canada, visiting with his parents. 
Before returning to Chicago Mr. Wein 
will spend some time in New York visit- 
ing at their home offices. 

J. G. Fraser, who has been associated 
with the Bulle Clock Co., for the past 
two years as vice-president, resigned 
his position with this concern taking 
effect on Jan. 1. Mr. Fraser has again 
associated «himself with the Chicago 
office of Schleicher, Inc., steel operators. 

J. E. Bost, W. F. Clements, E. D. 
Gallagher, J. H. Ralston, E. H. Wil- 
liams, H. M. Peterson, and I. V. Frost, 
representatives of the Norris, Alister- 
Ball-Bridges Co., completed their trav- 
eling for the year and are now spending 
a couple of weeks at the home office in 
the Garland building replenishing their 
stocks. 

The Horvath Jewelry Co., at 2847 
Milwaukee Ave., reported to the police 
last week that the house was robbed 
of $2,000 worth of cash and jewelry one 
evening as the employes were closing 
the store. The store was locked for the 
night when two men knocked at the 
- door and when Mr. Horvath asked what 
they wanted they said they wanted to 
make a purchase. As soon as the door 
was opened one of the men drew a gun 
and ordered Horvath into a rear room. 
The second man gathered the loot to- 
gether and they made their escape. 








The annual Christmas message to the 
employes of the Hamilton Watch Co., 
Lancaster, Pa., was distributed Dec. 23, 
-bearing the signature of Charles F. 
Miller, the president of the company. 
The greeting laid stress on the splendid 
co-operative spirit that exists between 
the employes and the management and 
further informed the employes that a 
wage dividend of four per cent of their 
— earnings of 1927 would be paid to 

em, 
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Ben and Dave Glasser of the Merit 
Co., spent a few days in New York on 
business and pleasure the past week. 

W. H. Jones, Detroit representative 
of the H. W. Burdick Co., and Walter 
Miller, Ohio representative, spent the 
holidays in Cleveland. 

Sol Nussbaum is in Youngtown wind- 
ing up the affairs of the P. J. Reel 
Jewelry Co. An auction sale is being 
held to close out the stock. 

E. H. Dutter, manager of the silver 
department of the Cowell & Hubbard 
Co., is planning to leave for a two 
months’ trip to California, and will 
leave on Jan. 24. 

Among out of town jewelers in Cleve- 
land last week were E. Krongold, Ash- 
tabula; C. E. Schiltz, N. Canton; W. A. 
Kerr, Wooster; H. F. Pitkin, Akron; 
A. Ariss, Detroit, and Mr. Rowlands, 
Lodi. 

William Wagner, president of the 
Wagner, Gilger, Cohn Co., wholesale 
jeweler, accompanied by Mrs. Wagner, 
is spending a short vacation at Havana, 
Cuba, and is expected back about 
Jan. 10. 

L. W. Camp, designer for the Cowell 
& Hubbard Co., accompanied by Mrs. 
Camp, went to Middlesboro, Ky., to at- 
tend the funeral of Mr. Camp’s brother, 
Dr. Earl Camp, who passed away sud- 
denly on Dec. 28. 

Four youths are held by police for 
questioning as to their knowledge of 
the hold-up of Phillip Levinson, retail 
jeweler of 14708 Kinsman Road, who 
was held up by two youths on Saturday 
who escaped on a motorcycle with 17 
watches. 

Charles Bogart, Sandusky, retail 
jeweler and sportsman, shot a duck the 
past week while out hunting and when 
cleaning it found three small gold nug- 
gets in its gizzard. The event got him 
a lot of publicity in local and Cleveland 
newspapers. 

Glickman, Bernon & Glickman, auc- 
tioneers, have just concluded sales for 
C. L. Snyder, Newcastle, Pa., and Irene 
E. Place, Montpelier, Ind., and are now 
conducting a sale for Homer Murray, 
Bluffton, Ind. Sales are reported to 
have been very successful. 

The Crystal Jewelry Shoppe, Euclid 
Ave. near E. 105th St., will move from 
its present location in the near future 
as the building in which it is located is 
to be torn down. The concern was in- 
corporated this week under the name of 
the Crystal Jewelry Shoppe, Inc. 

A taxi driver who was arrested by 
police in connection with the hold-up of 
Frederick C. Pohl, retail jeweler, has 
been released. A charge of being a sus- 
picious person was lodged against him 
as he was the driver of the car the ban- 
dits used in the hold-up. Police have 
made no other arrests so far. 

An ordinance is to be introduced into 
City Council by A. L. Maresh, president 
of the Cleveland Music Trades Associa- 
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tion which is designed to prevent an 
store from using a loud speaker on the 
outside of its premises or inside so that 
it can be heard with any volume outside 
Music stores and others selling ‘tadio 
have been the worst offenders in this 
but a local jewelry auction had 
a loud speaker installed so that the 
auctioneers’ talk could be plainly hearq 
across the street. Police compelled the 
owners to place it inside, but it was stil] 
audible. Backers of the proposed ordi. 
nance state that the loud speaker on 
the street is a public nuisance. 








Pacific Coast Notes 





William Mallett, jeweler, Olympia, 
Wash., plans to move into a new loca- 
tion early in January. ' 

Tucker & Clare, jewelers of the Pa- 
cific Southwest building, Pasadena, Cal., 
have just reported a burglary loss, esti- 
mated at $15,000. 

Approximately $10,000 will be spent 
by Raymond E. Dias and George Levy 
in remodelling the store room at W. 607 
Riverside, Spokane, Wash. They have 
taken over the stock of the D. F. Wetzel 
Co. and will continue to conduct a 
jewelry business there and when the fix- 
tures are in place will add a new stock 
of merchandise. Herman Lange, watch- 
maker, will continue with the firm, it is 
announced. 

F. W. Rehfield who works in a novelty 
shop in Wedderburn, Ore., recently vis- 
ited Marshfield, Ore., taking with him a 
large sample of light green jade which 
was found at Agate Beach, near Wedder- 
burn. Rehfield traded the piece of jade 
for a rifle, valued at $25. This find of 
jade was in the southwestern section of 
Oregon where jade was recently picked 
up by a young Chinese, at Gold Beach, 
Curry county. A good deal of moss 
agate and other stones that take a high 
polish are found at the various Agate 
beaches, scattered at intervals along the 
Coast, which is somewhat sparsely set- 
tled in Curry and Coos counties. 











Denver jewelers did a splendid Christ- 
mas business. Diamonds were in great 
demand. For the younger folk, novelty 
bracelets, vanity cases with enameled 
backs and wrist watches were the lead- 
ers. One house sold an old Negro a 
$2,500 diamond ring. A novelty piece 
set in diamonds and emeralds went to 
a cowboy at $9,000. Silverware has 
many purchasers. 


Two days of search for the $1,000 dia- 
mond that was in the sack of mail de- 
stroyed in the fatal mail plane crash 
north of Lowry field recently has proved 
fruitless. The diamond was mailed by 
J. Hirsch, Denver, Colo., jeweler, to its 
owner, an importer in Portland, Ore. Mr. 
Hirsch believes that it might have es- 
caped destruction. 
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R. F. Weckerle of the Bozhardt-Possin 
Co., is planning to start on his spring 
selling trip about Jan. 15. 

James Rank, son of Henry Rank of 
Rank & Motteram, who is a student at 
Notre Dame University, spent the holi- 
day vacation with his parents. 

Ben Tittlemann, with the Henry Ru- 
feisen Co., called on Milwaukee whole- 
salers on his way to the Moor baths 
where he was going for treatment. 

Phil Laks of the Pennant Watch Sup- 
ply Corporation, New York, visited 
wholesalers in Milwaukee during the 
past week. 

Among retail jewelers who called on 
the trade during the past week were 
W. E. Smith, Hartford; W. Wedyck, 
Waukesha; and R. Hille, Menomenee 
Falls. 

Ed. Zieze, son of Henry Zieze of the 
Bunde & Upmeyer Co., spent the holiday 
vacation with his parents here. Young 
Mr. Zieze is a student at the University 
of Wisconsin. 

Mrs. F. W. Manecke of Manecke’s 
Jewelry Store, Wausau, Wis., was in 
the city visiting friends. She stopped 
to call on a number of wholesale houses 
here and thus combined business with 
pleasure. 

A. H. Leichtfuss, traveling representa- 
tive of the W. F. Gollberg Co., is plan- 
ning to spend a short time at the home 
office, where he will help with the in- 
ventory before starting on his spring 
selling trip. 

Adolph Possin of the Bozhardt-Possin 
Co., together with his family, spent the 
New Year holiday at Beaver Dam, Wis. 
He also visited friends in a number of 
Wisconsin cities on the way from Mil- 
waukee to Beaver Dam. 

A number of gold anklets for the 
identification of babies in hospitals were 
sold during the holidays by Archie Tegt- 
meyer, it is reported at that store. The 
anklets are just coming into vogue in 
Milwaukee. 

Downtown stores are now back to 
their regular store hours, from 9 to 5.30 
instead of remaining open until 6 o’clock 
as they did during the holiday season. 
Practically every retail jeweler has ex- 
pressed satisfaction over the excellent 
cooperation received from other men in 
the trade during the holiday rush. 

The first meeting of the Milwaukee 
District Jewelers’ Club for the New 
Year will be held Jan. 10 at the Milwau- 
kee Athletic Club. The club plans to 
be extremely active during the coming 
year, according to Sam Dalin, secretary, 
and every effort will be made to awaken 
interest among members, as well as non- 
members, in the activities of the asso- 
ciation. 


Jewelers in Milwaukee are going back - 


to a normal steady business, following 
the holiday rush. Reports are that 
Christmas business was good, generally, 
and stocks are in a healthy condition. 
Practically all of the small articles sold 
during the holiday period, and costume 
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jewelry of the more expensive variety 
was especially popular. The various new 
odd cut stones stimulated ring business 
to a great extent, jewelers say. 

Claude Olney, West Allis jeweler-op- 
tometrist, again won honors at the an- 
nual Christmas shoot of the Milwaukee 
Gun Club. Mr. Olney broke 93 out of 
100 targets in the sliding handicap, 
shooting most of them from the 25-yard 
mark. The conditions of the shoot pro- 
vided that each man start on his regular 
handicap mark and after shooting at 
five targets, go back a yard if he broke 
them all and advance a yard if he missed 
two. If he got four out of five he re- 
mained in the same position. 

The average Milwaukeean spends a 
little more than a week’s pay for Christ- 
mas gifts, a recent survey conducted 
here has disclosed. It was estimated 
after the survey that the average Mil- 
waukeean’s salary is about $38 a week. 
It was also brought out that the great- 
est amount of money expended by per- 
sons earning this salary is spent for 
small things—the cheaper type of jewel- 
ry. Much of this is bought in depart- 
ment stores. Jewelers of this city are 
planning to cash in on more “costume 
jewelry” business during the coming 
year, although it is planned, if possible, 
to raise the standard and to sell the 
higher priced articles. 








Salt Lake City 





The holiday trade among retail jewel- 
ers in this city is reported to have been 
satisfactory. 

A squad of police officers nabbed a 
man on Christmas night as he was at- 
tempting to enter the W. J. Smith 
jewelry store at 165 S. Main St. The man 
said he had just come to the city and was 
seeking a steam pipe to sleep by. He 
said he was a newspaper man. 

Throwing two half bricks through the 
plate-glass window of the J. W. Lewis 
jewelry store at 2538 Washington Ave., 
Ogden, thieves took a large quantity of 
jewelry from the store one night last 
week. The robbery was discovered by 
police, who notified Mr. Lewis, proprie- 
tor of the store. Mr. Lewis said that 
while many articles had been taken, he 
did not believe the more expensive mer- 
chandise was missing, but a complete 
check would be necessary to determine 
the extent of the loss. 








The J. C. Barker jewelry store at 901 
N. Sixth St., Kansas City, Kan., was 
damaged to the extent of $500 by fire 
early one morning recently. The blaze 
is said to have been caused by an explo- 
sion of naphtha fumes in the rear of the 
building. Joseph C. Barker is pro- 
prietor of the store. It is not believed 
that much of the jewelry was damaged. 
Mr. Barker estimated the loss to his 
store and stock at about $2,500, about 
half of which was damage done to the 
contents. A small amount of jewelry 
was lost, but the rest of the damage was 
chiefly by smoke. 





Mrs. Ivy, jeweler of Mount Vernon, II1., 
was a recent business visitor in this city. 

The Indiana Association of Optom- 
etrists will hold its semi-annual conven- 
tion in this city, Jan. 9 and 10. 

Herman Selka, manager of the Ham- 
ilton Jewelry Co., is spending a few days 
in Chicago. 

Julius Dorfman of the Field Jewelry 
& Loan Co., returned Monday from a 
business trip in Chicago. 

R. A. Tooke, Lebanon, Ind., represen- 
tative of Oneida Community, Ltd., was 
an Indianapolis visitor last week. 

W. F. Sebel of W. F. Sebel & Co,, Inc., 
spent the Christmas holidays with his 
wife and baby in Cincinnati. From that 
city Mr. Sebel went to New York on a 
buying trip. 

L. H. Russell & Son are now estab- 
lished in newly remodeled quarters, 1224 
Oliver Ave. This firm purchased the 
jewelry and repair shop of J. E. Young 
at 1236 Oliver Ave., last February. L. 
H. Russell also conducts a jewelry store 
at 1727 Howard St. 

Henry Van Cleave, jeweler, who 
moved to this city from Ladoga, within 
the past year, has found business the 
best enjoyed for many years. Mr. Van 
Cleave moved to 2722 W. 10th St. upon 
coming here. However, he moved within 
the past few months to new quarters at 
2512 W. 10th St., where he has fitted 
up a shop that is modern and complete 
in stock. Mr. Van Cleave carries a full 
line of diamonds and jewelry. He and 
his wife enjoyed a visit from their two 
sons and families during the Christmas 
holidays. One son, L. Van Cleave, is a 
prosperous jeweler at Bainbridge. 








Ohio Notes 


John Gardner, proprietor of a jewelry 
store at Dennison, Ohio, suffered severe 
burns on his hands when he beat out 
flames which did several hundred dollars 
damage to merchandise in the window 
of his store. The blaze started when a 
match head flew into a display window. 

The Shaffer Jewelry Co., one of the 
oldest of Canton retail jewelry stores, 
has moved from its Fourth St. NW., 
location, at Court St., one door west 
to a larger room. The move has been 
completed and stocks of the store have 
been greatly added to, executives of the 
company said. 

The George H. Bowman Co. operating 
a number of leased jewelry and gift 
departments throughout northern Ohio, 
will discontinue its jewelry and gift 
store in the Renkert building, Canton, 
very shortly. This-company for several 
years maintained a jewelry and glass- 
ware and dinnerware department on 
the third floor of the David Zollars & 
Sons Co. department store. The Bow- 
man company will vacate its location 
about the first of the year. 
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Ben Kruckemeyer, of Kruckemeyer & 
Cohn, local retail jewelers, has been ap- 
pointed on some of the important stand- 
ing committees of the Optimist Club for 
the ensuing year. 

J. Roy Strickland, dealer in clocks and 
jewelry at Owensville, Ind., has a hobby, 
that of writing for the newspapers and 
magazines, and he is on the staff of some 
of the leading newspapers in the United 
States. 

J. W. Blackman, of the retail firm of 
Blackman & Lunkenheimer, local glass- 
ware dealers, was a pall bearer on Wed- 
nesday of last week at the funeral of the 
late Addison Igleheart, one of the pio- 
neer flour mill men of this city. 

Among the local retail jewelry firms 
that had sales after the Christmas holi- 
days was that of J. M. Boner & Co., 
Main St., near Third St. The store con- 
ducted a sale for 10 days which was pa- 
tronized most liberally. Mr. Boner said 
the object of his sale was to get rid of 
the surplus stock. 

The Franklin Trust Co., West Frank- 
lin St., this city, has moved into its new 
building. The president of the company 
is Jacob L. Thuman, one of the pioneer 
retail jewelers of the West Side, who has 
been engaged in business for a number 
of years. Mr. Thuman has enjoyed a 
remarkable success in his business ven- 
tures during the past few years. 

E. J. Welp, well known retail jeweler 
at Huntingburg, Ind., ran an advertise- 
ment in the Huntingburg newspapers 
recently congratulating one of the Hunt- 
ingburg banks upon its 20th birthday. 
Mr. Welp has been engaged in the retail 
jewelry business in Huntingburg for a 
number of years and he is an active 
member of the Kiwanis Club of that city. 

Charles Artes, Jr., of the Charles F. 
Artes Co., Inc., retail jewelers of Main 
St., this city, is being urged by some of 
his friends to seek the position of dis- 
trict chairman of the Republican party 
in the first district. Mr. Artes has been 
prominent in Republican politics for a 
number of years and has been solicited 


- many times to run for public office, but 


has always refused, being satisfied to 
remain a worker in the trenches. 

Mussel shell operations along the riv- 
ers in southern Indiana and southern 
Illinois will not be resumed until early 
in the year and no extremely busy sea- 
son is looked for this year because of 
the fact that mussel shells are getting 
scarcer each year and after a while it 
is going to be a real problem for the 
pearl button factories in this part of the 
state getting sufficient shells to keep in 
operation. There are pearl button fac- 
tories located at Rockport, Shoals and 
Leavenworth. In the past these plants 
have employed a large number of work- 
ers. 

Chris Hewig, who travels for a large 
diamond house in New York, has re- 
turned to his home after having passed 
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the Christmas holidays in Evansville 
with relatives and friends. Mr. Hewig 
for a number of years was engaged in 
the retail jewelry business in Evansville 
and served a number of terms in the In- 
diana state legislature. Later he was 
on the road for A. Bitterman & Sons, 
wholesale jewelry dealers of this city 
and gained a wide acquaintance in the 
trade. He has had his New York con- 
nection for the past several years and 
covers several of the different states in 
the union. 

Local retail jewelers say that trade 
during the first week after Christmas 
was rather slow and that a good deal of 
their time was taken up in the exchange 
of presents. Trade also is reported 
rather slow for the first week in Janu- 
ary. The dealers are looking for no big 
increase in business during January as 
this usually is rather a dull month. They 
do, however, expect to see trade normal 
most of the year and say they see noth- 
ing of a discouraging nature on the trade 
horizon. Collections are fairly good. 
Most of the large manufacturing plants 
in Evansville are being operated stead- 
ily and general business conditions are 
very good. Reports from the rural com- 
munities are to the effect that trade is 
fairly good for this season of the year. 











Miss J. E. McWhinnie, secretary of 
Edward R. Roehm, fraternity jewelry 
manufacturer, Liggett building, passed 
the week-end and Christmas with rel- 
atives at Sarnia, Ont 

H. T. Wallace and C. E. Monroe of 
the Wallace-Monroe Mfg. Co., are 
planning to leave about Jan. 15 on ex- 
tensive sales trips through the West and 
Middle West. Both are anticipating an 
early resumption of buying. 

Willard Jones, representing the H. 
W. Bartlett Co., Cleveland, was in De- 
troit last week, calling on his old 
friends. Mr. Jones formerly was a 
State representative for the Luths, Dor- 
weld, Haller Co., in the Liggett building. 

Harry Merry, of the Metropolitan 
building, never feels as if his Christmas 
was fully rounded out unless he passes 
it at his old home in Grand Rapids. He 
followed out his usual custom and with 
his family, was able to hang up his 
stocking at the old homestead. 

Hugh Connolly & Son have recently 
opened a gift department on the second 
floor of their new Woodward Ave. store. 
It is considerably larger than most of 
the gift departments in the downtown 
retail jewelry shops and during the 
week just before Christmas was crowded 
with shoppers. 

Jerry Nay, of the Detroit branch of 
the Scribner & Loehr Co., is back at his 
duties again after passing Christmas 
and the week-end with relatives in In- 
dianapolis. Like many other Detroit 
jewelry wholesalers, the Scribner & 
Loehr Co. is making preparations for 
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an early resumption of business jn the 
new year. 

Edward Berg, Michigan representa- 
tive for E. H. Pudrith & Co., passed the 
week-end and Christmas with his family 
at Fraser, Mich. He is planning within 
a week or so to resume his trips out in 
the State. Garner Sly and Albert Kan. 
berg, of the firm, plan to shoulder their 
grips again shortly after the first of 
the year and start on an extensive sales 
campaign. This company anticipates 
a bigger volume of business in 1998 
than ever before in its history. 

Maurice Geller, secretary of the Na- 
tional Association of Credit Jewelers 
announces the following as having he 
cently contracted space for the national 
convention to be held in Chicago from 
March 19 to March 21; International 
Silver Co., Illinois Watch Co., the 
Bulova Watch Co., Eterna Watch Co., 
I. Ollendorff Co., Benrus Watch (Co. 
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A local attorney has invented a watch 
and clock face upon which the hands 
point inward instead of outward, and 
the hour numerals form a circle about 
one-third of the distance from the 
center of the face to the outer rim. 
It allows the inner portion of the face 
to be free for ornamentation, advertis- 
ing, photographs, ete. A working model 
shown here utilizes this space on a table 
clock for an ink well, while a wrist 
watch uses it for a compass. 

Zell Bros., who have two stores in 
Portland, this year did not send out the 
usual Christmas cards, but instead sent 
what they termed a “musical Christmas 
eard,” via radio station KGW, which 
belongs to the Oregonian, local morning 
paper. They broadcasted a _ musical 
program on Christmas day, from four 
to five o’clock in the afternoon, hiring 
for the purpose Liborius Hauptmann, 
of one of the local theaters, and his 
orchestra of 18 members. 

The auction sale of the Bengale 
Jewelers, 375 Washington St., was re- 
cently halted by order of Joseph S. 
Hutchinson, chief of the local license 
bureau, who stated that the conditions 
imposed by the recent strenuous jewelry 
auction law, had not been met. Under 
this ordinance, a license must be 
granted every day for auction sales, 
and inventories must be filed each day. 
Also no new articles not in stock when 
the permit was applied for can be sold. 
The city charges that these conditions 
were not met. A special license had 
been issued in the case of the Bengale 
Jewelers for a daily auction in the 
month of December, since representa- 
tions had been made that this was a 
bona fide going-out-of-business _ sale, 
necessitated by the fact that the firm 
had been forced out of its original quar- 
ters, and could find no others. The 
auction law does not ordinarily permit 
any auctions in December. 
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Minneapolis and St. Paul 





Olaf Neset, Thief River Falls, Minn., 
Max A. Distel, Le Sueur, Minn., and 
Lee Schaefer, Shakopee, Minn., were in 
the Twin Cities during the past week. 

Cc. W. Kulla, retail jeweler, New York 
Mills, Minn.,. renewed acquaintances in 
the trade when he was in St. Paul the 
middle of last week attending to some 
business. 

Weld & Sons, jewelers since 1854, 817 
Nicollet Ave., Minneapolis, reported that 
their 1927 holiday business was the best 
that they ever had, by a clear margin of 
10 per cent. 

John S. Allen, retail jeweler of many 
years’ experience, 110 Metropolitan Life 
building, Minneapolis, on the last day of 
1927, said, “This is the coldest 31st of 
December that I ever saw,” Mr. Allen 
has been in this town since 1885. 

C. H. Elliott, manager of the north- 
western office of Oneida Community, 
Ltd, Oneida, N. Y., which is at 506 
Ryan building, St. Paul, left on Jan. 1 
to attend a sales conference at the fac- 
tory, accompanied by R. R. Colway of 
the same firm, La Crosse, Wis., whose 
headquarters is in St. Paul. 

R. Saygol, wholesale jeweler, fifth 
floor, Ryan building, St. Paul, the last 
of December reported having quite a 
successful year. Mr. Saygol is making 
arrangements to visit the jewelry cen- 
ters of Europe within a short time, in 
order to obtain new stock in various 
types of novelties and bracelets. 

Mrs. H. H. Dennis, the pleasant 
woman whom the retail trade usually 
finds looking after their orders at the 
northwestern office of Oneida Commun- 
ity, Ltd., Oneida, N. Y., situated at 506 
Ryan building, St. Paul, was out of the 
state at Christmas time, when she visited 
her mother in Marshalltown, Iowa. 

E. Paul Shaw, head of the gold de- 
partment, J. B. Hudson & Son, retail 
jewelers, 33-35 S. 7th St., Minneapolis, 
was away from town during the week 
following Christmas, having been called 
unexpectedly to Bellefontaine, Ohio, by 
the death of his sister on the day before 
Christmas. 

0. H. Arosin, a retail jeweler who has 
been in business during enough of the 
recent years to watch the development of 
much of the jewelry trade in St. Paul, 
on Dec. 30, said, “We had a very satis- 
factory year.” On May 1, 1928, Mr. 
Arosin will have reacked the 45th anni- 
versary of his entry in the St. Paul 
trade. 

Country roads were impassable in 
some cases just before Christmas, and 
this cut in on the business of a number 
of the retail jewelers. Crop conditions 
were favorable generally throughout the 
Northwest this past fall, however, and 
many of the farmers still have their 
money. The trade will profit by this 
condition in the coming months of 1928. 

Mr. Foss, retail jeweler, Elroy, Wis., 
and Mrs. Foss were Minneapolis visitors 
on Dec. 22, when they were on their way 
to Granite Falls, Minn., to visit their 
relatives. Granite Falls is the former 
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home of Mr. Foss, and he was at one 
time in business there. They expected to 
remain there a short time with his par- 
ents and the parents of Mrs. Foss. 

Albert Skierka, retail jeweler, Shelby, 
Mont., was a Minneapolis and St. Paul 
visitor on Dec. 30. Mr. Skierka said he 
had a brother near Shelby who still had 
16,000 bushels of wheat which he could 
not thresh in 1927 on account of the 
early and heavy snow. The unusual 
snow in question covered an area of sev- 
eral states throughout the Northwest. 

The Minnesota Wholesale Jewelers’ 
Association has the first meeting which 
it will hold during the year of 1928 
scheduled for Jan. 12. The usual pro- 
gram of the association is largely social 
in nature. E. A. Kirchner, Kirchner & 
Renich, Minneapolis, is president, and 
H. E. Murdock, The H. E. Murdock 
Jewelry Co., Minneapolis, is secretary. 

J. B. Lee, retail jeweler, Gaylord, 
Minn., arrived in Minneapolis the morn- 
ing of Dec. 31 on a day’s visit to the 
wholesale houses. Mr. Lee said, in re- 
gard to business prospects for 1928, “I 
think that conditions will be about the 
same. I rather look for some improve- 
ment.” He reported Christmas business 
as being a little better than the previous 
year. 

EK. A. Arhart, retail jeweler, Grand 
Forks, N. D., was a visitor in Minne- 
apolis and St. Paul on Dec. 29. Mr. 
Arhart came to the Twin Cities to spend 
two days with his brother, a Soo Line 
railroad engineer, who was in Asbury 
hospital, Minneapolis. Mr. Arhart has 
a manufacturing jewelry plant in con- 
nection with his Grand Forks store, and 
while in the Twin Cities he spoke of 
making some improvements in the shop, 
including the addition of new machinery. 

William J. McKay, who established a 
new retail jewelry store in the recently 
completed Baker Arcade, Minneapolis, 
toward the last of 1927 reported a flour- 
ishing business. The Baker properties 
cover the larger part of the entire block, 
and are being constantly developed into 
new office and store space. L. M. Elwell, 
the watchmaker, reported a pleasing re- 
pair business, which included the repair 
of a $1,000 platinum and diamond watch 
about a week before Christmas. 

Charles L. Beard, son of Charles 
Beard, the Charles Beard Co., 512 Ryan 
building, St. Paul, received a telegram 
on Dec. 20 notifying him that he was 
the winner of the national contest con- 
ducted by Oneida Community, Ltd., 
Oneida, N. Y., for the best phrase de- 
scribing their stainless, de luxe knife. 
The phrase which he coined was, “The 
beauty of silver with the service of 
steel.” The contest was open to whole- 
salers’ salesmen, with a single prize of 
$1,000. 

G. F. Connell, northwestern represen- 
tative of the Times Watch Co., whose 
winter headquarters are at 1302 Linden 
Ave., Minneapolis, has been closing the 
business of last year, and waiting for his 
new line of samples before starting 
about Jan. 10 on a western trip. This 
is to take him to the Pacific Coast, and 


93 


is a trip which he plans to take twice a 
year. It will require about eight weeks. 
Mr. Connell covers 13 states for the 
Times Watch Co. In the summer he 
makes his headquarters at his country 
home on Lake Minnetonka, at Mound, 
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Davie Nelson, Los Angeles jeweler, in 
the Title Guarantee building, spent the 
week-end at the duck club near Eliza- 
beth Lake. 

F. C. Plate, manager of the flatware 
plate department of the International 
Silver Co. in the Metropolitan building, 
left for San Francisco where he joined 
his wife. The two spent the Christmas 
vacation in the northern city. 

Inside work has its attractions, but 
C. R. Gross, who has been assisting the 
E. W. Reynolds Co. staff during the 
holiday season is glad to be out on the 
road again. Mr. Gross is well known 
to the St. Louis trade. 

Campbell & Ginder are more than 
pleased with their new location, 729 W. 
Seventh St., in the handsome new 
Roosevelt building. During the past few 
months business has been particularly 
good. They note in the report for the 
year that this business was one of the 
best, from a business viewpoint, in the 
history of the concern. 

Mention should be made of Brock & 
Co.’s window display, showing as it does 
an ultra jewelry exhibit. The back- 
ground is of paneling and pillars indica- 
tive of Egyptian effects and colorings. 
The onlooker’s reaction is one of amazed 
wonder at the conception of layout and 
color scheme. The lotus arranged in 
beautiful design with the corresponding 
gems lead into rare combinations of 
gifts—exquisite reminders of ancient 
Egypt at the height of its glory. 

The holiday sales of jewelry in Los 
Angeles were fairly good although not 
as satisfactory as the past few years. 
In the big shopping district—Broadway 
and Seventh and environs, sales have 
run up in quantity but the tendency has 
been to purchase articles of small prices. 
Jewelers whose stores are some distance 
from the shopping center report a very 
poor holiday business due as they imag- 
ine to a sharp raise in local taxes this 
year. Suburban towns have done well. 

John Venable, son of J. K. Venable, 
manager of the hollow ware plate de- 
partment of the International Silver Co., 
has been in Los Angeles for the Christ- 
mas holidays. He is a student, or a 
cadet at the Los Angeles Military Acad- 
emy where he has made an enviable rec- 
ord. John, like his father, takes a keen 
delight in all outdoor sports. Both are 
enthusiastic motorists and both delight 
in bathing and boating in season. John 
established a record for himself. He has 
been taken into his father’s department 
where he is handling the plate almost 
like an expert, of course under the close 
supervision of J. K. 
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C. E. Richter, of the Richter & Phil- 
lips Co., did the honors as is his annual 
custom at the open house held by the 
“Old Boys” at the Cuvier Press Club on 
New Year’s Day. He is chairman of the 
reception committee for the “Old Boys’ 
Hour,” this group being made up of 
members of the former Cuvier Club be- 
fore it merged with the Press Club. 


John E. Gerwe, president of Frohman 
& Co., did not distribute the firm’s gifts 
to employees at the annual Christmas 
party last Thursday, but awaited until 
Saturday, when he gave out bonus 
checks. The annual party of the com- 
pany was held in the offices in the Harri- 
son building last week, but the check 
distribution was withheld until Christ- 
mas Eve and was added to the list of 
gifts of each individual in the place. 


Monday morning, the day when Christ- 
mas was celebrated as a period of rest, 
was enlivened uptown when a negro 
burglar broke one of the show windows 
of the jewelry store of Edward Metzger 
at 14 W. Liberty St. and got away with 
a quantity of valuables. While the pall 
of early morning was still hovering 
about the street the negro hurled a brick 
through the window, made a quick seiz- 
ure through the broken glass and then 
sped away. The noise awakened a num- 
ber of persons, but none were able to 
pursue the robber. 


Miss Margaret Suzanne Gruen, 17, 
daughter of Fred G. Gruen, president of 
the Gruen Watch Co., and her friend, 
Miss Mary Louise Dieterle, 16, daughter 
of George A. Dieterle, are the authors 
of one of the most unique Christmas 
cards sent out by students in the senior 


class of the art department of Hughes ° 


High School. The girls posed as book- 
ends, which created a most attractive 
card. Both young women are students 
in the art class that is conducted by their 
aunt, Miss Henrietta Fischer, at Hughes. 
The card received a great deal of atten- 
tion. 

Funeral services for John R. Kinsley, 
91, who died Friday at his home, 612 


- W. Eighth St., were held at the resi- 


dence Tuesday morning. Death was 
caused by an attack of acute indigestion. 
Despite his advanced age, Mr. Kingsley 
has been in good health, but the attack 
proved too much for him. He was wide- 
ly known in the metal trades in Cincin- 
nati, as he had been connected with the 
Kinsley Nickel Plate and Brass Foun- 
dry on E. Sixth St. for over 60 years. 
He was also president of the Queen City 
Forging Co. The decedent came to Cin- 
cinnati from Dublin, Ireland, 75 years 
ago. He served as treasurer during the 
Julius Fleischmann administration many 
years ago. Mr. Kingsley is survived by 
a son, Charles, and daughter, Miss Grace 
Kingsley. 

With the meeting of the banquet com- 
mittee with the maitre d’hotel at the 
Hotel Gibson, Thursday, everything is 
arranged for the annual dinner dance 
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of the Cincinnati Wholesale Jewelers 
and Manufacturers’ Association except 
the arrangement of tables. While the 
committee has received but a few an- 
swers by card to the formal invitation 
sent out, there have been quite a few 
telephone acceptances, which will be fol- 
lowed by the cards. Members of the 
committee say the affair, which takes 
place Saturday, Jan. 7, will have a great- 
er attendance than last year, when the 
highest mark was reached. The large 
French ballroom at the Gibson has been 
entirely refitted and redecorated and will 
show a vastly changed appearance to 
those who were at the previous dinner 
dance. There will not be any souvenirs 
this year and the extra money will be 
expended in another way. 

A. G. Schwab, founder of the firm 
bearing his name, and Mrs. Schwab will 
celebrate their golden wedding anniver- 
sary at the Hotel Alms, Sunday, Jan. 8. 
Mr. Schwab is one of the first whole- 
sale jewelers in the city to be able to 
celebrate the long-sought anniversary, 
and it really will consist of a two-day 
celebration, as it will start on Saturday, 
Jan. 7. The festivity will really be in 
the nature of a dual celebration, as it 
will mark not only a reception by the 
couple but also a reception by the first 
grandchild, Miss Annette Hagedorn, 
whose engagement to Irwin M. Krohn, 
Jr., was announced Wednesday night. At 
the anniversary reception there will be 
four children and nine grandchildren and 
the first of the latter to be married will 
be Miss Hagedorn. The bridegroom to 
be is a son of Irwin M. Krohn, president 
of the Board of Park Commissioners, 
who devotes all of his activities to mu- 
nicipal affairs without pay. Mr. Krohn 
retired as a shoe manufacturer several 
years ago and has since given all of his 
working day to the city of Cincinnati 
without receiving a cent of compensa- 
tion. 

Henry Urner, former treasurer of the 
Queen City Silver Co. and the Cincin- 
nati Coffin Co., is the new City Auditor 
for Cincinnati. He was appointed by 
Mayor Seasongood, Tuesday, and will 
take office at the first of the year. Mr. 
Urner will replace Alfred Deckebach, 
who was elected to the office two years 
ago, being the only out-and-out Repub- 
lican candidate to be elected with the 
remainder of the elective offices going 
to the City Charter ticket. The charter 
form was changed by the present admin- 
istration so the office of City Auditor 
should be appointive rather than elec- 
tive, and the appointment of Mr. Urner 
is the result. Cincinnati has made rapid 
strides under the city manager form of 
government, and citizens not only re- 
turned the charter ticket at the Novem- 
ber election, but also voted a _ vast 
amount of bonds with which to continue 
making improvements within the Queen 
City. One of the most remarkable 
achievements of the administration has 
been the repairing of a vast number of 
streets in the city, which has greatly 
aided traffic. This program will be con- 
tinued for at least a couple of more 
years. 
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Joseph T. Brennan of Buss-Linthicum. 
Thorson, Inc., passed the holidays jp 
Havana, Cuba. 

Windsor Cobb, Frank Krementz Co, 
left a week before Christmas to visit his 
factory. 

J. W. King, manufacturers’ represen. 
tative of 704 Market St., expects to go 
east in January to visit the various fac. 
tories he represents. 

Martin Cooper, Pacific Coast repre- 
sentative of Morris Kaplan & Sons, New 
York, left on Dec. 29 to attend the an- 
nual conference at the factory. 

Roy Doble of Railsback & Doble left 
on Dec. 26 for New York and way points, 
to visit his factories. Ed. Prentiss also 
left at the same time to visit the fac. 
tories for which he is representative in 
this territory. 

Frank Cresalia of Levy & Cresalia re- 
turned home to San Francisco on Dec. 
23 after spending the past few months 
practically on the road. He reports that 
retail jewelers are doing a fairly good 
holiday business all through the Coast 
territory. 

The retail jewelers have been doing 
quite a fair holiday business, stated 
A. V. Davidson, western manager, Na- 
tional Jewelers’ Board of Trade. In- 
stallment jewelers have been doing a 
big business. The heavy buying was 
over by Dec. 21. This has been a big 
year for silverware and clocks, much 
better in fact than for jewelry. 

It is understood that the following 
well-known members of the trade, going 
east directly after the holidays, planned 
to travel together: Herbert Van Ness, 
Coast representative of the Gorham Co.; 
“Billy” Kissam, southern California rep- 
resentative of the Gorham; Percy Wray- 
ton who represents several well-known 
lines, and Joseph Sinclair, Thermos rep- 
resentative. 

Among the out-of-town jewelers who 
came to San Francisco just before the 
holidays were: Dan Levin, San Jose; 
A. J. Wilkinson, Tracy; Guido Baldas- 
seroni, South San Francisco; C. Mantele, 
Stockton; F. Marvin of the John Hood 
Co., Santa Rosa; Harry Jepson of A. 
Jepson, Petaluma; Mr. and Mrs. C. F. 
Croft of the Croft Jewelry Co., Bur- 
lingame; Mr. Borscher of Borscher & 
Vicnop, Napa. — Bruner, art goods 
dealer of Santa Rosa was also a visitor. 

Leon Carrau, of Carrau & Green, 
wholesale jewelers of 112 Kearny St, 
has just celebrated his 57th continuous 
year as a jeweler in San Francisco. Mr. 
Carrau began at the age of 14 and is an 
active and energetic member of the 
jewelry trade. His cheerful alertness 
and freedom from any signs of infirmity 
seem to belie the many years Mr. Car- 
rau has spent as a jeweler. He enjoys 
traveling and one of his pleasure trips, 
taken in 1927, was to the Hawaiian Is- 
lands. 








M. K. Altman has moved from Carls- 
bad, Cal., to Jamestown, Cal. 








his 


aC~ 


arT—vw~T ae a € 


hie o 


SS we ee 








January 5, 1928 





August Loch was an honorary pall- 
pearer at the funeral of the late John 
H. Fush, president of the Dollars Sav- 
ings & Trust Co. of which Mr. Loch 
also is a director. Many men of promin- 
ence including the bar and bench acted 
in the capacity of honorary pallbearers. 

Creditors of Samuel M. Stern, Pitts- 
purgh, trading as the Keystone Jewelry 
Co., filed an involuntary petition in 
pankruptcy against him last week in the 
United States District Court. The peti- 
tioning creditors include the Samuel 
Weinhaus Co. $634, Martin Gluck & Sons 
$140, and Max Unger $45. 

A voluntary petition in bankruptcy 
was filed in the United States District 
Court by A. C. Guth, Brookville, Pa. 
His schedules list liabilities of $22,658 
and assets of $10,375. The latter con- 
sists of $1,500 stock in trade and real 
estate which is encumbered valued at 
$7,200, the other items being made up of 
assets more or less doubtful. 

The August Loch Co. intends to move 
from its present location at 415 Federal 
St. about May 1, but as yet has not 
found a suitable new one. At the mo- 


_ ment the concern is conducting a sale for 


the purpose of getting rid of as much 
stock as possible preparatory to the se- 
lection of a new place. The sale to date 
has been quite successful. 

A reorganization sale is being con- 
ducted by the George B. Barrett Co. in 
order to reduce the present stock and 
enter the first of the year fairly clean 
on merchandise. It was stated at the 
store that some new additions to the firm 
are to be made, hence the plans which 
are being carried out at this time. The 
George B. Barrett Co., whose place of 
business is at 203 Stanwix St., is one of 
the oldest jewelry concerns in this terri- 
tory. 

Several nights before Christmas, Max 
Unger, Liberty Ave. diamond mer- 
chant, gave a talk on “choosing your 
Christmas present” from radio station 
WCAE. He told of the latest vogues in 
exchanging presents and how articles 
that have been considered out of date 
have returned to.take their place as the 
latest thing in Christmas gifts. Mr. 
Unger has delivered several talks at the 
request of the same radio station, these 
in the past dealing with the subjects of 
precious stones and merchandise allied 
with the jewelry trade. 

To the Retail Credit Men’s Association 
of Pittsburgh has gone the honor of 
rolling up the largest membership during 
the year of any credit body in the 
United States. As a result of this achiev- 
ment, A. B. Buckeridge has been sent a 
check for $100 by the Retail Credit Men’s 
National Association, this action repre- 
senting a promise made that the secre- 
tary sending in the largest enrollment 
for the year would be given $100. The 
local body now has 726 members, a gain 
of more than 500 for the year, the prize 
for the gain being for the number ob- 
tained between July 1 and December 1. 
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The membership in the Retail Credit 
Men’s Association also carries with it 
membership in the Pittsburgh Credit 
Bureau, which is merchant owned and 
which bureau was organized only a year 
ago and now has a force of 83 employes 
furnishing credit information to mer- 
chants in all lines of business. 
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Robert Beitel, Jr., a member of the 
senior class, and also clinic assistant in 
the Philadelphia College of Optometry, 
is spending the Christmas holidays at 
the home of his parents, Jeweler and 
Mrs. Robert J. Beitel, Catasauqua. 

Mrs. E. J. Faust, wife of E. J. Faust, 
jeweler, was elected a trustee of the 
Catasauqua Public Library Association 
for a period of six years, succeeding her- 
self. Jeweler Robert J. Beitel was also 
reelected treasurer to serve for the en- 
suing year, likewise succeeding himself. 

Melvyn D. Pugh, the optometrist, 1924 
Main St., Northampton, has just put in 
a line of watches since moving into his 
new storeroom. Paul Lindenmuth, a 
watchmaker and engraver, is in charge 
of the jewelry department of the busi- 
ness. As soon as new showcases arrive, 
Mr. Pugh will add other lines of jewelry 
to his stock. 

The following traveling men are call- 
ing on the trade in this locality: Nor- 
bert Cahn, with Cahn & Kornbrodt, Inc.; 
C. F. Sweasy, with Bishop & Bishop; 
Frank M. Harder, with J. R. Wood & 
Sons; R. B. Zeltmacher, with J. B. Bow- 
den & Co.; W. H. Wefferling, with Wef- 
ferling, Berry, Wallraff & Co., Inc.; 
R. J. Costigan, with Seth Thomas Clock 
Co.; M. L. Douglass, with Allsopp Bros., 
and Mr. Downs, with N. H. White & Co., 
Ine. 

Philip Schattenstein, father of Louis 
W. Schattenstein, jeweler at 120 N. 
Sixth St., was fleeced out of $1,100 of 
his hard-earned life savings several days 
ago by a trio of slick confidence men who 
sold him glass “diamonds.” The police 
were immediately notified, but have as 
yet found no trace of the culprits. It is 
supposed that an organized band is tour- 
ing the state and working the same gag 
elsewhere, as similar reports of people 
being fleeced out of their savings through 
the sale of bogus diamonds are appear- 
ing in the daily papers. 

On Monday night, Dec. 26, sneak 
thieves broke a rear window of the Art 
Gift and Jewelry Store, 321 New St., 
Bethlehem, Pa., and with the aid of a 
stick with a hook on the end were able 
to get away with about $25 worth of 
merchandise. Because of the windows 
being barred, the culprits could not en- 
ter the store, so they used a hooked end 
stick as the next best means of obtaining 
their loot. The broken window was right 
over one of the safes in the rear of the 
store, and it was from the top of this 
safe, where merchandise was left until 
called for by Christmas shoppers, that 
the pilfering took place. 

Window smashers again visited Allen- 
town Saturday morning, Dec. 24, when 
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they secured jewelry valued at between 
$300 and $500 from the display window 
of the Matthew Sorrentino jewelry store, 
at 335 N. Sixth St. The theft occurred 
at 3.15 o’clock, and the men escaped in 
an automobile, which the police declare 
was stolen. The Sorrentino family oc- 
cupies the building at 335 N. Sixth St., 
using the front or outer room as the 
jewelry -store. They were sleeping 
soundly when they heard the shouts of 
someone outside. It developed that this 
was a pedestrian on his way home, who 
had seen the automobile draw up to the 
curb and the breaking of the window by 
the men. They had broken a large sec- 
tion out of the side display window and 
scooped up as much of the jewelry as 
they could in the brief time at their dis- 
posal. One of the men, it is said, had 
climbed into the window. The passerby 
who saw them let out a lusty shout. At 
the sound, the man inside the window 
leaped out, bringing the rest of the big 
pane of glass crashing to the ground. 
They hustled into the car and sped away. 
Meanwhile, the Sorrentino family had 
hurried into the store, only to find the 
burglars gone. They estimated their loss 
at close to $500. The police department 
was notified and immediately got into 
touch with police of other cities to be no 
the lookout for the stolen car. 
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Edward Mason, with Sickle Bros., 
Philadelphia, and wife, spent the holi- 
days with Lancaster relatives. 

F. A. Wheeler, of the traveling sales 
staff of the Non-Retailing Co., and wife, 
are visiting Keene, N. H. 

Allen Dove, of the traveling sales 
force of Saul L. Solomon, spent the 
holidays in New York, where Mrs. Solo- 
mon and children are visiting relatives. 

E. G. Flint, General Chain Co., Provi- 
dence, R. I., was a recent visitor here. 
Among other recent trade visitors were 
John M. Shookers, Elizabethtown, Pa.; 
John Wertsch, Ephrata, Pa.; David 
Horst, Campbelltown, Pa.; and V. Ches- 
ter Brown, Quarryville, Pa. 

Harold Ruttishauer, Hamburg, Pa.; 
Earl Becker, Coatesville, Pa., and Rob- 
ert Phillips, Allentown, Pa., attended 
last week’s meeting of Alpha Chapter, 
Beta Sigma Fraternity of the Bowman 
Technical School. The members held 
an interesting discussion on the subject 
of headlines in recent newspaper issues. 

Nearly 4000 persons were in Lancas- 
ter several days last week to attend the 
annual meeting of the Pennsylvania 
State Education Association. The Bow- 
man Technical School was complimented 
with an invitation to make a display for 
the industrial and vocational section of 
the association, and John J. and Charles 
E. Bowman responded with a fine ex- 
hibit of teaching and student work and 
of ancient and modern watchmaker’s 
tools. 
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Gift and Art Department That Helps 
Build Trade 


The Stief Gift Gallery Was Started a Little Over Four Years 
Ago and Has Grown to a Business of Approximately 
$35,000 a Year 














N up-to-date gift and art department 
occupies the second floor of the B. 

H. Stief Jewelry Co., Nashville, Tenn., a 
city of about 118,000 people. It recently 








Particular attention is given to hav- 
ing the interior decorations of the gift 
gallery in harmony with merchandise 
shown there. The hangings are changed 


INTERIOR OF THE STIEF GIFT AND ART DEPARTMENT 


passed its fourth birthday and during 
that short period of time has become 
well known, not only in its home city 
but in a number of neighboring towns 
as well. 


twice each year, spring and fall, and the 
entire interior is repainted at least once 
in that length of time, making a com- 
plete change of color scheme. At the 
present time the rough plaster walls 


are tinted a soft gray green. The floor 
carries out an attractive Spanish idea 
in tile effect of terra-cotta and black. 
One whole side of the shop has long, 
sunny windows and these are hung with 
side draperies of tangerine linen with 
valences of gay flowered cretonne banded 
in black. The main lights are shaded 
with huge transparent oriental lanterns 
and on the walls are several stunning 
India prints. Along two sides of the ob- 
long room are handsome cases of hand- 
carved South American mahogany. 
These have three shelves and are 
painted a soft shade of old ivory inside. 

Mrs. Louise Thrower, who has charge 
of the shop, believes that nothing at- 
tracts quite as much as light, so she 
keeps many of her lovely lamps burning 
during the day. It is amazing the num- 
ber of lamps that are sold, ranging 
from the dainty boudoir type to the 
more dignified living room lamp. Arti- 
ficial flowers and lamps are two of Mrs. 
Thrower’s pet lines, as they help dec- 
orate the shop while being shown. 

The assortment of gifts is so varied 
it is hard to mention them all, but 
lamps, flowers, picture frames, leather 
novelties, novelty clocks, Venetian glass, 
jewel boxes, perfume bottles, tea pouris, 
tilt top tables, Spanish chairs, India 
prints, French dolls, smoking and ivy 
stands, magazine racks, Chinese brass, 
Italian pottery, book ends, sewing tables 
and odd pieces of occasional furniture 
are some of the outstanding things 
shown. 

Whenever a customer has been heard 
to express a desire for an article which 
she plans to buy at some future date, 
Mrs. Thrower makes a mental note, 
later writing it down in her note book 
and telephoning that person when the 
article is received. This information is 
a source of great help when husbands or 
brothers come in wondering just what to 
buy, and it is very flattering to the lady 
to be teiephoned perhaps weeks later 
and reminded that the type lamp she 
wanted for her old antique secretary 
has come in. 

The practice of sending out articles 
on trial in order that people may see 
how they go with their other furnish- 
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Direct from England 


Crli Lore 


‘The Pottery of Distinction” 


Exceptionally lovely colors in 
an abundance of graceful 
shapes and decorations. 


GEORGE F. LITTLE 


225 FIFTH AVENUE NEW YORK 
United States Sales Representative: 


WILTSHAW & Rosinson, LtTp. 
STOKE-ON-TRENT, ENGLAND 


COMPLETE LINE DISPLAYED AT 


EASTERN MANUFACTURERS AND 
IMPORTERS EXHIBIT 


PALMER HOUSE, CHICAGO 
FEBRUARY 6TH TO 17TH 
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ings has made many friends and lasting 
customers for the shop. 

There is no obligation attached to the 
receipt of goods on approval from 
Stief’s, and just this fact makes the 
customer feel free to ask this favor. 

Down stairs just to the right of the 
‘elevator is the stationery department. 
Mrs. Thrower says she always has an 
ace in the hole, for when she fails to 
sell a gift upstairs, she takes her cus- 
tomer downstairs and shows her line of 
domestic and imported stationery, mono- 
grams, playing cards and writing port- 
folios. 

Stationery is an all-year-round seller 
and men who are not just sure of their 
own taste and who do not find what they 
want in the gift shop almost invariably 
buy stationery. 

The busiest months in the gift shop 
are October, November and December, 
but the engraving department makes 
June a good month on account of the 
number of weddings. All during the 
year there are debutante invitations, teas 
and dances and receptions and Christ- 
mas cards begin selling as early as 
August. 

Mrs. Thrower has the most exclusive 
line of Christmas cards in the city, even 
the five cent ones are different and in 
excellent taste, while the others range 
in price as high as one dollar each and 
these are beautiful enough to be framed. 

The gift gallery and stationery de- 
partment have popularized the dignified 
house of Stief and with courteous at- 
tention given all customers, the right 
stock, the right advertising and the right 
people in charge, there is nothing to stop 
the ever increasing growth and success 
of this department, and what is more, it 
is making for greater success in jewelry 
selling which is, of course, the most im- 
portant part of all. 








This Pomona, Cal., Jeweler 
Specializes in Exclusive 


Gifts 


XCLUSIVENESS is one of the big 

assets of the jewelry store, accord- 
ing to Earl M. Wilkinson of Pomona, 
Cal.. who has a particularly pleasing 
store and who carries an especially large 
line of gift goods. 

“I make special efforts all the time to 
secure different, unusual articles,” said 
Mr. Wilkinson. “In doing this I visit as 
many of the markets as possible and 
attend any gift article shows that may 
be held from time to time. Also, of 
course, I pay particular attention to the 
articles about gift merchandising which 
come to me in my trade paper. 

“At all times in every way possible 
I try to make the public realize that 
this is a different store handling differ- 
ent goods and doing business in a high 
tlass way. At no time do I carry any 
articles in the store of a character which 
put me in competition with the cheaper 
gift stores. I feel it is always a mistake 
for the gift department of the jewelry 
store to allow itself to get into competi- 
tion with the cheaper stores which 
handle the cheaper merchandise.” 
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Jewelry Manufacturers and the Gift Trade 








Members of New England Manufacturing Jewelers’ and 
Silversmiths’ Association Hear Discussions of Oppor- 
tunities Opened to Them 

















ésTINHE gift shop, which has attained a 
considerable development within the 
last few years throughout the country, 
is one of the most promising outlets for 
the manufacturing jeweler presenting 
itself to the industry at the present 
time,” Maynard Morgan, of the Geyer 
Publications, publishers of the Gift and 
Art Shop of New York, told a luncheon 
gathering of manufacturing jewelers of 
Providence and the Attleboros at the 
Providence-Biltmore Hotel recently. 

“But,” added Mr. Morgan, “great care 
must be taken by the manufacturers in 
entering this field to thoroughly study 
the needs and character of the gift shop 
trade and become posted as to the finan- 
cial status of the prospective customers 
or disastrous consequences are pretty 
certain to result. Two dominant factors 
are to be taken into consideration, if 
success is to be attained—learn what the 
gift shop wants and who the gift shop 
people are.” 

It was a regular luncheon meeting of 
the New England Manufacturing Jewel- 
ers and Silversmiths’ Association and 
was attended by more than 50 members, 
with President Archibald Silverman pre- 
siding and Joseph Rioux of Attleboro as 
the luncheon chairman. Following the 
dinner and introduction of Chairman 
Rioux, the latter introduced Mr. Morgan, 
whose topic was “Potentialities of the 
Gift and Art Shop Field for the Manu- 
facturing Jeweler.” Mr. Morgan had 
no formal address but explained what 
the gift shop was, the lines of goods 
handled and answered innumerable 
questions concerning the subject. He 
said in part: 

“At the first thought the manufactur- 
ing jeweler does not consider the gift 
shop with much favor, neither does the 
wholesale nor the retail jeweler. The 
trio was at first contemptuous regard- 
ing the gift shop and later aggressive. 
But the gift shop has come to stay, and 
not only that, but they are rapidly in- 
creasing in number, broadening the 
scope of their offerings and developing 
a strength that has got to be reckoned 
with. In the final analysis, the gift shop 
has a great potentiality for whatever 
article or line they can handle. 

“The manufacturer has been opposed 
to the gift shop because the gift shop 
deals in terms of a twelfth or a sixth of 
a dozen. But so, I am certain, do many 
of their regular jewelry customers, only 
the gift shop repeats its orders fre- 
quently and in the aggregate far exceeds 
the old regular trade. 

“The wholesaler opposes the gift shop 
hecause the gift shop ignores the job- 
bers and seeks to buy direct of the pro- 


ducer. This, however, is to the manu- 
facturer’s advantage, because the gift 
shop expects to have to pay the manu- 
facturer a part of the profit that would 
otherwise go to the wholesaler and the 
gift shop proprietor can come to the 
manufacturer and explain first hand just 
what is wanted and how it is wanted. 

“And then the retailer has opposed 
the gift shop because he thought that it 
was an unfair competitor to meet which 
the retail jeweler has added a ‘gift 
shop’ department to his store. Like 
every other new method of merchandis- 
ing—the department stores, the chain 
stores, the specialty shops—the gift shop 
meets a demand of the public, as is 
shown by the large number that are 
opening daily and the development of 
the lines handled. 

“Before considering entering the gift 
shop trade a manufacturer should in- 
form himself what a gift shop is. Some 
have the mistaken idea that a gift shop 
is simply a place where any kind of a 
gift may be purchased. This is not so. 
The stock of the successful gift shop 
consists of many lines—jewelry, bric-a- 
brac, furniture, pictures, books, souve- 
nirs, notions and a hundred other things 
—but the articles must be novel, unique, 
original; having an originality rather 
than being staple goods. It is the oddity, 
the novelty, the uniqueness that makes 
the article a gift shop possibility. 

“It is because of this peculiarity of 
the gift shop requirements that there 
should be careful and intelligent study 
made of the situation before a manufac- 
turer goes into the field. And, because 
of the nature of these gift shops, the 
manufacturer should become conversant 
with the financial status and standing of 
each before becoming too deeply in- 
volved. Unfortunately, the rapid devel- 
opment of the gift shop project has 
afforded numerous unscrupulous and 
crooked itinerants to enter the field, 
place small orders on cash payments and 
then repeat with good orders on short 
time, and when the time expired they 
had disappeared. 

“To meet this a special credit rat- 
ing bureau has been established dealing 
entirely with the gift shop trade. At 
the present time there are upward of 
30,000 buyers in the gift market and the 
reports to the bureau show that about 
80 per cent of these pay promptly, either 
cash on delivery .or within 30 days. 
About half of the balance are responsible 
but require a longer credit, and the other 
half are the ones that have brought dis- 
credit upon the new outlet for goods. 

“It must be understood that there 
are 30,000 gift shops per se listed by 
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We carry the kind of merchandise that high class Jewelers show with pride and 
sell with profit 


Our full line of Imported 
and Domestic Art 
Merchandise from the 
four corners of the earth 


will be on display 


at the 


EASTERN MANUFACTURERS’ 
AND IMPORTERS’ EXHIBIT 


PALMER HOUSE, CHICAGO 


February 6th to 17th 
Rooms 784-785-786 
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One of our newest lamps from France ; , : 
‘ A. Stanley Brussel and S. Craig Preston will be in charge and will 


have several assistants to take care of our customers. 


Hundreds of new items are 
to be seen on our five floors 
of showrooms in New York, 
and we like Jewelers to visit, 
explore and enjoy what is 
here to see and to know. 
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Two of our new arrivals 


FERDINAND BING @ CO.’S 


PARIS Successors, Inc. NEW YORK 
67 Irving Place 





43 Rue de Paradis PACIFIC COAST REPRESENTATIVE: 
Henry C. Hubley, Transportation Bldg. 


‘\ Los Angeles, Cal. ff 
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the bureau. There are more than 2000 
strictly gift shops and the rest are in 
the department stores throughout the 
country, the drug stores, stationers, 
peauty parlors, interior decorators, fur- 
niture stores, etc. They are not merely 
seasonable shops at the seashore re- 
sorts, in the mountains or country places, 
put are bonafide year-round, perma- 
nent businesses. 

“The whole secret of the gift shop 
stock is color, and, with this as a back- 
ground, there must be one of three clas- 
sifications—decorative, useful or individ- 
ualism. Buyers are always on the alert 
for something containing a new idea, an 
odd or unusual feature. And another 
great advantage of the gift shop is that 
the range of prices is so elastic. It is not 
confined to 25 cents to $5, but may go as 
high as $50 or $75 and even into the 
hundreds. 

“The one great stumbling block that 
the manufacturer finds in looking over 
the gift shop field is that there are no 
jobbers, and there cannot be with any 
degree of practicability because of the 
constantly changeable nature of the 
stock that the gift shops carry.” At the 
conclusion of Mr. Morgan’s talk a round 
table discussion followed in which 
numerous questions were asked and 
answered. 





Holding a “Novelty Favors 
Week” in the Gift 
Department 


HE average hostess wants novelty 

almost ahead of everything else when 
she buys articles for use as favors at a 
club entertainment or at some other 
social affair. Of course, she wants 
articles which aren’t too freakish and 
which have the added merit of a reason- 
able amount of utility, but novelty is, 
probably, the first thing that the ma- 
jority of hostesses look for when buying 
favors. 

In view of this, then, it would be an 
interesting and worth while proposition 
for the gift department of the jewelry 
store to put on a “Novelty Favors Week” 
during which it would offer some par- 
ticularly attractive favors to the public 
and during which it would run appro- 
priate newspaper advertising and stage 
appropriate window displays. And, of 
course, in putting on the window dis- 
plays it would be a mighty good prop- 
osition for the gift department to have 
a neat, dignified placard in the window 
giving the price range of the displayed 
articles. 

In the newspaper advertising for the 
event it would be a good plan to em- 
phasize these points: The very dis- 
tinctive novelty of the offered articles; 
the exclusiveness of the articles due to 
the fact that only a small number of 
each of the articles was being offered 
for sale; the fact that heavy buying of 
the articles has started early and that, 
for this reason, those women who wish 
to take advantage of the unusual offers 
must come to the store at once and, also, 
the remarkably reasonable prices at 
which the goods are being offered. 
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If the gift department cared to do so 
it could also send out direct mail adver- 
tising along the same lines as this to the 
leading society women of the city. 

All this would, unquestionably, create 
a lot of talk among the women of the 
city and be of consequent good to the 
gift department in increasing its sales. 





A Unique Gift Shop 


Athens, Ala., Jeweler Conducts Up to 
Date Department and Tea Room 


be of the most unique gift shops 
in the South is that of George Wood, 
retail jeweler, at Athens, Ala. This 
gift shop occupies an entire room sepa- 
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Athens and his retail jewelry store 
would be a credit to a city much larger 
than Athens, Ala. 





A Window Display Idea for 
the Gift Department 


JE facet a mighty good, inexpensive 
window display stunt for the gift 
department of the jewelry store: 

Go to some local organization of young 
girls or newly married young women 
which goes in for charitable work. 
Offer $5 to this society for use for 
charitable purposes if some of the mem- 
bers of the society will come to the store 
and trim a window for the gift depart- 
ment of the establishment. 











GIFT SHOP AND TEA ROOM OF GEORGE WOOD 


rate from the jewelry store and is under 
the management of Mrs. George Ham- 
mond Wood. 

One feature connected with the gift 
shop is found in no other gift shop in 
Alabama. This is a tea room, conducted 
in connection with the shop. On the 
left of the photograph is shown the gift 
shop, while on the right is shown the 
tea tables. Here women shoppers may 
enjoy a cup of tea while selecting their 
gifts, and this feature has proved quite 
popular and profitable to the gift de- 
partment. Besides, the tea room is also 
a paying enterprise, as is the gift shop. 

Here one may find gifts for any and 
all occasions, artistically arranged in 
show cases and on shelves while in the 
tea room hot and cold drinks and dainty 
lunches are served. The place is very 
popular with the women of Athens. 
This shop is known all over North Ala- 
bama, and is called “Gloria Gift Shoppe 
and Tea Room.” 

Athens, Ala., is a prosperous little 
city of about 3500 population, and like 
the ancient city by the same name is 
a center of education, two colleges being 
located there. The students patronize 
this gift shop, as does the general public 
of Athens. People from other towns 
also purchase gifts there. 

George Wood is the only jeweler in 


It should be very easy to get some 
such organization to do this because, 
generally, such clubs and organizations 
are eager to go in for anything of this 
sort that offers them a chance for mak- 
ing some money easily for use in charity. 

After the window is trimmed by the 
young ladies put a big placard in the 
window stating that the organization 
has trimmed it and that the store has 
paid the organization for doing so—the 
organization using the money for chari- 
table purposes. Then run some news- 
paper advertising to the same effect and 
in this advertising urge all the readers 
of the ad to come to the store and see 
how good the young ladies are as win- 
dow trimmers. 

This would get a great deal of atten- 
tion and so be of very real help to the 
gift department in increasing business. 
Also it would secure the warm friend- 
ship of the young ladies of the organ- 
ization for the store and so make it cer- 
tain that they would give all the patron- 
age possible to the establishment. 

All this would ‘be a splendid thing 
for the store and the gift department 
indeed. 

Try this plan. If you want to pay 
more than $5 for trimming the window 
do so. It will surely be worth more 
than $5 to you. 
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List of Exhibitors 


SPRING EXHIBIT, FEBRUARY 6-17, 1928 


Acme Lamp Shade Co. 

Art Metal Works, Inc. 

Art Novelty Import Co., 
Inc. 

Atlantic Refining Co. 


Baltimore Clipper Import- 
ing Co. 

G. H. Barrel & Co. 

The Berger Clock & Nov- 
elty Co. 

Ferdinand Bing & Co.’s 
Successors, Inc. 

Borrelli & Vitelli 

Bradley Studio 

Kit Bratton Studio 

Mrs. Edward A. Brewer 

Bruhn Elwert, Inc. 

Bybee Pottery Co. 


Edward J. Cadigan, Inc. 
Carbone, Inc. 

Carlton Ware 

M. W. Carr & Co., Inc. 
Cassidy Company, Inc. 
Cliff Thorn Studio 
Craftsman Studio 


Darien Artcrafts 
Decorative Plant Co., Inc. 
de Sherbinin, Inc. 


Early American Pewter 


Ebeling & Reus< 
Edouardo, A Corporation 
Jay Edwards 

Electrolite Products Co. 
Eltex Fabrics Corp. 
European Specialty Co. 


Forgelight Iron Works 
Fourman Bros. & Co., Inc. 
Francois, Importer 
Frankart, Inc. 
Freeman-Selden. Inc. 
Fulper Pottery Co. 
Furniture Stylists 


The Gift House, Inc. 

The Gifts-Bazaar 

H. Gigan & Co. 

S. J. Goldhill & Co. 

Gonda Studio 

G. Granata & Co., Ine. 

Louis W. Greeman Co., 
Ine. 

A. M. Greenblatt Studios 

The Greenwich Box Co., 
Inc. 


A. STANLEY BRUSSEL, President 


J. Leo Grogan 
Gudeman & Co. 


Haeger Potteries, Inc. 

Charles Hall, Inc. 

R. F. Hartman 

Murray M. Harvey 

Wm, F. Hayes & Co. 

Hayman & Lindenberg, 
Inc. 

The Heintz Art Metal Shop 

A. Hermanns & Co. 

John J. Hines, Inc. 

The W. H. Howell Co. 

The Hubley Mfg. Co. 

Hull House Kilns 


Japanese Fan Co. 

Jarnow & Co. 

Jefferson Glass Co. 

Jennings Bros. Mfg. Com- 
pany, Inc. 


K. & O. Co., Inc. 
Kanne & Bessant, Inc. 
Kay & Ellinger, Inc. 
Lee Kogan, Ince. 
Koscherak Bros. 


Lador, Inc. 

Emil S. Larsen & Co., Inc. 

Lawton Co. 

Lazarus & Rosenfeld, Inc. 

~ J. Leinfelder & Sons 
0. 

Rudolf Lesch 

George F. Little 

K. P. Lockitt Co. 


The Maibrunn Co., Inc. 

Mandix Co. 

L. R. Markell 

F. L. Martin & Co. 

Mica Craft Corp. 

Mogi, Momonoi & Co., 
Inc. 

Mountain Community, 
Ine. 

Mulholland Silver Com- 
pany 

The Napier Co. 

Nessen Studios 


Osage Textile Preducts Co. 


Palmer & Dillon 
F. Pavel & Co. 
Peter Perazzo 
Pitt Petri 


Pillowcraft 

Pompeian 
Ine. 

Elsie Prince Studio 

Pullman Metal Specialties 
Co. 


A. L. Reed Co., Inc. 

Rehberger & Saul, Inc. 

Renkert Studio 

Ritz Import & Export 
Corp. 

Rena Rosenthal 

The Roycrofters 

Rustic Well Foundry 

Mary Ryan 

Howard B. Rew 


John B. Salterini 

Tony Sarg Studios, Inc. 

Saul Mfg. Co. 

Howard G. Selden 

M. Seller & Co. 

I. Shainin & Co. 

Simondetti & Company, 
Inc. 

I. S. Spencer’s Sons, Inc. 

Spicer Studio 

Charles M. Spitznagel 

Nathan Straus & Sons 

The Studio Shop 


Taiyo Trading Co. 
Talavera Importing Co. 
Ford Tarpley, Inc. 

Tessie Lou Studios 

C. W. Titus 

William H. Tombs Studios 
H. H. Turchin 

A. L. Tuska Son & Co., 


Inc. 


Bronze Co., 


Unaka Potteries. Inc. 

United Arts & Crafts 

U. S. Wicker Furniture 
Co. 

Vineland Flint Glass 
Works 


Weidlich Bros. Mfg. Co. 
R. Tyson White’s Sons, 


ne. 
M. Wille 
Roger Williams Studio 
Wiltshaw & Robinson, Ltd. 
Woodland Pottery 
Wright, Tyndale & van 
Roden, Inc. 


Geo. F. Littte, Managing Director 


FRANK W. JENKINS, Vice President 


EASTERN MANUFACTURERS AND IMPORTERS EXHIBIT, Ine. 


225 5th Ave., New York City 
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Visit Our Dipay Lhe Gift Line for the Jeweler 


ot the Visit Our Display 


Eastern Manufacturers 7 ” - 
om National Gift and Art 
Association 


Importers Exhibit 
PALMER HOUSE 
Chicago, II. 

Feb. 6th to 17th, 1928 
Represented by 
Mr. W. F. Wegert 


ADELPHIA HOTEL 
Philadelphia, Pa. 
Feb. 27th to March 3, 1928 
Room 1002 












No. 8117—Empireware Beverage 
Six colored crackled glasses with sippers, mounted 
in gold plated server. 





No. 8107 
Empireware Dresser Set 
Colored glass base with fancy metal cover 
A — gold finish (no fittings sup- 

Diied). 


No. 8128 
Empireware Jewel Case 
Half oval in shape and fitted with brown 
velvet lining. 









No. 8134 
Empireware Covered Candy 





ox 
Three compartment colored glass insert 
with metal holder and cover in antique 
gold finish. 





No. 185—Beverage Service 
Six colored stem glasses mounted on 
decorated wood tray with metal rim, han- 
rnd _ holders. Antique gilt or silver 
nish. 
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No. X3000-622E 
Indian Design Casserole 
Fitted with Pyrex inserts in various sizes. 













No. 8126 
Empireware Ice Pail, 
Strainer and Tongs 
Antique gold plate tub with Em- 
pire design. Fitted with strainer 
and tongs. 













No. 198—Beverage Set No. 194—Beverage Set 


Six colored stem glasses on decorated Six colored stem glasses on decorated 

ith tal rim and holders, ee ° ae ” wood tray with metal rim and holders, 
ae with shaker. Antique silver Where Novelties Originate complete with shaker. Antique silver 
finish. finis 


New York Representative: M. W. Car x & Company, Ine. Pacific Coast Representatives: 


Philip Ebb * Sunderland & Miller, Inc. 
Room 516, Manuf acturers Since 1869 807 Title Guarantee Bldg., 
M4 st 5th St., 
Fitth Ave. Bidg., West Somerville, Massachusetts 220 We 
200 Fifth Ave. Los Angeles, California 
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Suggestions to Gift Department Buyers 








Police Dog door stop for the Ash tray of Italian onyx base with 

gift department. Offered by figure in Roma green bronze. Shown 

the Hubley Mfg. Co., Lancas- by Frankart, Inc., 225 Fifth Ave., 
ter, Pa. New York 








These cigarette boxes are carved 

from solid blocks of Foo Chow soap- 

stone. Imported by I. Shainin & 
Co., 212 Fifth Ave., New York 














Metal floor lamp with parchment 
Carleton ware in colorful Chinese patterns. Displayed by shade displayed by The Gifts Ba- 
George Little, 225 Fifth Ave., New York zaar, 225 Fifth Ave., New York 
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HE Dragon is 
oiling all his wiggling 
parts in preparation for 
along journey. In only 
a short time now, he will uncoil his 90 feet of 
sinuous self and hit the high road for Chicago! 


From February 6th to 17th he will visit the 
Show keeping a watchful eye on the Shainin 
exhibit . . . and during this visit Mr. Ellis will 
be the Dragon's keeper. 


The new lair will be the Palmer House, Chicago, 
and our Dragon will be at home to all who visit 
the Eastern Manufacturers and Importers 


Exhibit. 





Three Horses from our collection of Antique Porcelain to be 
exhibited at the Show. 
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will be displayed in the 
Shainin space. Among 
these the seeker will 
find: Brassware in all 
its ramifications; particularly delectable Cloi- 
sonne; knife-cut Cinnabar in its rich reds and 
reds and blacks, mounted and unmounted 
Jewelry to fascinate the costume jewelry addict; 
Chinese Embroideries for lovers of the luxuri- 
ous... and many more lovely things that you 
will not want to miss. 


We are keeping something from you and for 
you! It is a secret that will not be let 
out before February first. A hint: It is 
a new assortment proposal we have to 


make . and you will, want us to make 
For those who may not know it... the Dragon it to you. Enough ... you will have to 
has cast his spell of salability on all the items that be patient. 
>—_—«<froe—> 





New York: 212 Fifth Ave. 


Boston 
H. P. & H. F. Hunt Co. 
41 Pearl Street 


| SHAININ s\0.— 


Direct Importers of Chinese Artwares. 
PURCHASING OFFICES ix CHINA at SHANGHAI ann PEKING 





San Francisco: 268 Market Street 


Los Angeles 
A'bert B. Hess 
Transportation Bldg. ‘ 
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Czecho-Slovakian epee gn Each = weg ogg cigarette box 
and four generous sized ash trays. own by Lazarus & Rosen- : 
feld, Inc., 98 Fifth Ave., New York pe waiyper Foe yor AM gn 
nickel handles and snap 
catch. Displayed by William 
Black & Co., 111 Fifth Ave., 
New York 








Tiger Bell gong with true 

sound of Chinese Temple 

bell. Imported by I. Shainin 

& Co., 212 Fifth Ave., New 
York 














re Gold plated comb, brush and mirror set, embossed orna- 
mentations with miniatures on ivory under glass. Shown by 
Bernard Rice’s Sons, Inc., 325 Fifth Ave., New York 











“ 
“* 











Artistic candlestick holder in bronze by Frank- French table with marble top. From Fourman 
art, Inc., 225 Fifth Ave., New York Bros. & Co., 69 W. 23rd St., New York 
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Gold Medal Sesqui-Centennial 
Award Philadelphia 
1926 


First Prize 

















No. 2022 








No. 1710 











Do not fail to see our new Line for 1928 
including Lamps and Tableware. 
On display at 
The Eastern Manufacturers and Importers Exhibit 
February 6th to 17th, 1928 
Palmer House, Chicago, IIl. 
Rooms: No. 742-43-44 
Also 
At the Annual Glass Show, Jan. 9th to Jan. 21st, 
Wm. Penn Hotel, Pittsburgh, Pa. 
Rooms 458-60. 


SPECIAL INTRODUCTORY 
OFFER 


To the Jewelry Trade ONLY 


In order to introduce this beautiful Line of 
Glassware to Jewelers that are not able to visit 
our Exhibits during the coming Spring, we offer 
to send to any rated firm from fifty to one hun- 
dred dollars’ worth of the Glassware on consign- 
ment for a period of ninety days F.O.B. Vine- 
land, N. J. 

Art Division, 
Vineland Flint Glass Works, 
Vineland, N. J. 
Exhibit Sales Manager and Eastern Distributor 


Emil S. Larsen & Co., Inc. 
225 Fifth Ave., N. Y. City 





No. 1716 








No. 1803 











No. 1723 














No. 2001 
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Eastern Manufacturers and Importers 





Exhibit at Palmer House, Chicago, F ebruary 6-17, Will Include 
Many New Imported and Domestic Products 
for the Gift Department 


GAIN comes the big exhibit which is 
A held in the highest esteem by large 
and small jeweler and where is to be 
found art wares from every corner of the 
globe, exhibited by the leading manufac- 
turers and importers of this country. 

Under the inclusive title “Eastern 
Manufacturers and Importers Exhibit” 
there will be shown at the Palmer House, 
Chicago, Feb. 6-17 on two floors con- 
sisting of over 200 rooms a group of art 
goods of the utmost diversity of char- 
acter and quality. The European tradi- 





GEORGE F. LITTLE, 
MANAGING DIRECTOR 


tion is reflected in almost every phase, 
from the late Byzantine style to the cul- 
minating art of the Renaissance. Within 
the broad range of this exhibit are not 
only reproductions of familiar artists in 
china, glassware, etc., but also a number 
of extremely fine works of art from the 
leading manufacturers of the world. 

In peace, they say, we should prepare 
for war. More agreeable is the invita- 
tion to bend one’s thoughts when Winter 
winds are keen to the embellishment of 
Summer gardens. An exhibit of garden 
furniture will be seen in many of the dis- 
plays. 

This exhibit should offer valuable first- 
hand information, which cannot be real- 
ized wholly from books, of the inseparable 
connection between the past and the pres- 
ent of an art and emphasize the fact that 
shortsightedness and self-absorption of 
one period—materially intensified by the 
average historian’s lack of perspective 
and vision—usually blinds it to the glory 
of another. This is especially true of the 
history of reproductions which is really 
what jewelers are most interested in as 
they are their selling merchandise. 

Take for instance modernistic decor- 


ative art in this country, especially in its 
application to furniture where it has re- 
ceived new impetus. This is made appar- 
ent by the opening of shops throughout 
the country with exhibitions of furniture 
and decorative accessories in the most 
modern mode. The John Wanamaker 
store in New York has an exhibition of 





A. STANLEY BRUSSEL, PRESIDENT 


French furnishings, assembled by Paul 
Chalfin, architect, under the title “Ven- 
turus.” This display which includes ac- 
cessories in metal, china and glass, rep- 
resents the efforts of some of the most 
prominent designers who contributed to 
the Paris Exposition of Decorative Art 
two years ago. 

To answer the question that must be 
uppermost in the jewelers’ minds and to 
provide an opportunity for them as in- 
dividuals to answer their own questions 
as to “what it would be like to live with 
this strange, new, modern furniture,” it 
would be well for them to hear the other 
fellows’ comments at this exhibit. 

One well known interior decorator 
describes it by saying that in an interior 
with all the furniture in unified design 
and the accessories in harmony with the 
principal pieces, much of the bizarre air 
of early examples seems to be lost. The 
effect of new and unusual forms is still 
present, but they do not make one un- 
comfortable as modern furniture some- 
times does. Not all experiments in the 
modern styles have been successful for 
some designers have outraged the laws 
of common sense that are back of any 
furniture design or room decoration, 
ancient or modern. 

It will be at the Eastern Manufac- 
turers and Importers Exhibit that the 
jeweler can see, ask and judge for him- 
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self what selling appeal such furniture 
would make in his trade. 

Chinese art will be shown in some of 
the large exhibits and it will be seen 
how high was the standard of beauty 
among the Chinese in even the common- 
est objects of daily use. 

Cigarette boxes of more than usual 
interest include the new ones made for 
single or double layers with an odd 
handle for passing them around. They 


have enameled tops and are made in the" 


colors of the leading colleges. The box 
itself is of cedar wood and is finished 
with a silver metal to match the base. 
Some boxes will be shown in solid red, 
green, black and purple tops, and others 
have hand-painted hunting and riding 
scenes. For the woman smoker there 
is a combination set consisting of a 
lighter .and_ case. The lighter is 
covered with the same leather as is used 








FRANK WADSWORTH JENKINS, 
VICE-PRESIDENT 


on the case. The cases are handsomely 
finished with a lining of heavy moire. 
The favorite leathers are pigskin, seal, 
lizard and shark. 

One of the newest and_ smartest 
traveling bags from Paris is made of 
fine corduroy. It is without frame. of 
any kind, being finished on top with two 
strips of green leather which holds in 
place the zipper-like tape for fastening. 

A new box with a clear crystal top has 
a touch of the antique in the gold frame- 
work that surrounds the sides and forms 
the base. Fancy encrustations are in 
border form and are of stones in differ- 
ent colors. On top there is a knob re- 
sembling a crown studded with small 
stones. This box may be used for 
cigarettes, candy or on a dressing table. 

Date books, especially those of Paris 
stamp, have inside cover pockets to hold 
all the slips and cards that ordinarily 
go astray. These books are in medium 
sizes and good quality leather in modern 
designs that emphasize color. With 
each book is included two refills of plain 
paper so that it may also be used for 
notes and memoranda. 








ARS Se Se : Stay ae DNR Oe CSS IPERS rast cares Wearneten Cee 7 
sae TPF lt CARAT A Sree a ee EX a ¥ = a oe ee 
P 











110 THE JEWELERS’ CIRCULAR January 5, 1928 






VISIT Adelphia 


SPRING SHOW Hotel 
Feb. 27 to March 3, 1928 Philadelphia 


REACHING NEW HEIGHTS 


In its seventh consecutive year, ‘““America’s Premier Wholesale Market’ is 
reaching new heights by the caliber of its membership and by the measure 
of its service to hundreds of Jewelers in all parts of the country. 


Popularize the — The National Spring Show at the Adelphia Hotel, Philadelphia, will provide the 
Association’s opportunity for Scientific Buying of sales creating Gift and Art Wares—at one 
slogan, “Every time and in one place. 


Day Is A Gift | Jewelers can obtain the most profitable items for their Gift Departments to main- 
Day” tain a stable volume of business throughout the year. Gift and Art Wares stimulate 
y every day buying and attract new purchasers into your store. 


Plan now to attend the National Spring Show to make your selections from the 
newest and choicest Gift and Art Wares—gathered from world marts. Make room 
reservations early, direct with the hotel. For further information write 


NATIONAL GIFT AND ART ASSOCIATION 


Emmet White, Pres.; E. R. Thieler, Vice-Pres.; T. G. Williams, Treas.; W. S. Hays, Sec’y. 
DREXEL BUILDING, PHILADELPHIA 


Our members solicit the patronage of rep- The National Seal is the MHall-Mark of 
utable and responsible merchants. Distinction—the Emblem that identifies the 
Write for Association’s new booklet “Scien- manifold activities and the membership of 
tific Merchandising Applied.” the National Gift and Art Association. 
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Committees Report “Ready” 
for Chicago China, Glass 
and Gift Show 


When the third annual mid-winter 
Gift Show gets under way Jan. 30, at 
the Hotel Stevens, Chicago, everything 
possible for the comfort and convenience 
of the exhibitors and buyers will be 
arranged. Not one detail has been 
overlooked. ; 

Experience gained at the two previous 
shows of the association has enabled the 
officers to handle this event much more 
eficiently than otherwise would have 
been possible. Three entire floors—the 
fourth, fifth, and sixth—of the Hotel 
Stevens will be required for the mid- 
winter show, and according to letters 
received from exhibitors and buyers all 
over the United States, it is expected 
that this event will be better attended, 
and do a larger volume of. business, than 
any mid-winter show ever held by the 
association. 

While there will be large and numer- 
ous exhibits of china and glassware at 
this show, artwares, gifts, and novelty 
lines of all description will also be on 
display. Here a buyer will find prac- 
tically every line of merchandise pos- 
sible for him to stock—and he can com- 
pare lines and buy just those items he 
thinks will sell best to his own par- 
ticular trade. 

The time of the show—Jan. 30-Feb. 4 
—will soon be here, and jewelers are 
urged to attend. 





National Gift and Art Associa- 
tion to Hold Seventh 
Spring Show at Phila- 
delphia, Feb. 27 to 
March 3 


Now that Christmas has cleared the 
gift and art shops of their holiday 
merchandise, the owners and managers 
are making their plans to attend the 
seventh national spring show of the 
National Gift and Art Association, 
which will be held at the Hotel Adelphia, 
Philadelphia, Feb. 27 to March 3 in- 
¢clusive. 

The exhibitors’ displays will occupy 
four entire floors of the spacious hotel. 
And this year not only will most of those 
wholesalers, importers and manufactur- 
ers who displayed their wares last year 
be present with new and gorgeous offer- 
ings, but a number of old members, 
who have not exhibited recently, will 
again take advantage of the show to 
reach the retailers. Indeed, there is 
always a waiting list of prospective ex- 
hibitors wishing to share in this great 
event, 

The displays are so arranged and 
allotted that the right proportion of 
every class of high grade gift and art 
merchandise is shown, so that the retail- 
ers have just the right range of gift 
and art wares. This selective showing 
is naturally appreciated very much by 
those up-to-date merchants who want 
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to choose not only the newest items but 
the best in every line. 

There were countless calls for the 
association’s book on “Scientific Mer- 
chandising Applied,” copies of which are 
still available to gift and art shop 
owners and managers and heads of gift 
and art departments of department 
stores. A decided interest in this more 
efficient sort of merchandising has been 
stirred up all over the country, the 
results of which should be felt in every 
community. It is a far cry from the 
gift shop of yesterday, where buying 
was necessarily scattered and long- 
drawn out, and selection was sadly 
limited—to the modern shop, where the 
owner or buyer has the world’s choicest 
offerings gathered together at this na- 
tional show under one roof, for his 
leisurely and _ business-like selection, 
away from his own busy store. 

There will also be exhibits of the pho- 
tographs that were entered in the con- 
test for the best window displays and 
rotogravure advertising during 1927. 
The awards will be announced at the 
spring show. 





Staging a Style Show in the 
Gift Department 


T would be a business-building stunt for 

the gift department of the jewelry store 
to put on a “Style Show” where the articles 
it was offering for sale would be “modeled” 
by means of placing them attractively on 
tables and on shelves and on_ imitation 
mantelpieces, etc. 

This “modeling” of the articles could be 
done by some attractive young lady hired 
for the event and who was appropriately 
garbed and who was told, beforehand, just 
what to do and just how to do it. And 
during the time of the “modeling” the man- 
ager in charge of the department or some- 
one else could keep up a running comment 
on the articles and could point out their 
superior points and show where they were 
particularly smart and up-to-date. But, of 
course, it would probably be good business 
not to mention the prices of the articles too 
specifically during all this as it would be 
bad policy to make the event seem too much 
like a regular sale or an auction. 

Some of the points mentioned by the lec- 
turer could include information about new 
shapes as demonstrated in the articles, new 
colors, new methods of using the articles, 
new patterns and real oddities among the 
goods displayed. 

Formal invitations for this sort of an 
event might be extended to the department’s 
regular customers. Or invitations might be 
generally extended by means of advertise- 
ments appearing in the local newspapers. 

Then following the event it would be a 
good plan for the store to run some news- 
paper advertising telling about the goods 
“modeled” at the show and commenting on 
the particular points which were most 
strongly emphasized at the show. Such ad- 
vertising would get the attention of folks 
who hadn’t attended the show and would be 
of real help to the store in selling more 
goods. 

Such a show cen be made a real booster 
event for the gift department. 
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Selling Gift Department Favors 
Over the Telephone 


ig is true that, for the most part, the 

proposition of selling giftwares by tele- 
phone is not advisable but there is a time, 
just the same, when the gift department of 
the jewelry store can use the telephone to’ 
very good advantage in putting sales 
across. 

This time is when the gift department is 
endeavoring to sell more of its goods for 
use as favors. 

Some stores find it an excellent plan to 
keep a very careful check on the social 
activities of their towns in these ways: 

First—By carefully reading the society 
columns of the local papers and taking note 
of coming parties. 

Second—By each Fall securing a collec- 
tion of the year books of local women’s 
societies and watching these year books from 
month to month for the purpose of seeing 
when and where the various societies will 
be entertained. 

With this information in hand, then, for 
each week, the gift department of the 
jewelry store calls up those hostesses for 
the week who are evidently of the type 
who will want to give favors to their guests. 
In calling up these women the gift depart- 
ment frankly states that the idea is to sell 
gift articles to the women for use as favors 
and the store calls attention to the fact that 
it has many of the leading society women 
of the city and territory as its regular cus- 
tomers for such goods. ‘Then the store 
invites the ladies to come to the establish- 
ment and see the store’s stock of goods for 
themselves. 

This sort of sales effort calls for some 
time and trouble but the results secured 
are very worth while indeed. F. H. W. 





Featuring Gifts Popular with 
College Students 


ig is a rather odd thing but an undeniable 

fact that with some people gifts have a 
greater “kick” than ever when they have a 
touch of the collegiate. In other words, if 
some folk feel that a gift is popular with 
college youths the folk will feel more like 
buying the article than might otherwise be 
the case. 

The gift department of the jewelry store 
can cash in on this fact by staging a window 
display in which all of the articles shown 
have a college touch about them. And to 
‘show conclusively that the articles are 
popular with college youths the store can 
have a collegiate touch about them. And to 
the college where the gift is particularly 
popular. And to give a local, newsy touch 
to the whole proposition the store can state 
that it has secured the information about 
the popularity of the article from some local 
youth who has attended the college or who 
is now attending the college. 

Of course, it would take quite a little 
work to get all this information and to 
arrange such a display but the work would 
more than pay for itself because of the great 
interest that the general public would take 
in the window and also because of the fact 
that such a display would go far toward 
making the store more popular with local 
college graduates. 
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If it appeals 
to the eye...use | | 


PHOTOGRAPHS 


ANUFACTURERS of graphs are incomparable— 
novelty and gift merchan- as a means of permitting 
dise should seriously consider the salesmen to show the full 
line without carrying too 
many samples, they repre- 
sent a worth-while economy 
in salesmen’s time and ex- 
penses. 















On request, we will gladly 
show you how other manu- 
facturers in your line have 
applied our services—and 
make recommendations to 
overcome your particular 
problems. 








sales promotion service that they are offered 
through Stadler photographs. As adver- 


tising illustra- 
tions these 
photo- 



























STADLER 


PHOTOGRAPHING COMPANY, Inc. 
67 Irving Place, New York City 
1322 Wabash Ave., Chicago, III. 
Complete Art Service 


Photographs for all 





Business Requirements. 
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Glassware for the Jeweler 





Some Suggestions to Help in Selecting Lines Suitable for the Gift Department 


By Y. JENISHEK * 

















LASS is a com- 

monplace word 
referring to thou- 
sands of unimpor- 
tant articles which 
we see in our daily 
life without paying 
any special atten- 
tion to them, but 
such names as Bo- 
hemian glass, Water- 











Y. JENISHEK ford glass, Eariy 
American glass, or 
Venetian glass bring to our mind 


either the most beautiful articles that 
can be produced by the glass makers or 





RICHLY ENGRAVED BOHEMIAN GLASS 


a rarity sought for by collectors of an- 
tiques and works of art. 

How precious and how important such 
glass is to a certain class of people is 
evident from the numerous volumes 
written about it and about the romance 
connected with the origin and develop- 
ment of the art of glass making. 
Present day glass of quality has gained 
such a prominent place as objects of 
art for decorative purposes and as wel- 
comed gifts for weddings, for Christ- 
mas, for birthday anniversaries and for 
other occasions, that we must stop and 
study the situation from the jeweler’s 
point of view. 

People are natural born givers and 
established social customs necessitate 
gifts and exchanges of gifts. From 
time immemorial the jewelry store has 
been the place to get suitable gifts for 
such occasions. The jeweler’s conser- 
vative policy has, however, in the past 
made him stick to diamonds, articles in 
gold, silver, and platinum, watches and 
clocks. 

After the World War, when the 
nouveau riche became more prominent 


*W. E. Lindemann & Co., New York. 


and money became more plentiful than 
ever before, the jeweler’s gifts, although 
most appropriate, did not suffice to 
satisfy the numerous tastes of the new 
class of wealthy people. As a result 
gift shops sprang into existence and 
multiplied like mushrooms after rain- 
fall. They are more “frivolous” in 
selecting their lines of gifts and they 
include all possible articles which may 
be considered as gifts, with a wide range 
in prices. They are gradually drawing 
a line between a jeweler for formal gifts 
only and the gift shops for gifts for al! 
occasions. And if the jeweler does not 
study the gift situation now and get 
after some of this business of gifts for 
all occasions the distinction may remain 
permanent. In other words, if the 
jeweler wishes to remain the place for 
gifts, he must fall in line with the trend 
of the times and become again the mecca 
of gift seekers. His always was the 
place of selected refined gifts for all 
occasions and such a place it should 
remain. He must, however, confine him- 
self to exclusive lines of gifts worthy 
of a jewelry store. 
in the purpose of this article. 


It is easy enough for a jeweler to 
select his line of rings, watches, clocks, 
etc., to suit his clientele, but when he 
adds a line of gifts, which is new to 
him, he may be “at sea” as to where to 
go and what to get. 

Glass, having gained an important 
place among gifts, must be seriously con- 
sidered. In this and in future articles 
will be shown the different objects of 
art and gifts for every occasion to be 
had in glass which are worthy of the 
jewelry store. 

Glass of the kind in mind is known 
according to its country of origin and 
according to its decorations. The com- 
position of glass is principally the same 
the world over and is the mixture main- 
ly of sand, potash, saltpeter, manganese 
and in some instances of a small amount 
of lead, which gives the glass clear 
metallic sound. 

The shapes, cutting, coloring and en- 
graving, differs according to the country 
of origin. Thus Bohemian glass has its 
origin in Bohemia, now a part of the 
newly formed republic known as Czecho- 
slovakia, where it was originated in the 
13th century. 

The typical Bohemian glass comes in 
crystal, ruby, amber, blue, green or rose, 
richly engraved with hunting scenes, 
grapevines or flower decorations. The 
shapes are graceful and the forms 
numerous. The illustrations herewith 


And here comes: 


show a typical Bohemian vase and com- 
pote, richly engraved with stag and 
tree design, which may be obtained in 
all the colors enumerated, above. Be- 
sides these articles the Bohemian glass 
comes in fruit and flower bowls, jewel 
and cigarette boxes, table service glass 
such as goblets, wine glasses, liquor 
glasses, fingerbowls, salad plates, de- 


- eanters, wine bottles and other similar 





BOHEMIAN GLASS WITH HUNTING 
SCENE 


articles, all well suited for the jeweler’s 
stock. 

Waterford glass is in another dis- 
tinctive category of glass production, 
which originated in the city of Water- 
ford, Ireland. The articles mostly re- 
ferred to as “Waterford Glass” are of 
heavy crystal glass decorated with cut- 
ting known as thumb spots and as hob- 
nail cut. The variety of articles pro- 
duced was unlimited, the more famous 
being decanters with glass to match, 
candlesticks, candelabra and chandeliers. 
All the glass called “Waterford” did not 
come from or originate in Waterford. 
Many such pieces were made in other 
parts of Ireland and England, but be- 
cause many things did come from 
Waterford during the past century 
articles similar to them are referred to 
as “Waterford” glass. 

A typical Waterford candelabra, cut 
in the hobnail pattern with crystal 
prisms is shown in the accompanying 
illustration. Decanters with glasses to 
match, bowls, salt cellars and shakers 
in this style cutting belong to the most 
exclusive and conservative class and are 
highly prized by the better class of 
people. In a future article will be 
shown some reproductions of fine Water- 
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FEDS D 


CUPertieneneeree 


———s 





For One and Five Vears 





Perpetual —~ No yearly dates on pages 





.Nofe~ We have a full line of about fifty styles of diaries in, 


fyear diary — — 
SS» Se 
Genuine Morocco — — 
Leather’ _~—- - 


Black ‘we cel, Fed 
Purple, Maroon Blue. 
Gilt edge , Gold looled 
Price per doz. 518 29 


various forms and leathers assorted’ 


A.L,.REED CO. 


INCORPORATED 18907 


cMakers of REEDCRAFT Gather Goods 
cC4lso a General Line of Leather Novelties 


200 Madison Ave.~ New York Cily 





3262 


5Year dia1y --— 
Size 572°'x44° — 
Gentine Morrocco 
Leather-— — 
Colors 
Black, Green, Red, 
Purple, Maroon YB 
Gill edge. Gold tooled 
Price pes doz $1822 
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ELSIE PRINCE STUDIO 
California Poppies, Cosmos and Roses 


RUSTIC WELL FOUNDRY 


Modernistic Brass 


TALAVERA IMPORTING CO. 
Mexican Glass and Pottery 


FORD TARPLEY, INC. 
Things for the decorator 


C. W. TITUS STUDIOS 
Waxed Flowers of Rare Charm 


UNITED ARTS & CRAFTS, INC. 
Imported Metal Ware and Pottery 


ROGER WILLIAMS STUDIO 
Early Italian Reproductions 


WOODLAND POTTERY 
Hand Made Pottery 


WRIGHT, TYNDALE & VAN RODEN 


Ceramic Importations 


LEE KOGAN, INC. 
Lamps of Character 
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Old and New 


Many new items from 
the best known lines as 
well as the addition of 
several new concerns 


Selden Selec- 


tions more than ever 


makes 


the logical medium for 
distinctive gifts of 
quality. Discriminat- 
ing Jewelers  every- 
where continue to 


avail themselves of 


this merchandise. 
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HOWARD | -G- SELDEN 
WARES 
WE, NEW YORK 
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SPICER STUDIO 
Decorated Glass 


G. H. BARREL & CO. 


Morocco Leather 


BRADLEY STUDIOS 
Lamps and Novelties 


BYBEE POTTERY CO. 
Selden-Bybee Pottery 


CRAFTSMAN STUDIOS 
Specialties in Hand Wrought Copper 


EARLY AMERICAN PEWTER CO. 


Early American Pewter 


EBELING & REUSS 
Foreign Pottery and Glass 


EUROPEAN SPECIALTY CO. 
Italian Wares 


GONDA STUDIO 
Decorative Objects 


GUDEMAN & CO. 


Modernistic Furniture and Novelties 


K. P. LOCKITT CO. 
Guldsmede Pewter 
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ford bowls, salt cellars and decanters 
i sses. 
ety ersomal for antiques brought to 
light the interesting glass made in this 
country in the 18th and 19th centuries. 
Today the name of “Baron” Stiegel is 
familiar among antique collectors. It is 
used and misused when we speak of 
Early American glass of the blown kind. 
This German immigrant, who was nick- 
named “Baron” due to his spendthrift 





REPRODUCTION OF WATERFORD 
CANDELABRA 


like manner of living, established glass- 
works at Manheim, Pa. where he 
produced glass in crystal, blue, amethyst 
and amber. The crystal quite often did 
not turn out clear, having a greenish or 
bluish tint. Some of his shapes and 
decorations were very attractive. The 
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classes described and just this unusual 
difference is appealing to everybody. It 
has a real antique appearance and char- 
acter. The illustrations show two flip 
glasses, one hand painted and the other 
engraved with a flower design. The 
middle glass is a highball glass with 
old fashioned engraving. All these 
decorations were used by “Baron” 
Stiegel. The flip glasses come in six, 
eight, 10, 12 and 14 inch heights engraved 
with flower designs or old fashioned 
ship designs and are successfully used 
for flower vases. The glass is usually 
greenish with lots of bubbles. The more 
bubbles the glass has the more attrac- 
tive it is. 

Glass has always been used in homes, 
both for practical and decorative pur- 
poses and today, when such a variety 
of beautiful objects are made in glass, 
its importance and high position among 
prospective gifts buyers is assured. 





Why Should a Jeweler Have a 
| ‘Gift Department? 


By Hanna CHRISTENSEN 


A GIFT department in a jewelry store 
is ideal for several reasons which 
we will discuss in this article. 

Customers enter a jewelry store with 
some set article in mind. If Mr. Jeweler 
hasn’t this particular article in stock, 
invariably the sale is lost. However, if 
the jeweler can interest his customer in 
some other object, or induce him to call 
at another time when a more complete 
selection can be shown, there is still a 
chance to make the sale. 

Now we will just suppose that Mr. 
Jeweler has a gift department attrac- 
tively set up, and with the necessary 
lighting effects. He has gifts that are 
priced lower than his stock of jewelry 
and perhaps some stock of the very best 
china and glassware. Small tables with 





FLIP GLASSES AND HIGHBALL GLASS 


search by collectors for original Stiegel 
pieces is nation wide and fabulous prices 
are paid for genuine pieces. 

The most attractive shapes are repro- 
duced today, especially “flip” glasses, 
vases, bowls and table glass. The pres- 
ent demand for antiques or reproduc- 
tions of antiques brought on the mar- 
ket a variety of greenish bubbly glass 
engraved with old fashioned ships or 
with flower designs as used by Stiegel. 
This glass meets with unusual demand 
from all classes of buyers. The glass 
Is quite different from the other two 





dollar specials, or some odd pieces of 
pottery and glassware that want to be 
shown to the best of advantage are 
placed where they will be most notice- 
able. In displaying his gifts, the jeweler 
has suggested how and where they are 
to be used in the home, because he has 
displayed them accordingly. 

In one corner there is a comfortable 
chair, an end table on which is one or 
two books braced with book-ends, and 
an ash tray. The bridge lamp plays a 
good part here, too. The shelving is 
very attractively colored, and all in all, 
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gives the store a cheery, inviting appear- 
ance which we all work for. 

When a customer comes into the 
jeweler’s gift department to “just look 
around,” and as sometimes happens, 
walks out because she does not see any- 
thing just then that is particularly in- 
teresting, he doesn’t charge this to “poor 
season” or “poor salesmanship” as he 
knows that she will come back. Perhaps 
a clock, a pendant or some other article 
was noticed and if she does not buy now 
she will be in again. 

There can be no possibility of a “con- 
flict” between the jewelry department 
and the gift department. When selling 
silverware for wedding gifts, it would 
be just as profitable to sell fine dinner- 
ware, glassware, pottery, etc. This 
department has proved profitable and 
has helped the jewelers through their 
dull seasons, because the gift depart- 
ment is an all-year round selling depart- 
ment. “Every Day is Gift Day.” Some- 
times the “Gifts that last” last too long. 
Why not try other gift merchandise on 
which repeat orders come quicker? 


Selling Gifts for the Home 


66—IDUY Something for Your Home on 
Your Home Anniversary.” 

This could be the theme for a very in- 
teresting promotion stunt staged by the gift 
department of the jewelry store. 

To many people there are several im- 
portant home anniversaries. . . . there is the 
anniversary of the day when the home was 
purchased or when work on the home was 
started, there is the anniversary of the day 
when the folks moved into the home, and 
there is the anniversary of the day when 
the last instalment on the home was paid 
or when the mortgage was finally paid off. 

And what better time could there be for 
folk to buy things for their homes than 
upon one of these anniversaries or upon 
some other home anniversary that is im- 
portant to them? 

In view of all this it will be found to be 
a profitable proposition by the gift depart- 
ment of the jewelry store to stage a sale 
every now and then of articles especially 
designed for use in homes, such as orna- 
ments of various kinds, articles for the 
library table, etc., and to advertise such an 
event as of special interest to all folks who 
are observing any of the home anniversaries 
noted above or any other home anniversaries. 
Such folks can be urged to mark their home 
anniversaries by buying some articles for 
their homes at the store. And, also, all of 
the friends and relatives of people who are 
observing home anniversaries can also be 
urged to take advantage of the selling event 
to secure articles for their friends who are 
observing home anniversaries. 








The Stephen Varni Co., New York, 
has been making a_ specialty of 
the new star crystal pendant, a beautiful 
cut stone of genuine crystal, mounted 
on chains of sterling silver or white 
gold. These are proving a popular line 
not only for the jewelry trade but for 
gift shops as the star pendant is grow- 
ing very popular among members of the 
Eastern Star and other fraternal orders. 
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BOHEMIAN GLASS 


A few samples of the 
BOHEMIAN GLASS and 
of the “WATERFORD” 


style Glass. 


Ask for other illustrations 
| with prices. 


Call when in New York. 
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A Ready Answer to What to Show 
in The Jeweler’s Gift Department 


Goods to meet every range of taste .. . importations from the four corners of the 
world ... displays by the leading manufacturers and importers of the country . . . next 
month in Chicago at the Show! 


To the Jeweler who is looking for readily salable importations for his gift-department, 
- the Fourman Bros. Exhibit presents exceptionally profitable art-wares: delightful 
Dresden Porcelain Lamps, Boudoir Figures, Clocks and Flower-Holders; popularly- 
priced Hand-Carved Occasional Furniture; Italian Vases showing all the warm- 
colored beauty of Italian ware, obtainable as distinctive lamps; and Continental Glass 
for the smart corner... 4n unusual choice of European novelties that will solve most of 
the Jeweler’s problems! At the Show, then... The Eastern Manu- 
facturers and Importers Exhibit, in Rooms 828 and 829, the 
Palmer House, Chicago, Feb. 6th to 17th, inclusive ... Welcome! 








Fourman Bros. & Co., Inc. 
69 West 23rd Street New York City 
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A “Grand Slam” for the Gift Department 





The sia: of Bridge Parties Calls for Many Favors and Other Accessories Which Can 


Be Supplied by the Gift Dealers 




















F the Gift Shop is seeking to adopt a 
I Patron Saint certainly there is none more 
deserving than the one who instilled into the 
mind of man a desire for playing cards. 
Though the Quakers and the Puritans 
looked on the pasteboard game as the work 
of the devil, a horror of horrors—‘“the devil’s 
picture books”—cards have brought much 


But most important of all is the ritual 
of the bridge prize for each table. No 
hostess dreams of inviting her friends to 
play at one or two or three tables of 
bridge without the compensation of a prize 
for the winners. The gift manufacturer, 
therefore, busies himself with the task of 
placing on the market all manners of $1 and 

















UNIQUE APPOINTMENTS FOR THE BRIDGE TABLE 


enjoyment into daily life. And many are the 
gift establishments and manufacturers who 
must look for their bread and butter, their 
homely everyday food, to cards and the 
accessories of the card table. 

Tables for card playing, chairs to fit, 
linens gayly embroidered or oilcloths painted 
in bright colors to cover the tables. That 
is only the beginning of a tale of much 
interest and profit to the gift dealer. 

At one time poker was called the most 
popular American card game but bridge 
has superseded it. The ladies have taken 
up bridge and the rage for the game is a 
delight to the gift shop. Under feminine 
guidance a sacred ritual has arisen about the 


game. A ritual strictly followed in big 
cities and small towns everywhere in 
America. 


Score pads have become ornamental and 
expensive ; bridge sets of cards, score pad and 
pencil are demanded in handsome leather 
cases; the pencils are appropriately dec- 
orated, the tallies are charming, the trump 
and the number bid must be marked by a 
Pretty little appointment of no real value 
except its prettiness; candy dishes and ash 
trays are ornamented with the card suits 
to be fitting accessories to the table. 


$2 novelties; the gift shops clear space on 
their floors and arrange tables for the little 
objects of china, glass, leather or silk. 
Things for smoking, for bridge playing, 
sewing kits, leather booklets attractively 
decorated, inexpensive boxes of metal or 
wood for cigarettes or gloves or handker- 
chiefs, candy dishes, small vases, inexpensive 
perfumes, and a host of other articles to 
inspire the bridge-party hostess’ “Oh, that’s 
cute and no one’s been giving it lately.” 
For especially in bridge prizes one strives 
to be different. 

And what a harvest for the gift merchant 
since, in compliance with the rubrics of the 
game, refreshments are served in dishes the 
designs of which echo the marks of the 
cards. After the game is over and the 
winner is awarded his prize the cards are 
cleared away and out comes a pretty cloth 
made for the card table and decorated with 
the appropriate design; and out comes four 
matching napkins. The “bridge set” of glass 
or china, an oblong dish with a cup set in 
one end to hold a drink and a sandwich 
charmingly decorated with card suits or other 
appropriate ornamentations, is followed by 
a salad dish and a sherbet glass decorated 
with Hearts, Diamonds, Clubs and Spades. 


The gift shops can never be too thankful 
for this modern ritual attached to a game 
of chance. Though card games and other 
kindred pastimes have always fascinated 
men and women such set rules of entertain- 
ing surely have never been so much the 
vogue before. 

You will recall with the antiquarian that 
cards may have been first developed from 
chess and other games played by the ancients 
with tiles or wooden blocks. But such 
searchings into history lead only to contra- 
dictions, America’s favorite games, poker 
and bridge, are quite young but their 
ancestry, too, may be traced back into the 
centuries. The cards we use today with the 
king dressed in the Court costume of Henry 
the Eighth of England, the Knave in the 
dress of a commoner of Chaucer’s time and 
the Queen in the clothes of Elizabeth of 
York are inspired by the cards made about 
500 years ago by the French courtiers for 
their lunatic sovereign, Charles VI. These 
“Tarots” developed into the pack which was 
soon adopted by all the European countries 
which played the game. 

The home returning warriors of Europe’s 
Crusaders brought many oriental practices 
back with them. One of these Eastern 
customs was the ancient game of playing 
cards. At about the same period in history 
the nomad gypsies began their wanderings 
over Europe; they too, brought cards with 
them which, then as now, they used for 
divining the future and bringing back the 
past. 

The custom became instantly popular in 
all the civilized parts of the western world; 
Italy, Spain, France, Germany and England 
became simultaneously acquainted with cards. 
By the middle of the 15th century cards were 
used in all the countries of Europe and an 
inexpensive method of making the paste- 
boards was quite a necessity. The first 
pictures produced from wood block printing 
probably were used for cards. Both print- 
ing and painting were employed in the 
manufacture of the packs at that time for 
a document dated 1441 in Venice records that 
the master card makers of that city pro- 
hibited the introduction of “large quantities 
of cards made outside of Venice.” 

As to the cost of playing cards: in 1392 
Jacquemin Gringonneur painted three packs 
of cards for the King of France for which 
he was paid about $34. A cheaper process 
had been invented by 1454 when a pack 
made for a dauphin of France cost only $3. 

Hand painting, wood engraving, stencil- 
ling were not the only methods used for 
the fashioning of playing cards. In 1466 an 
artist who signed himself “Le Maitre” made 
some splendidly decorated cards from copper 
engravings. Tarots, as the first European 
cards were called, were fashioned of two 
pieces of cardboard pasted together. A 

(Continued on page 121) 
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BOWL 


Entirely of metal 
Figure 12 in. high 
Bowl 15in. diam. 
¥.609 #328 set 
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225 Fifth Avenue 
New York 
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A BIG SALES ITEM 
That Will Sell Every Day in the Year 


On account of the ever increasing demand for this merchandise orders cannot be filled in 
less than sixty days from date of order. So order now. 


Shown at Eastern Manufacturers & Importers Exhibit, Palmer House, 
Chicago, February 6th to 17th, Mr. Edward Martin, Representing. 


JOHN J. HINES, INC., 39 West 23rd Street, New York City 
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— Gift Buyers Information Bureau 


THE JEWELERS’ CIRCULAR Maintains a Buyers 
Information Bureau for All Jewelers 
Interested in Gift Wares. 


HIS department. now offers a reliable source of information 
and unbiased advice to all jewelers on all gift merchandise 
that is suitable for a jewelry store. 


Perhaps you are one of the hundreds of jewelers already interested 
in the really great opportunities in gift wares, but hesitant about 
purchasing through lack of absolutely responsible, reliable informa- 
tion—information on the different classes of merchandise, on exactly 
what to buy and where to buy it. 


Or you may already have a gift department in your store and would 
like to know how the chain store in your town can under-sell you 
on certain merchandise, or where they purchase such goods. 


For a long time the need has been felt for a reliable information 
bureau. Not to promote any particular class of merchandise but to’ 
furnish a broad merchandise view of all classes of goods that may 
be of interest to the retail jeweler. An organization of unquestioned 
integrity and reliability, with but one single thought in mind, that 
of finding such merchandise as is requested and getting the lowest 
possible prices. 


It is not the purpose of this Gift Information Bureau to place any 
orders with any manufacturer, but simply to get you information 
about any goods you may be interested in. 


THE JEWELERS’ CIRCULAR has opened this department that you may 
secure, without obligation, not merely data on any merchandise you 
may be interested in, but to keep you posted on the market conditions, 
and to be of such service to you as only an experienced merchandising 
department can be. 


Jewelers’ Publishing Corporation. 
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BRONZES 


OF MERIT 






A complete new line of 


ASH TRAYS 


Creations by our own 
ARTISTS 


Which are Not copies 
but Originations 












POMPEIAN BRONZE CO,Inc. 


ROOM 5S0Ol 


225 FIFTH AVENUE NEW YORK CITY. 











More than two hundred 
rooms in the world’s largest 
hotel will be required for 
this unrivaled mid-winter 
Dp CHOTELSTEVENS] merchandising show, to be 
held soon. Write or wire 
at once for reservations or 
information to Executive 
Secretary, China, Glass & 
Gift Association, 58 East 
Washington Street, Chi- 


cago, IIlinois. 
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(Continued from page 117) 
checkered pattern covered the back and the 
diapered edge overlapped the face of the 
card to form a frame. Paper was not the 
only material used for Playing cards ; 
beautiful packs of painted ivory or mother 
of pearl are still extant, parchment and 
leather have served the purpose, thin tablets 
of wood and large leaves have often been 
the materials used. The first cards manu- 
factured in America were made from the 
leaves of the copas-tree; when the sailors 
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Eastern characteristics and their Saracenic 
name “Naib.” In Germany they became 
“Breife” almost from the beginning. Prob- 
ably the French used “Tarots” for a long 
time similar to those brought into the coun- 
try from the East. 

The Germans and the French discarded 
the marks of the East and substituted sym- 
bols to please themselves. In Germany the 
military card kingdom became a vegetable 
one; sprays of oak and ivy, tiny bells be- 
came the marks of German cards. The 





PAINTED GLASS ASH TRAYS FOR THE 


BRIDGE 


of Columbus’s vessels became panic stricken 
at the long and dreary journey they threw 
into the sea their impious implements of 
gaming, their beloved cards. When they 
reached shore, however, they regretted their 
precipitous action and made new ones. The 
Malays at one time made cards of dried 
cocoanut or palm tree leaves. 

A stout, smooth cotton paper has been 
used by the Hindoos and the Chinese for 
their cards; the Haida Indians have em- 
ployed curiously carved wooden sticks. 
Packs have betn fashioned of embroidered 
silks, gold, silver, tortoise-shell and small 
tiles. But these were hard to handle and 





BRIDGE TABLE ASH 
TRAY WITH CLIP 


impossible to shuffle. A thick, highly glazed 
pasteboard is in general use in the eastern 
and western countries of the modern world. 

Almost every country in Europe claims to 
be the first to know cards. “In 1379,” 
writes an Italian chronicler, “cards were 


. introduced into Viterbo. These came from 


the country of the Saracens and were called 
‘Naib’” The Dominican Friar, Ingold, 
who wrote a book about cards in 1472 de- 
clared that they were used in Germany since 
1300. Cards came into Germany through 
Italy. In the journey north they lost their 


TABLE 


names of the suits in that country were 
Bells, Hearts, Green and Acorns. The 
French invented the Diamonds, Spades, 
Hearts and Clubs familiar to us. To the 
present day some parts of Germany use the 
Green, Heart, Bell and Acorn packs, while 
others prefer the more modern suits of the 
French. In old German cards there was 
no Queen, and the Ace was always draped 
with a flag. Modern Aces in German packs 
bear the symbols of the wine cellar. Hearts 
are surrounded with champagne bottles; 
acorns bear a loving cup; bells a punch 
bowl, leaves, beer glasses and goblets. The 
place of the Queens in these packs is taken 
by uniformed Knights mounted on horse- 
back. The Knaves are clad like working- 
men. 

Very much like the German are the cards 
of Spain for no Queen reigns and her place 
is occupied by a Knight mounted on a horse. 
The court cards here are also Knight, 
Knave and King. The suits are Cups, 
Spades, Maces and Money. 

The original “Tarots’ introduced to 
France were composed of four or five suits 
numbered in sequence up to 10. The suits 
were headed by King, Knave and Knight 
to which a Queen was added at times. Other 
cards bearing fanciful figures were called 
Atouts. The game became so much the 
rage in France that an ordinance dated Jan. 
22, 1397, forbade “working people from 
playing tennis, ball, cards or ninepins ex- 
cepting only on holidays.” 

A pack of extremely old French cards 
has a King, Queen and Knave in each suit. 
It bears the crescent of the Mussulman in- 
stead of the French diamond and the club 
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is made in Arabic fashion with four 
branches instead of three. The King of 
Hearts is a monkey covered with skins and 
leans on a knobby staff. The Queen of 
Hearts is also covered with skins and holds 
a torch. The Knave of Clubs, too, is a 
savage dressed in skins. The rest of the 





BRIDGE FAVORS 


court cards, however, are dressed in the cos- 
tumes of the courtiers of Charles of France. 
The other Queens wear the dress of Marie 
d’Anjou. This is the pack from which our 
present day cards originated. They are 
symbolic of a cruel story of court intrigue. 

On the last day in February, 1392, Queen 
Blanche gave a great party in her palace in 
honor of the marriage of one of her maids 
of honor to the Chevalier Vermandois. For 
some time the King, Charles VI, had been 
a helpless melancholic. He was induced to 
take part in the gaieties and as a masquerade 
was the order of the day it was arranged 
that the King and five of his lords should 
appear heavily chained and dressed in close 
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BRIDGE TABLE 
PENCILS 


fitting robes of linen which had been greased 
and covered with hairs. The six savages 
rushed into the ballroom howling and shak- 
ing their chains. As prearranged, the Duc 
d’Orleans, the brother of the King, seized a 
lighted torch from an attendant and pressed 
it closely against one of the lords. The 
linen, grease covered, coat caught fire and 
blazed up immediately. Fortunately the 
King had separated from his companions, 
four of whom were roasted alive. The ter- 
rors and grief he was submitted to so af- 
fected his already feeble mind that he be- 
came altogether insane. The gossips of the 
day accuse Isabella of Bavaria, the wife of 
Charles, of wishing to get rid of her insane 
consort, and she is represented as the Queen 
of Hearts holding the torch. Her accom- 
plice and her lover, sq the gossips say, was 
the King’s brother. 

English playing cards changed with the 
changes in court dress. Some very old 
packs brought from Spain bore the marks of 
coins, maces, swords and cups, some are 
printed with the bells of Germany. The 
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Owing to the enormous and unprecedented demand for our merchan- 
dise, we practically sold out during the Christmas Season of the now Famous 
and Popular Butterfly Wing Jewelry and Pictures. 

We regret that many customers were disappointed, which was inevit- 
able, as many Christmas orders were placed too late. 


two months and is still increasing. Stocks are being renewed, and no one 
should be out of this best seller in the future. 
Easter Is Coming. 


OWEN BROS. 


225 FIFTH AVENUE 
NEW YORK 


W. E. NORRIS 
Sole Agent for U. S. A. 
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Endorsed by the Retail Jeweler 


Originated by us and endorsed by leading Parisian designers. A 
visit to our salesrooms or at the Eastern Manufacturers and Import- 
ers Exhibit, Palmer House, Chicago, February 6-17, will convince 
you of the merit and ready sales of this merchandise. 















































A Two Drawer Jewelry Box. Size 9 x 7 French Door Plates, Highly 














Inches With French Print Nicely Colored Re Pm a Colored, $12.00 Dozen 
$4.00 Each 

Novelties are coming on every ship as Italian Silver Novelties Send for pene os become 

well as Hand Tooled Leather we manu- acquainte 


facture. 


MOUNTAIN COMMUNITY 157-159 East 51st Street New York City 
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French symbols and suits finally came into 
general use in England and introduced by 
her into the colonies. Hearts, Diamonds, 
Clubs and Spades are found today all over 
the world. The French cards are a little 
different than others, for the faces are 
shaded and the court dresses are more mod- 
ern. The dissimilarity is due in part to the 
circumstances. of the French Revolution 
when the court cards were overthrown, the 
monarchs beheaded and their places taken 
by sages and philosophers. The obsolete 
costumes disappeared with them, and when 
royalty was again restored to the French 
card kingdom the costumes of the day were 
adopted for the new cardboard royal family. 
Our familiar cards have been ruling now 
peacefully in their ancestral garb for some 
time. 

China has been playing with cards for 
centuries. At first they were called Ya-pae 
or bone tickets since they were made of bone. 
Now they are called Che-pae or paper 
tickets. Chinese cards are printed in black 
on a thin pasteboard. At times the backs 
are bright crimson or black or yellow. 
They are the size and the shape of a finger. 
Some are no more than half an inch broad 
and three inches long while others are an 
inch wide and three and a half inches long. 
The Chinese characters are stamped in red 
on the face. 

In India, also, cards were known at an 
early period. The cards of Cashmere and 
Hindostanee are circular and about two 
inches in diameter. Hindostanee cards are 
made of canvas and those of Cashmere are 
thin slices of wood thickly covered with 
paint and varnish. The dainty and individual 
playing cards of Japan bear no resemblance 
to the cards of other nations. They are 
about two inches long and one inch broad 
made of pasteboard the back of which is 
covered with black paper. The card is sten- 
ciled and enameled so that they are very 
slippery. There are twelve suits of four 
cards, each representing the twelve months 
of the year; the emblems are taken from 
the world of nature and each card even if 
it bears the same emblem is different than 
the others. 

Cards were very early introduced to this 
country. When Mexico was conquered 
Montezuma, her captured king, interested 
himself in the games of cards played by his 
conquerors. The Puritan fathers, who 
looked upon cards as terrible inventions of 
the Evil One, forbade their use. But vari- 
ous kinds of instructive cards which taught 
some science or other found their way into 
the colonies. Besides the instructive cards 
an ingenious publisher evaded the religious 
scruples by presenting “Yankee Nations,” 
cards covered with symbols and marked with 
suits. “Believing that a settled prejudice 
exists,” announced the manufacturer, “with 
a large class of the community against the 
old-fashioned cards, the publisher has issued 
an entirely new style, to the introduction of 
which into every family circle there cannot 
possibly be the least objection. These cards 
and the games adapted to them are calculated 
to discipline and exercise the mind.” The 
pack was made up of 50 cards and the five 
suits were Faces, Flags, Eagles, Stars and 
Shields. 

The games dear to the hearts of our an- 
cestors were Euchre, Commerce, Piquet, 
Bezique, Brag (the forerunner of Poker), 
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Pope Joan and Whist. Of Whist, the father 
of Bridge, in a book published in 1787, 
written by Richard Seymour, Esquire, called 
the “Complete Gamester,” the following is 
found: “Whist, vulgarly called Whisk, is 
said to be a very ancient game among us, 
and the foundation of all English games 
upon the cards.” Probably invented about 
the time of Charles II it was called the 
“Silent” game. “It was not played upon 
principles until about 1736; before that time 
it was chiefly confined to servants’ halls. 
The rules laid down by the gentlemen who 
frequented the Crown Coffee House in Bed- 
ford Row were: ‘To play from a straight 
suit; to study your partner’s hand as much 
as your own; never to force your partner 
unnecessarily, and to attend to the score.’” 

However interesting are the changes and 
chance in history that affected the story and 
the development of playing cards these are 
as nothing to the modern gift shop when 
compared to the importance of the new 
vogue in card playing—a fashion for enter- 
taining at bridge with all its appointments. 

Illustrations with this article are loaned 
through the courtesy of C. J. Budd, Day 
Craft Corp., and Mary Ryan, all of 225 
Fifth Ave., New York. 





The Gift Department as an Aid 
to the Interior Decorator 


ig is one of the tasks of the gift dealer 

to follow closely along the path of the 
interior decorator, to watch the changes in 
his profession and to supply him with the 
details necessary to his developing craft. 
The decorator with his vivid imagination 
and his desire to appeal to the senses of 
his clients looks to the gift shop for colorful 
and well designed objects to help complete 
the fancied scheme of his rooms. 

The modern interior decorator knows how 
to treat woodwork and walls and floors, he 
knows the right carpets and rugs for his 
house, he chooses furniture and the uphol- 
stering for it, the correct draperies, he is 
experienced in buying lighting fixtures and 
lamps, and lastly he must be able to give 
each house an individuality that reflects the 
personality of the people who will live in 
it. And in all these things the modern gift 
shop must help with suggestions, with vari- 
ety of color, with designs, with furnishings 
portraying present day fashion. 

Today there are many types of houses 
enjoying popular favor. The English, early 
American, Italian, French, Spanish, and just 
coming over the horizon—the modernistic. 
The furnishings within any of these houses 
may be in keeping with the period and 
country of the architecture or they may be 
a mixture of many periods of furniture that 
make a pleasing and balanced ensemble. For 
instance French and Spanish furniture of 
certain periods look very well together as 
do Italian Renaissance and the furniture of 
an elaborate English period. In almost any 
interior a bright modernistic piece is not 
misplaced. American designs and those of 
Queen Anne or Georgian England are good 
friends for the American craftsmen of early 
times learned many things in designing from 
the mother country. 

The gift dealer may leave these larger 
details of decorating scheme and period 
furniture to the decorator for it is chiefly 
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in the little personal intimate touches that 
the gift merchant is an aid. 

In photograph frames, boxes, some little 
object of art, an occasional table, pillows, 
fireplace accessories, pottery, vases, lamps 
and shades and in a hundred and one little 
harmonizing details that bring out the life 
of a room and endow it with charm the gift 
dealer steps in. 

Perhaps the lady of the house is partial 
to photographs, or cloisonné boxes and vases, 
or Czecho-Slovakian peasant pottery, or 
small statuettes of bronze, or Dresden china, 
or smoking stands, or book-ends, or maga- 
zine racks, or pictures or candlesticks. The 
decorator must be careful in his choice and 
he goes to a gift establishment where he 
can find so wide a range of articles that he 
has no difficulty in finding exactly the right 
piece. 





Celebrating Business Anniver- 


saries with Suitable Gifts 


GOMETIMES the most important anni- 
versary observed by a man is his busi- 
ness anniversary. This may be the anni- 
versary of the day when he secured his 
present fine job. Or it may be the anni- 
versary of the day when he went into 
business for himself. Or it may be the 
anniversary of the day when his store opened 
for business in its present fine quarters. 

But, as a general rule, business anni- 
versaries go by unobserved, as far as the 
man himself is concerned, although his busi- 
ness may observe the anniversaries by means 
of special sales, special advertising, etc. 

In view of all this, then, it will be found 
advantageous by the gift department of the 
jewelry store to stage a special window dis- 
play, every now and then, of articles which 
are suitable for presentation to a business 
man upon his business anniversary and to 
use window placards and newspaper adver- 
tising telling all about the display and sug- 
gesting to friends and relatives of business 
men that they buy some of the articles for 
presentation to men at the proper times. 

Included in the articles on display should 
be smoking articles, articles that are suit- 
able for use by a business man on the desk 
at his place of business, billfolds and pocket- 
books, brief cases if the gift department 
carries them, fountain pen equipment and so 
on and so forth. 

Also, in presenting these articles in this 
way it could be suggested by the store that 
it would be a good thing for business men 
to mark their own business anniversaries 
by presenting themselves with gifts. It 
could be pointed out that there is no more 
appropriate time for them to do so than on 
the anniversaries of the events which are of 
primary importance to them from a busi- 
ness standpoint. 

All this could be made to be splendidly 
helpful to the store in building more gift 
department business. 








Galt & Bro., one of the most exclusive 
jewelry establishments in Washington, 
D. C., and famous for the interest there- 
in possessed by Mrs. Woodrow Wilson, 
before her marriage to the late Presi- 
dent, has recently added a fine collection 
of very elaborate electric lamps, which 
are carried mostly on the second floor. 
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T. G. HAWKES & CO. EUROPEAN NOVELTY GIFTS| 





Glass Manufacturers An exceptionally large variety of $1.00 and $2.00 items 
for all occasions 
CORNING, N. Y. 
New York Office Pacific Coast Office 
542 Fifth Avenue 140 Geary St. | If you seek the 


San Francisco ‘ 
unusual in 


One and Two 
Dollar Gifts 


Goldhill line offers a 


welcome solution. 


FOR THE TABLE OF THE 
FASHIONABLE HOSTESS 


Steadily gaining momentum during the 
past 18 months has been the tendency 
of the smart hostess toward Rock Crystal 
Glass for the table. To meet this steadily 
growing demand by your most discrim- 
inating clientele there is available to 
you— 


HAWKES ROCK CRYSTAL 


Goblets from $14.50 to $500.00 








Everything conceivable 
can be found in Pow. 
der Puffs, Cigarette 
Boxes, Leather Books, 
Bridge Prizes and 
many other attractive 

















the dozen net. Other items of novelties. 
the service at prices in propor- 
tion. $48.00 dozen 
Producers of Rock Crystal 
for nearly half a century. S. J - GOLDHILL & CO. 
411 Fifth Avenue (At 37th Street) NEW YORK CITY 
or at the following “showrooms” 
i) ry BUSH TERMINAL SALES BLDG. H. P. & H. F. HUNT CO. 
130 West 42nd Street 41 Pearl Street 
New York City Boston, Mass. 
HAWKES MANUFACTURERS SALES SERVICE ADDITIONAL SHOWROOM 
17 No. Wabash Avenue Room 719—225 Fifth Avenue 
GRAND PRIZE—GOLD MEDAL PARIS Chicago, Hl. New York City 








FRENCH BAGS 


Hand Bags of Distinction 
Quality and Durability 


The retail jeweler will find here 
a most complete assortment of 
our imported Women’s High 
Class Hand Bags. 


Every bag has some special fea- 
ture of its own, appealing to the 
fastidious woman of today. 





No. 279—Wire-Haired Fox Terrier Door Stop. 


Aer . ; V lifeli i i i ral 
exquisite merchandise either at the Eastern sl , —, —— a 


Manufacturers and Importers Exhibit, Palmer 
House, Chicago, February 6th to 17th, or at 


May we have the pleasure of showing you this 


Send for Illustrated Catalogue and Price List. 


our salesrooms ? New York Representatives Western Representative 
Ferdinand Bing & Co. Henry C. Hubley 

67 Irving Place, Transportation Bldg., 
Bush Terminal Sales Bldg., Los Angeles, Calif. 


J e LEO GROGAN Hubley are Co. 


225 Fifth Avenue, New York Lancaster, Pa. 























That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 





JEWELERS’ CircuLar regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business. 














What About Anniversaries? 


The Advantage of Well-Conducted Sales 


Described Expressly for THE JEWELERS’ CIRCULAR, by Robert K. Doran 




















(Continued from issue of Dec. 29) 


Everything was “all set,” including 
orchestral music and ushers. 

Nat then went ahead with his special 
newspaper advertising. Some editions 
carriel full page ads announcing the 
Kay 18th anniversary and its attendant 
“Special Sale’ which would commence 
on anniversary day and continue for a 
whole month. “Thirteen” was stressed 
in all advertisements, together with the 
picture of a black cat. The general pub- 
lic was informed of the many things that 
could be had at Kay’s for 13 cents. They 
could have a 13 per cent discount and 
would be given 13 months to pay for 
merchandise. A multitude of 4-inch ads 
also ran in the local papers showing a 
big black cat on the left with the fol- 
lowing text: 








W hat’s 
It All 
About? 


13 


Watch this paper 
For the KAY sensation 




















This advertising certainly carried an 
appeal; it was intriguing. “What’s it 
all about?” surely was the question 
about town. 

A few days before anniversary day, 
Nat got busy on his mailing lists. Thir- 
teen thousand neatly engraved invita- 
tions were sent to as many present and 
former Kay customers. When a cus- 
tomer received his invitation, a hand- 
some white affair not unlike a wedding 
— he opened the envelope and 
read: 








The Kay Jewelry Company 
Invites You to be 
Their Guest 
at Their 
Thirteenth Anniversary Party 


at 
Shea’s Hippodrome Theatre 
Saturday Morning, September Tenth 
nine o’clock 
Special Program 











Inside, on the second page, was writ- 
ten the following: 

“This is not an advertising feature. 
No merchandise will be sold at the thea- 
ter, nor will there be any sales talks 
made. This performance is. given for 
the customers and friends of the Kay 
store in celebration of the Thirteenth 
Anniversary. We want you to be our 
guest. The regular program will be 
shown.” 

The third page was taken up with the 
program itself. A green admission ticket 
accompanied each invitation. 

Saturday morning, Sept. 10, dawned 
bright and early. A little after eight 
o’clock hundreds of Kay customers and 
friends holding green admission tickets 
formed huge lines in front of the thea- 
ter. By eight-thirty o’clock the crowd 
had reached such proportions that the 
police had all they could to take care of 
things. At a quarter to nine o’clock the 
theater doors were opened and a mighty 
rush stormed the ticket takers. From 
then on until 9.15 o’clock, at which time 
the performance actually started, there 
was a continual surge of people endeav- 
oring to gain entrance to the show house. 

Long before the performance started 
every seat on the main floor and in the 
baleony was occupied, and men, women 
and children were banked in the aisles 
and in lobbies in the rear of the seats. 


Over five thousand people crowded the | 
immense playhouse to witness a wonder- | 
ful show for two hours. 

At 11:15 o’clock the party was over 
and as the crowds poured onto the 
street a cordon of police was necessary 
to maintain a semblance of order, so . 
great was the throng. 

The effect produced upon the normal 
passersby was electric. “What’s it all 
about?” ‘Where did they come from?” 
“What kind of a show was that?” “Who : 
gave it?” were some of the questions : 
the writer heard uttered by some pass- : 
ing in the street as the Kay party “broke : 
up.” The advertising Kay’s received in | 
this regard alone was worth many . 
dollars. 

The newspaper advertising, the di- - 
rect mail publicity, the theater party - 
ran into a goodly sum of money. The 
Kay advertising was tremendous. Was 
the new stunt, the: idea of having a 
monster theater party for customers and ° 
friends worth the day? Was it “just - 
advertising?” 

Long before the last person was out 
of the theater the Kay store, five stores 
down Main St. from the theater, was 
jammed with customers and the doors 
locked so that the clerks could properly 
handle sales and the customers be effi- 
ciently and courteously taken care of. 
Nearly two hundred people were in the 
store. 

There were policemen inside the store. 
Another detachment of the Buffalo po- 
lice force kept order among the crowd 
that congregated on the sidewalk in 
front of the Kay store waiting the op- 
portunity to get inside and make pur- 
chases. 

“We had to lock the doors three times 
during the day,” said Manager Nat. 
“Each time the store would be filled to 
capacity we locked the doors so that each 
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Gilbert 


1807 
Sold Out! 


HE factories of the William the most artistic line of clocks 
L. Gilbert Clock Company ever manufactured. 

have worked night and day, 

trying to meet the stupendous Gilbert made a movement for 


demand for GILBERT 
COLOR CLOCKS. Color Clocks second to none. 


Yet, with this enormous pro- Gilbert co-operated with the 
duction, not a COLOR jobber and retailer. 

CLOCK was on hand at the 

end of 1927. Gilbert was over- Now comes 1928. Will you 





sold. Why? profit with Gilbert? Write for 
B information on Gilbert’s new 
ecause— line for this year, and ring the 


Gilbert designed and produced cash register for profit. 





TEN new numbers in the Color Clocks series will be ready | 
January 15. NEW PATTERNS—NEW CASE DESIGN. 
THESE WILL BE SHOWN IN GILBERT’S NEW CATALOG “C” 


Times Have Changed 
So have GILBERT CLOCKS 


William L. Gilbert Clock Company : : - Winsted, Connecticut 
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customer could receive proper attention. 
As many clerks as we had we didn’t 
seem to have one-quarter enough to han- 
dle trade that Saturday. 

“This theater party, as far as I know, 
is brand new to Buffalo merchants and 
jewelers throughout the country. I am 
more than satisfied with the ‘party’ and 
every nickel we spent advertising it. 
We have done an unprecedented business 
and expect to reap a great harvest all 
during the year as a result of our ex- 
pression of good will to all our custom- 
ers and friends. Next year we will re- 
peat this year’s party. This is proof 
of the pudding, isn’t it? It is a sure 
sign that the entire expense of staging 
the mammoth theater entertainment was 
worth it. Everything was wonderful 


and from the many letters received from . 


guests, we know that we struck the right 
spot. The general feeling among all 
those who attended the show was and 
will continue to be—‘Kay’s surely gave 
us something for nothing. They are a 
pretty good sort. Let us patronize 
them.’ ” 

This is the psychology Nat Drobner 
had in mind when he decided upon the 
theater party as giving his present and 
former customers something for nothing 
—something outside his own business— 
and something that would sooner or later 
bring them in—to buy jewelry. 








“The Romance of the Silver Craft’ is 
the title of a most attractive booklet, 
distributed by Ryrie-Birks, Ltd., Toronto, 
Ont. The cover pages are of a buff 
color, the title being printed in ecclesi- 
astical style of type. The inside pages 
are a straw color illustrated by line cuts 
and half tones. Interesting is a repro- 
duction of the Birks hall-mark in 1773. 
Several interesting paragraphs are de- 
voted to the history of the hall-mark. 
In a chapter entitled “The Prehistoric 
Knife” the writer of the booklet says: 
“Until the 14th century, no host ever 
thought of providing individual knives 
at his table. Affluent guests brought 
their own, while the underprivileged ate 
with their fingers, the food having been 
cut before being brought to the table. 
Gradually, however, individual knives 
made their appearance, and by the 15th 
century three kinds of knives were in 
general use; a broad bladed carving 
knife, a “parepain” or bread peeler for 
cutting away crusts from flat pieces of 
bread which were used as plates and 
finally and thriftily eaten, and a small 
eating knife with a pointed end which 
served as a prong.” 

The evolution of the fork and the spoon 
are described with equal interest. Half 
tone illustrations are shown of examples 
of the early silversmith’s art. 

The public is interested in such his- 
torical facts about silver and jewelers in 
general would do well to use every ef- 
fort to pass on the information through 
booklets, brief inscriptions in the show 
window, newspaper advertising, etc. 
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Progressive Store of Beloit, Wis. 








Written Expressly for The Jewelers’ Circular 

















ERE are two views of the retail 
jewelry establishment of John M. 
Stier, Beloit, Wis. The store front, it 
will be noted, is very attractive and the 


of a door of full height and two feet 
wide. Back of the window there is an 
aisle of three feet and cupboards built 
below the window hold the show window 























FRONT OF STORE OF J. M. STIER, BELOIT, WIS. 


interior also presents a very inviting 
appearance. The store front is 20 feet 
wide. The depth of the walk line to the 
door is nine feet. The display base is 
30 inches high and 26 inches deep. Ac- 
cess to the window is obtained by means 


decorating materials. The woodwork 
is of quartered sawed oak, and a silver 
gray finish. There are four show cases, 
each measuring 10 feet in length and 
four wall cases of the same length. The 
office is located at the left in front of 








THE GIFT SHOP OF THIS STORE IS BUILT IN REAR IN FORM OF AN 
ENGLISH COTTAGE 
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the gift shop; on the opposite side is the 
watch repairing department. Sometimes 
the most valuable display space in the 
store is made very unattractive by a lit- 
tered watch repair bench. 

“Thirty per cent of our customers,” 
writes Mr. Stier, “come in to have 
watches repaired. Why allow them to 
just open the door, reach in and say 
‘here is my watch, fix it,’ and disappear 
quickly without ever having looked at 
the attractive diamond or watch exhibit? 
Eight out of 10 people who come to our 
repair counter want to visit the gift 
shop. On their way out from this they 
at least look at the diamond and watch 
display, if it is well shown. Hardly one 
out of 10 repair customers will do this 
if the repair bench is just inside of the 
front door. Jewelers should make re- 
pairing secondary. We have been con- 
sidered watch repairers instead of mer- 
chants.” 

The gift shop built in the rear is in 
the form of an English cottage and 
measures 15 feet in width and 18 feet 
in length. It has a roof of red, green 
and blue shingles, a red chimney and 
green trimmings. The floor is of red 
flagstone linoleum. The woodwork is of 
an ivory color and the ceiling is paneled. 
The shelving is broken on one side by 
a fireplace and on the other side by a 
large dressing table. Several cupboards 
allow for surplus stock and boxes, all of 
which are numbered and arranged for 
quick and ready use. “We find,” said 
Mr. Stier, “that prizes, birthday gifts 
and shower gifts priced from $1 to $2.50 
give us the best turnover in our gift 
shop. We carry articles as high as $25. 
The lamps which we show are all con- 
nected and make a very attractive dis- 
play. We have 75 floor and shelf plugs. 
The articles which we display are 
changed every week. When we select 
gifts we consider practicability as well 
as quality and price.” 
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Another Step Forward by Greenleaf 
& Crosby, Jacksonville, Fla. 


Le, 
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LLUSTRATED below is the attrac- 

tive new store of Greenleaf & Crosby, 
well known jewelers of Jacksonville, 
Fla. The formal opening of the store 
took place Dec. 7 and coincided with the 
64th birthday of the president of the 
firm, C. M. Fuller. One of the illus- 
trations shows the new building in which 
the store is located and the other is a 
flashlight view illustrating part of the 
interior of the main floor. Several of 
the many floral tributes sent by local 
friends and customers are seen in the 
picture. It is stated that the opening 
was the most successful ever held, not 
only in Jacksonville but in the State of 
Florida. The 12-story building of 
Greenleaf & Crosby Co. is located at 
the corner of Laura and Adams Sts. 
The first two floors are occupied by the 
gift department and the jewelry depart- 
ment and the other floors are devoted 
to offices—the jewelry department on the 
main floor and the gift department on 
the floor below offers one of the largest 
displays of high grade jewelry in the 
entire South. 

The watch and jewelry repair depart- 
ment are located on the second floor 
where are also located the executive and 
business offices. Entrance to the store 
is by two main business streets, Laura 
and Adams. The location in fact is one 
of the most desirable in the city as 
thousands of people in the downtown 
section pass the corner every day. Since 
the change in location was made the 
firm reports a pronounced increase in 
business. 

This firm, which is one of the best 
known in the industry was founded in 


1868 by Damon Greenleaf who started 
very modestly. Mr. Greenleaf, in fact 
originally rented a piece of property at 
the northwest corner of Bay and Market 
Sts. and conducted a boarding house in 

















GREENLEAF & CROSBY ARE NOW LO- 
CATED IN THIS 12-STORY BUILDING 


the office of which he had his watch 
repair counter and a small showcase 
containing articles of jewelry. In 1870 
he opened a small shop between what 
was then Pine and Ocean Sts. and the 
dimensions of the store were 12 ft. by 














INTERIOR OF NEW STORE OF GREENLEAF & CROSBY, JACKSONVILLE, FLA. 
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20 ft. He moved to larger quarters two 
years later at 9 West Bay Street. 

Mr. Greenleaf was the originator of 
the Florida souvenir idea and manufac- 
tured on his own premises jewelry made 
of alligators’ teeth, sea beans and fish 
scales and also did considerable business 
in Florida birds of which at that time 
there were many beautiful species, the 
white aigrettes, the pink curlews, 
flamingoes and many others of brilliant 
plumage. The Greenleaf enterprise be- 
came known far and wide and his col- 
lection was known as_ Greenleaf’s 
museum. In the rear of the store was a 
small zoo where the public could see 
live specimens of bears, wild cats, pan- 
thers, rattlesnakes, eagles, sandhill 
eranes and a variety of Florida birds. 
This remarkable collection was viewed 
with much interest by winter tourists 
and no admission was charged. At that 
time Jacksonville was the recognized 
tourist center. 

In addition to souvenirs the firm. car- 
ried a regular line of gold jewelry, 
watches and silver. In 1872 Joseph H. 
Crosby became associated with Mr. 
Greenleaf and assumed charge of the 
watch department. In 1885 he became 
a partner and the name was changed 
to D. Greenleaf & Co. In 1896, when 
Damon Greenleaf died the business was 
incorporated under the name of Green- 
leaf & Crosby Co., and consisted of 
Messrs. James F. Lane, C. M. Fuller 
and J. H. Douglas. In 1918 Mr. Crosby 
retired and the business was taken over 
by C. M. Fuller who admitted to mem- 
bership in the firm, Messrs. Ralph 
Payne, A. L. Schulz, Milton Fuller, 
Sterling Smith, Drummond Paul, Mrs. 
Bertha B. Davis, and Mrs. Carrie A. 
Tracy. 

While there have been few changes in 
the personnel many of the above are 
still with the concern. 

A branch store was opened in 1894 
at Palm Beach in the Royal Poinciana 
Hotel. A few years later another store 
was opened at the Breakers Hotel at 
Palm Beach. About the same time an- 
other branch was started in the Royal 
Palm Hotel in Miami. All of these 
stores have been operated continually 
ever since. Two years ago the concern 
took over another store at Palm Beach 
located in the new Whitehall Hotel. 








He: You nearly lost your equilibrium 
that time. 
She (anxiously): Oh! I hope it’s not 
showing.—Spartan Spasms. 
* * * 


_First Golfer (gloating over perfect 
lie): This is pie for me. 

Second Successful Business Man: Yes, 
I notice you have had several slices.— 
Cornell Widow. 

* * * 

“Say, niggah, how come you so banged 
up?” 

“I was talking when I should have 
been listening.”—Mugwump. 
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Two Sides to the Jeweler’s Business Card 


USINESS cards of the average 

jeweler contain considerable wasted 
space on the reverse side. But there is 
no necessity for this. Good display 
space is dearly bought by the jeweler, so 
the reverse of his business card can be 
utilized in a number of ways to call at- 
tention to merchandise, slogan, or other 
special features of the business. 

These reverse sides may be filled with 
useful information that may redound 
to the benefit of the business of the 
jeweler, such as finely printed gift sug- 
gestions for Him or Her, a list of birth- 
day stones, or wedding anniversaries, or 
simply some form of entertainment, 
some clever, epigrammatic philosophy. 

Some of the leading retail jewelers of 
the Northwest have already found the 
front or back of their business cards 
expressive mediums for some auxiliary 
thoughts, that give more general appeal 
and wider application to their jewelry 
business than the plain statement of 
name and address. Along with mention 
of his business of jeweler, C. G. Suther- 
land of Seattle has a cleverly revised 
list of birthstones, such as the soapstone 
for laundresses, the peachstone for beau- 
ties, the tombstone for geniuses, but “for 
all of us the Diamond,” which completely 
fills all available space on the front of 
the card. 

Other jewelers have found the reverse 
side very convenient for emphasizing 
their business or going into more exten- 
sive details. The little card of Widdess, 
watch-repairer of Washington, makes 
one distinctly realize that there is more 
than one side to the card of either the 
alert jeweler or watchman, if only for 
the purpose of hammering home the slo- 
gan. On the face of his card is just 
the average typographical arrangement 
of name, business, and address of the 
little jeweler who recently came down 
from Fort Haney, British Columbia, tc 
purchase the McNutt jewelry store at 
Marysville, Wash., but on the reverse 
side, there is the slogan “Widdess for 
Watch Repairing,” in bold Gothic strokes 
that euphoniously describe the business. 

“Why waste the blank space on the 
business card?” is the challenging re- 
mark of the new jeweler, the alert dia- 
mond merchant in the youthful North- 
west country. “Since there are two sides 
to every question, why not the jeweler’s 
business card?”—C. M. L. 

* * * 


Selling More Silver 


The Zale Jewelry Co. of Wichita, Kans., 
started in business about three years ago and 
has made rather remarkable strides. The 
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president of the firm is Morris B. Zale. The 
firm conducts a credit business, and on the 
occasion of its Third Anniversary Sale re- 
quired only three cents down to clinch the 
sale. The sensational style of advertising 
was adopted and a whole section of a local 
daily was used to advertise the Anniversary 
Sale. Mrs. Otto Juhl heads the silver de- 
partment. The following interview with her 
was published by a local newspaper : 

“I like silverware. To me it is the most 
fascinating part of a jewelry store. New 
patterns are always being featured by manu- 
facturers, intricate and artistic, and I find a 
real thrill in showing silver to the many 
patrons of the store. Many women come to 
me with their entertaining problems, and I 
am constantly on the alert to advise them 
correctly in the settings of the table and in 
the correct use of certain pieces. I try to 
keep abreast with the new whims in silver 
and have given the subject considerable 
study in order that I may be of real service 
to my patrons. The care of silver is an 
item often overlooked by the average 
woman.” 

There is a suggestion here for other jewel- 
ers. The firm advertised the distribution of 
free books on etiquette and entertaining; an 
excellent idea. A large and variegated stock 
is carried by the firm, comprising not only 
diamonds, watches and_ silverware but 
radios, victrolas, chinaware, mirrors, etc. 

* * * 

Christmas Not the Only Season 
(THERE are always some new items from 

season to season. Why not advertise 
them, and create an interest? It makes 
good advertising copy, which is undoubtedly 
better than many between season advertise- 
ments which contain very little other than 
a few mere words. 

G. F. Geiger & Son, Louisville, Ky., use 
advertising in the papers, three inches deep 
and two columns wide to tell the public that 
its new goods have arrived and are on dis- 
play, including new diamond pins, rings, 
bracelets, watches, etc. 

Very good. It is something new and dif- 
ferent. There was a time when the 
milliners had but two seasons, one a Spring 
and the other a Fall. Then they slipped in 
a Winter season, a mid-Winter season, a 
Summer season, and a mid-Summer white 
season, etc., until it is hard to tell just how 
many seasons there are in the millinery busi- 
ness, as it is a continual season, with people 
buying often. In the millinery business there 
was a day of fine plumes and expensive hats, 
and relatively few sales. Today prices are 
much lower, and the consumer buys light 
and often. It isn’t a two season business 
any more. 

The jewelry business has been largely a 
two season affair, featuring the Christmas 
rush period, and the June wedding period, 
until the past few years when a Fall wedding 
season has been developing quite nicely. A 
Spring season can be developed midway 
between Christmas and June, for featuring 
new merchandise, representing restocked 
shelves after the hotiday business has been 
done and forgotten, except for the ever 
slow collections. 








First Pify: You say your father was 
in the Federal Reserve at Washington? 

Second Pify: Not Washington. Leaven- 
worth!—lI Illinois Siren. 
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The Wrist Watch 
Crystal 


Unequaled for 
Fit and Quality 





If you use MIFANS for your repair work, 
you cannot go wrong, because MIFANS are 


right. 


700 different kinds to fit 800 different styles 
and makes of wrist watch cases. 


Distributors all over the U.S. A. 


By using MIFANS, you can get prompt ser- 
Vice, unequaled quality, lower prices and 
more precious moments saved=-=-complete 


satisfaction. 


Fill in coupon below and receive, without 
cost, new catalog descriptive of 700 different 
MIFANS, catalog so arranged that a glance 
and you can order what you want without 








effort. 
Hammel, Riglander & Co. 
HAMMEL, RIGLANDER " New wn City oo 
ease send us new V.T. F. 
& COMPANY Catalog and all details as to price, etc. 


Exclusive Wholesale Distributors 


New York, U. S. A. 
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The Horological Questionnaire 





Written expressly for The Jewelers’ Circular by Lester B. Pratt 

















AuTHOR’s Note—Realizing that there is a 
scarcity of competent watchmakers employed 
or engaged in the jewelry business, this 
article is written at the request of the techni- 
eal editor for the purpose of interesting the 
younger generation in the selection of watch- 
making as an occupation. Among the me- 
chanical occupations, watchmaking stands 
pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many 
other lines. The watchmaker has invariably 
been honored as the highest exponent of hu- 
man mechanical skill, and delicate precision 
instruments of every description come with- 
in the scope of the watchmaker’s ability. It 
would be impossible to operate our vast in- 
dustrial system without the aid of accurate 
time pieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as watch- 
making generally comprises the manufacture 
of watch movements. However, the name, 
“watchmaker,” in the jewelry business, is in- 
variably applied to one who repairs watches, 
and a competent watchmaker or watch re- 
pairer should be able to make practically 
any part of the different kinds and models of 
watches now in use. 

If the remarks contained in this article are 
“old stuff’? to the competent workman, we 
trust that it will be considered in the same 
spirit in which it is intended, viz.: that of 
interesting and imparting information to the 
beginner.—L. Ee: 





(Continued from Technical Issue 
of Dec. 1, 1927.) 


QUESTION.—We will assume that a 
special job of wheel cutting is required, 
which will consist of a crown wheel, 
bevel winding pinion with winding and 
setting clutch to match. The teeth in 
these wheels are of three types; in the 
crown wheel, we have what is usually 
termed a “wolf tooth”; the bevel pinion 
has wolf teeth to mesh with the crown 
wheel and ratchet teeth to mesh with the 
winding and setting clutch, while the 
latter has ratchet teeth and the regular 
form of pinion teeth to mesh with the in- 
tersetting wheel. How shall we proceed 
to make the above parts? 

ANSWER.—Many fine Swiss watches 
are fitted with winding and setting 
mechanism as described above. New 
material of this type is not always avail- 
able and it is a decided advantage to be 
able to make such parts when required. 


Fig. 129 illustrates the three parts as 
they are fitted in a watch. Assuming 
that we wish to make these parts, our 
first step will be to make a rough sketch 
and jot down the dimensions and the 
numbers of teeth required in each part. 
The dimensions and numbers given in 
Fig. 129 are for a complete job that was 
made for a high grade movement. Four 
special pinion cutters will be required 
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FIG. 129 


for the job; two sizes of “wolf” teeth, 
one regular pinion cutter and one very 
small ratchet tooth cutter. 
QUESTION.—How shall we proceed to 
make the cutters as required? 
ANSWER.—Let us consider a cutter for 
the crown wheel. In this case, we re- 
quire a wolf tooth for the edge of the 
crown wheel to mesh with the ratchet 
wheel, also a smaller wolf tooth to mesh 
with the bevel pinion. Our cutter blanks 
may be 0.625 in diameter by 0.060 in 
thickness, with hole to fit our arbor 
chuck. While the thickness from tooth 
to tooth is much less than 0.060, it is not 
wise to make the cutters too thin, as 


there is mueh risk of distortion in hard- 
ening. We will turn the blank to the 
proper dimensions and lap it smooth and 
of uniform thickness throughout. 

The form of the wolf tooth may be 
formed approximately with a graver, if 
we compare the edge of the blank with 
the old crown wheel. We may form the 
wolf tooth quite accurately if we harden 
the crown wheel and insert it in the spe- 
cial tool holder which has been previous- 
ly described in this article. In this case, 
the top or cutting edge of the crowr 
wheel forming tool must be set exactly 
on “the line of centers” and the center 
of the crown wheel must also be in line 
with the center of the pinion cutter 
blank. 

Then we may feed the crown wheel 
forming tool carefully against the cutter 
blank until the full form of the tooth is 
reproduced. 

Our next step will be to mill out the 
tooth spaces in our cutter blank, which 
may be done with a 30° angle cutter, 
will also mill 12 teeth in this cutter. 

For the present we may lay this cut- 
ter aside until they are all made up, then 
we may harden all at one time. 

Our next cutter will be for the upper 
part of the bevel pinion and the face of 
the crown wheel, which are identical in 
form and also are wolf teeth. For this 
cutter we shall require a blank of the 
same dimensions as the cutter we have 
just completed. After forming the edge 
of the blank as described, we shall har- 
den the bevel pinion and use it as a 
forming tool as in the first cutter. We 
will also mill 12 teeth in this cuitter. 

The next cutter will be for the teeth 
in the end of the winding and setting 
clutch that meshes with the inter-setting 
wheel. It may be that we will have a 
cutter for this purpose in our lot of cut- 
ters; we may readily determine the 
proper form by comparing the edge of 
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THE BENCH THAT GIVES YOU MOST! 


TWO FRONTS, 
REVERSIBLE 








HARD MAPLE TOPS 
WASHABLE 








The top is the same front and rear, so 
that the bench is really two benches in one. 
The transformation is complete whenever 
you want a new one for the old working 
front of your bench. 

Every worthwhile shop, large or small 
in the land uses them. The material is 
especially selected with its close-grain, hard 
maple for the top—and then heavily shel- 
lacked to allow for washing and cleaning. 
Altogether a most desirable bench for the 
factory, workroom, store or home. Get the 
catalog telling all about them. 





SECTIONAL IRON LEGS 
DETACHABLE 












THE LATEST 
IMPROVEMENTS 
VALUABLE 









LEIMAN BROS. Full width drawers 


ARTISANS’ WORK BENCH Nencseuitiie seal gone 


Filing Pin 
PATENTED Arm Rest 


faite LEIMAN BROS, “sieSuet Mer  gejdtesiney 
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Equip Yourself by the Experience of Others 


————————————— One of the best known business men in the country has said: “Every man 
é ) §=6in business will have to go over a hard road and find out its turnings for him- 
:\ self, but he need not go over this road in the dark, if he can take with him the 
light of other men’s experience.” 

So it is with Bradley students, who are possessed of the light of experience 
of the teachers under whose instructions they gain the knowledge of all the 
crooks and turns and short cuts to the goal for which they are aiming. 

Only a short time is required to complete the course—and common education 
will carry you through. 

Thousands have taken Watchwork, Jewelry and Engraving the Bradley way. 
It may be there is a Bradley student in your town, who will be glad to tell you 
all about the methods pursued at Bradley Polytechnic Institute. Get the Bradley 
way! It will increase your earning capacity from one to two hundred per cent. 








HOROLOGY HALL Address a post card to Bradley Horological, Dept. “C,” Peoria, Illinois, asking 
This entire building devoted exclusively to for our latest catalogue. Make your arrangements to join your forces with 
Watchwork, Jewelry and Engraving Bradley Institute immediately and reap the benefits. 








THE HOUSE THAT DELIVERS THE GOODS 


heh Cite gpaing) 


ANNOUNCEMENT is made of the merger of — enced men, capable of the best workman- 


ship and thoroughly reliable service. 
Art Watch Case Co. Patronage of the trade is cordially solicited 
Becker-Heckman Co. with the assurance that ““The Goods will be Delivered.” 





established watch case repair houses, both located in the 
Heyworth Building at 29 East Madison Street, Chicago. 


The new i sag — is ever a tae BECKER-HECKMAN COMPANY 
he Hovwecth Building, Ite mechanice are all exper 29 East Madison St., 803 Heyworth Bldg., Chicago 
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the cutter with the teeth of the inter- 
setting wheel, which is identically of the 
same form we require. If we do not 
have such a cutter we may make it as 
above described. In this case we may 
select an old wheel having the same 
diametrical pitch as the inter-setting 
wheel, which we may harden and use as 
a forming: tool to reproduce the correct 
form. Then we may mill out 12 tooth 
spaces and the cutter is ready for hard- 
ening. 

QUESTION.—How shall we proceed to 
make the small cutter to be used for 
milling the ratchet teeth in the end of 
the bevel pinion and the winding and 
setting clutch? 


ANSWER.—It is obvious that we cannot 
use a large cutter for milling end teeth 
on such small diameters; if we cut a 
full tooth space with the large cutter, 
we would also cut into the opposite side 
of the pinion. Consequently, we must 
use a cutter of such size as will cut a 
full tooth space and also clear the op- 
posite side of the pinion blank. In this 
case, our cutter may be made of steel 
rod, 0.125 in diameter by one and one- 
half inches in length. The angle of the 
ratchet teeth in this case is 30°; there- 
fore, we may use our 30° angle cutter 
for milling the tooth spaces. With the 
rod held in a wire chuck, we may turn 
the end to a 30° angle and then mill out 
about 12 teeth. This will produce very 
fine teeth on the small diameter of 0.125. 
The end of the cutter may be stoned 
smooth; we do not cut teeth in the end. 

When milling the teeth in this cutter, 
it is a good idea to use a stop on the 
slide rest, simply to make all of the 
cuttings of uniform length. This will 
obviate much of the risk of distortion 
when we harden the cutter. 


QuESTION.—How shall we proceed to 
harden and temper the cutters? 


ANSWER.—Each of the large cutters 
should be heated to -a full, cherry red, 
then plunged edgewise into cottonseed 
oil; the small cutter should be plunged 
into the oil lengthwise. We will not draw 
the temper on such small cutters when 
they are hardened in oil. 


QUESTION.—How shall we finish the 
cutters for use in our milling job? 


ANSWER.—A slight amount of scale 
will form on the cutters when harden- 
ing; we may quickly remove this scale 
and also any slight burrs, by scratch 
brushing with a fine steel scratch brush. 
Then the large cutters should be lapped 
smooth on each side and we are ready 
for milling our new wheels and pinions. 


QUESTION.—How shall we proceed to 
make the crown wheel blank and mill 
the proper number of teeth in same? 


ANSWER.—Referring to Fig. 129 we 
note that the main diameter of the 
crown wheel is 0.367, while the diameter 
of the ridge that meshes with the bevel 
Pinion is 0.307 with a hole 0.170 in the 
center of the cap. The thickness over all 
Is 0.034, 0.020 for the face and 0.014 for 
the ridge. We may place a piece of Stub’s 
steel rod, 0.375 in diameter in the lathe; 
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face off one end and cut a disk of the 
approximate thickness, allowing ample 
stock for finishing to size. We must be 
quite sure that the steel is soft so we 
will not injure our cutters when we mill 
the teeth. We may anneal the steel by 
heating to a cherry red; then we sift 
sawdust on same, and the instant that 
sparking ceases we quench in water. 
This method leaves the steel very soft. 
Next, we shall lap one side of the blank 
flat and smooth. We shall require some 
method for holding the blank securely 
while turning to size and milling the 
teeth. We may use a cement brass 
about 0.375 in diameter and just long 
enough to provide ample clearance for 
our cutter. With the cement brass firmly 
secured in the lathe, we may face off the 
end, then we soft solder the wheel blank 
to the cement brass. We may use a sharp 
“V” tool in the slide rest and turn the 
blank to the required diameter 0.367; and 
also the required thickness of face, 0.020. 
We may measure the thickness of the 
ridge, 0.014, if we dress a piece of metal 
to this thickness and compare it with 
the ridge. Likewise, the hole may be 
bored to the proper diameter if we use 
a plug gage for comparison. The hole 
and the thickness of the blank need only 
be approximate, as the final fitting must 
be done after the milling, hardening and 
tempering are completed. 

Assuming that the blank has been 
turned to size, then we may proceed to 
mill the teeth. We note that the face 
of the crown wheel contains 0.38 teeth, 
and the ridge contains 34 teeth. With 
our index plate and latch in position, 
we may set up our wheel cutting attach- 
ment with the proper cutter. The point 
of our special cutter must be set radial 
with the center of the crown wheel blank. 
Then we may proceed to take a light 
cut clear through the blank. We may 
cut two teeth with this light cut and 
then observe the depth of the cut. We 
may readily determine when we have ob- 
tained the proper depth for a full tooth, 
then we may mill out the entire circle 
of teeth. It is a good idea to run over 
the teeth a second time for a very light 
finishing cut in order to obtain a per- 
fect tooth. 

To cut the teeth in the ridge, we set 
the index on the circle to cut 0.34 teeth 
and proceed as above described. In some 
winding mechanisms, the teeth on the 
ridge of the crown wheel are not cut 
radial with the center; they may be tan- 
gent with a circle of pre-determined size. 
We may approximate this circle by hold- 
ing a straight edge against the face of 
a tooth on the ridge and noting the 
diameter of the tangent circle. Then we 
may set our cutter spindle to the proper 
height above center and proceed to mill 
the teeth in the ridge. 

The circumferential speed of a pinion 
cutter should be about 260 feet per min- 
ute. Assuming that our cutter is 0.6 of 
an inch in diameter, it should run at 
about 1700 r.p.m. 

With the tooth cutting completed on 
our crown wheel, we may remove the 
wheel from the cement brass and lap it 
flat and smooth, being very careful to 
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remove all traces of soft solder. Then 
we may lay the wheel aside until we 
finish the other wheels. 


QUESTION.—How shall we proceed to 
make the bevel winding pinion? 


ANSWER.—Referring te Fig. 129, we 
observe that the main diameter of the 
pinion is 0.147 while the diameter of the 
ridge is 0.102. The total thickness is 
0.040, allowing 0.025 for the face and 
0.015 for the ridge, while the hole to take 
the stem is 0.060 in diameter. 

We may cut this pinion from a piece 
of steel rod slightly larger than the 
diameter of the finished pinion. Our 
first step will be to drill the hole for the 
stem, making it slightly undersize to 
allow for fitting. Thén we may turn the 
blank to the required dimensions and cut 
it off from the rod. 

In order to hold this blank while mill- 
ing the teeth, we may turn a boss on the 
end of a cement brass, so it will fit, with 
no side shake, into the stem hole of our 
blank pinion. Then we may soft solder 
the blank on to the cement brass. Again 
referring to Fig. 129 we find that the 
bevel pinion contains 16 teeth that mesh 
with the crown wheel, and eight ratchet 
teeth that mesh with the winding and 
setting clutch. With the index plate set 
for 16 spaces, we may set up the milling 
cutter, so that the point of the cutter is 
radial with the center of the blank pin- 
ion. Then we may proceed to mill out 
the tooth spaces in the same manner as 
we did with the crown wheel. 

Our next step will be to mill out the 
ratchet teeth, and in this case we shall 
use our small 30° cutter, mounted in a 
wire chuck. The end of this small cut- 
ter must be set so it will cut the teeth 
radial with the center. “Safety first” is 
a good maxim in this case, so we always 
use a stop on the slide rest to limit the 
travel of the slide. With this small cut- 
ter, we may cut a full tooth if we travel 
to the center of the blank. Then if we 
adjust our stop to that point we may 
cut all of the teeth quickly, with no risk 
of cutting into the opposite side of the 
blank. 

In order to obtain the proper circum- 
ferential speed for such a small cutter 
we must run our cutter spindle at 7800 
r.p.m. or as near that speed as we are 
able to obtain with our outfit. In steel 
wheel milling of any kind, it is best to 
have plenty of oil on the work and cut- 
ter, in order to carry away the chips 
and also to keep the cutter from over- 
heating and possibly drawing the tem- 
per. A good cutter may be very quickly 
damaged if it is heated enough to draw 
the temper while we are milling a tooth. 

In large milling machines, such work 
is kept “flooded” with oil; while we may 
not handle our small work in the same 
manner, we may at least apply oil as 
required to answer our purpose. 

Assuming that the teeth have been 
properly milled, then we may remove 
the pinion from the cement brass, lap off 
the soft solder and lay it aside until we 
complete winding the winding and set- 
ting clutch. 

(To be continued) 
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PRICES pand or lose color. 


Cabinet Assortment 
of 56 Numbers 
1 Gross, $15; 2 Gross, $29 


Display Card of 50 Numbers—$5.00 
Dozen—$1.25 





71 Nassau Street 


& |/ @ \ Unbreakable Fancy Watch Crystals 


made in 56 numbers which will take care of any Fancy Shape Crystal job. 
Exact Sizes of Some Numbers Shown Herewith 


Note These Features > 
hee 8 | ™ 14+ The crystals are flexible—highly transparent— <> <> 


with a hard, glossy surface. Will not shrink, ex- 
Edges are STRAIGHT, 
with a fine finish, enabling crystals to hold se- 
curely in bezels. Where slight filing is necessary 93 
the edge allows crystal to keep its original shape. 4. .car—™ 


Shape of Crystals Assures Free 


Movement of the Hands of the Watc , 
Ask for catalogue and . Sample = —> > ® 
Standard Unbreakable Watch Crystals, Inc. a! 
New York City \_£4 37 4 
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The first practical — 
inexpensive plating outfit! 


The “Wesgo” Plating Outfit is an efficient electro- 
plating plant for all plating and coloring processes, 
equipped with rheostat and voltmeter to insure 
proper voltage for gold, silver, platinum, and nickel 
plating, and for all acid coloring and flashing work. 
Will save plating bills and make satisfied customers. 


Compact and portable—it is economical and easy 
to operate. Simply plug into ordinary electric light 
socket, 110 volt alternating current, and the outfit 
is ready to serve. No jars or bulbs, nothing to 
spill or replace—will last a lifetime. Price $32.50 
delivered. 


We also furnish “Wesgo” Flashing Solution for 
white gold, and a complete line of solutions for 
gold, green gold, silver, platinum, and nickel plat- 
ing. 


Write for descriptive folder of the “Wesgo” Plating 
Outfit and Price List of “Wesgo” Flashing and 
Plating Solutions. 


Western Gold and Platinum Works 


Smelters, Refiners and Workers of Precious Metals 


Phelan Building San Francisco, Calif. 


Start the New Year Right 
Recover ALL Value Out of Your Waste 


The Hoke Refining Instructions teaches you how to save 
all values, recover all the platinum, gold, palladium, silver, 
and iridium,—each in a separate button. 


Thousands of dollars are lost monthly by 
incorrect ways of refining, though it is just 
as easy and more profitable to do it right. 


Ask for our free booklet R. C. 


Sam W. Hoke Mer, 


Jewelers’ Technical Advice Co. 
22 Albany Street, New York City 


Gold, Silver 














Platinum 
Refiners and Assayers 
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T. B. HAGSTOZ @ SQN 
| 709 Sansom St., Philadelphia 

















C & G Watch Co., Inc. 


1452 Broadway New York, N. Y. 
IMPORTERS OF 


“The Better Watch” 


“Quality Above All” Write for samples ond prices 











THE BUYERS’ DIRECTORY 
JEWELERS PUBLISHING CORP. 




















Price $1.00 NEW YORK 
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E Where a Fellow Repairer Went 
Wrong 








Written exclusively for THE JEWELERS’ CIRCULAR, by M. M. Walters 

















ES, we will always have amateurs 

in the business—learners. I wouldn’t 
mind that for I rather tend to favor the 
beginner, but that repairman who will 
never learn anything or that one who 
can’t ever be a watchmaker, to follow 
his work and try to make amends and 
yet keep the customer’s confidence— 
that takes a deal of manhood ofttimes. 


An Honest Mistake 


There are lots of these. The repair- 
man ahead of me was brought a watch 
that little Willie had tried to fix with 
the sewing machine screwdriver and his 
pocket pistol. The whole escapement 
was gone. In ordering the new escape- 
ment wheel and the fork the repairman 
ahead of me had not been quite spe- 
cific enough. He had been sent fifteen 
jeweled parts instead of seven jeweled 
parts. Ofttimes that wouldn’t have made 
any difference. In this case it did. All 
the pivots were a little larger and 
snugger than the watch required. The 
train started and the timing sort of 
played up as though it would run, but 
in a couple of weeks the watch stopped. 
The man after paying my friend the 
repairman six dollars to do what he had 
done and after the watch stopped so 
soon, of course would not return it to 
that man. He brought it down the ave- 
nue to me. I noticed that the movement 
was sluggish. I asked him to leave it 
four or five days. The second day it 
stopped on the rack and I looked it 
through carefully, taking end play of 
the train and fork, taking out the fork 
and letting the disengaged train run 
awhile slowly by winding the stem. 
There was a sort of unnatural burring 
to the train but still it rolled along 
quite easily. Finally I noticed that the 
escapement wheel would not drop idly 
from end to end when there was not 
any pressure on the train. I took out 
the wheels and found that this particu- 
lar escapement wheel looked ever so 
much superior to the wheels that the 
watch carried. I looked at the fork and 
found that it too was a highly polished 
piece. This led me to the conclusion 
that there had been a repair replace- 
ment at these two points. I looked care- 
fully into the thing, put the fork and 
escapement into the plates and tried 
them for end play. They were sluggish. 
Now I did a radical thing. I am not 
sure that I would recommend this meas- 
ure to you. I found a long slender fine 
needle punch and punched the plate 
holes a bit larger for these members. 
The trouble was soon ended. The watch 
Picked up and worked wonderfully. Or- 
dinarily I think the repair and changes 
should be made on the new member; 





but it took but twenty seconds to put 
the thing in repair the way I did it, and 
if I had taken the trouble to turn down 
those hardened pivots for the escape- 
ment and the fork it would have taken 
much longer. Someone will ask: “What 
if those members, or one of them, gets 
lost again and the proper findings ma- 
terial is ordered to fit the job, then what 
about the normal plate holes that you 
opened larger?” This is a good and 
fair question. I grant that, but I think 
I am still within the limits of good 
workmanship for the damage is but 
slight. One could close those four holes 
rather quickly and if he didn’t it would 
not likely make any great difference in 
a seven jeweled watch. 


A Bad Staff Repair Job 


How many of these have I found! 
They are so common that one can afford 
to keep one eye open for them at all 
times. Staffs are put in that have roller 
table benches that are too large, or too 
small, that have hubs too high or too 
low. How many roller tables are just 
ready to knock loose with the slightest 
jar. How many roller tables have I 
found that have been merely pushed onto 
the seats on the staffs—staffs that are 
highly polished and a slight bit too 
small. This comes again from trying 
to put standard materials from a higher 
or lower jeweled watch to one not suited 
to the materials. Of course many men 
go clear outside and fit in staffs from one 
make of American watch to another. I 
have done these things, but I always had 
some respect for those little instruments 
called calipers. I don’t condemn a care- 
ful watchmaker for putting an eighteen 
fixed balance staff from one standard 
American watch to another of a differ- 
ent make, providing the fittipg is done 
as carefully as if the man le mak- 
ing the staff outright. But it is not a 
large job to make a staff outright. Bet- 
ter do that generally. This is but a 
half hour’s task. But anyway when a 
man does fit in a foreign part let him 
fit it and not merely make a pass at it. 
The man who takes up a watch a year 
from now that a great amount of gen- 
eral repair was done on some time ago 
by another repairman—taking in the 
watch for cleaning say, assumes that 
the general fittings of the watch are cor- 
rect. But they are often far from it. 
It makes a great task for that man who 
is honest enough to try to make the 
watch run properly. 

Unbalancing the Hairspring and 
Balance 


This is a bad job if the man who be- 
gins the radical repair does not go to 
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the bottom of things and if he does not 
actually put the watch in normal repair. 
Ah, how it makes my hair stand on end 
to see a so-called repairman pick up a 
sluggish watch and for want of better 
sense, a jewel cracked is making it slug- 
gish, perhaps, and for him to leave the 
cracked jewel in place while he takes a 
big sharp file and strikes the under cor- 
ners of the balance screws at random. 
I saw a man do that once. The twenty- 
one jeweled watch had come in for a 
stopping habit on one side. A jewel was 
cracked, yet it generally ran. This man 
OF PR OE nian cviccnvas , 1 should name 
him but I won’t, took the watch, looked 
it over sort of like a turkey gobbler 
looks over into the chicken yard, 
casually like, and “not finding anything 
the matter,” unleashed the balance, turned 
it upside down and struck two swift file 
strokes from the under corners of that 
pretty gold-filled balance. 

He looked at me while he was doing it 
and with an air of great satisfaction, 
said: “Darned funny how so many of 
these high priced new watches come to 
us in a hurry and are neither poised nor 
balanced properly. I have to take a 
good many of them this way to make 
them keep any sort of time.” I said: 
er eee , just see how near I came 
to naming that rascal, “Why don’t you 
look further into the watch? Perhaps a 
jewel is cracked and that is what makes 
it sluggish and stop for the man.” “Well, 
now, I hadn’t thought of that. Do you 
want to look at it?” He got up and I 
sat down. In five minutes I put the 
broken lower hole jewel in front of a 
strong double monocle and showed him 
the crack and also showed him the cut 
and roughness on the lower end balance 
pivot. I fitted up the staff. It was not 
cut so that it required a new staff, and 
found a jewel with a hole to fit the 
stoned down pivot, and put it in. The 
first twenty-four hours, because of the 
hurried filing of the under corners of the 
balance screws, that watch gained six 
minutes. Think of that for a watch of 
that character! What more was there to 
do? This man I can 
scarcely keep from naming him, had 
spoiled more than half the pretty screws 
on the watch. Nobody could put up a 
first-class job with those filed screws. I 
begged the man to send for the new 
screws and put them in, not. perhaps 
that we could not have got by without 
doing it, by washering up the screws, 
but he had not cut away the screws all 
alike in weight, the scars would have 
always been there and besides new 
watches of that quality do not go out 
from the factory with a lot of balance 
washers on them. It took some little 
time and effort, but as far as I know it 
was a lesson to that fellow ........... 
There it goes again. I just came within 
one of naming him, and would have done 
it, but I shared his home for several 
years and I love him as a brother; but 
he never learned to be a watchmaker as 
far as I know. He never developed 
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[Answers are also solicited from our readers to the questions published on this page) 
No attention paid to communications unless accompanied by full name and address of the writer. 


QuESTION No. 4146—Snailing.— Will 
you kindly advise me how to do good 
snailing, such as we see on exposed 
winding wheels? I have a pivot polisher 
and have tried to do this work, but can- 
not produce as fine a snailing effect as I 
wish to.—M. E. H. 

ANSWER.—If you have a good pivot 
polisher and lathe, there is no good rea- 
son why you should not be able to pro- 
duce a first class job of snailing. For 
all work of this kind, we would advise 
using bell metal laps and you will re- 
quire laps of various diameter if you 
wish to duplicate certain work or match 
a particular wheel. In all snailed work 
you will observe that the little circles 
that extend from the outside edge to- 
ward the center are segments of a circle 
of definite size; in this case, the size of 
the lap that was used for the work. You 
can determine this size of lap fairly 
close if you have an assortment of vari- 
ous sizes. Some make their laps from 
1/8 to 5/8 in diameter; each size is 1/16 
of an inch larger than the preceding one. 
To match a particular job, they compare 
the circles on the finish they wish to 
match with one of the laps; one may 
easily determine which is the proper 
size to use. A steel wheel to be snailed 
should be polished bright. It does not 
have to be absolutely bright without 
scratches, but a polished surface will 
take and show up snailing better than a 
dull one. If the wheel to be snailed 
cannot be conveniently held in a wheel 
chuck, then it must be attached to a 
cement brass, but all of the shellac must 
be cleaned off in order to hold the grind- 
ing material. For snailing one may use 
oil-stone powder, flour emery or fine car- 
borundum powder; the writer prefers 
the latter as with the different grades 
one may produce any desired finish. 

The pivot polisher must be raised 
slightly on one side, so that only one- 
half of the edge of the lap is presented 
to the work. The wheel to be snailed 
must revolve slowly and the lap should 
travel about five times as fast. The most 
important thing to remember about 
snailing is to keep the lap cross-filed and 
the edge only touching the work. Ex- 
perience will teach you if you follow the 
above method, better than we can ex- 
plain it. 

QUESTION No. 4147—Transfer Wax.— 
Please give me a recipe for making best 
transfer wax.—R. H. 

ANSWER.—There are so many kinds of 
transfer wax employed at the present 


time by different workmen, each of whom 
considers his the best, that we would 
hesitate to advance any formula of our 
own with the claim that it is the best. 
However, we will give a formula that is 
used by many engravers and we find 
that it is very satisfactory. Beeswax, 
3 parts; tallow, 3 parts; Canada Balsam, 
1 part; olive oil, 1 part. This may be 
used not only for transferring engraved 
designs from one piece to another, but 
also to protect the surface of polished 
pieces while designing thereon with the 
stylus. 

QUESTION No. 4148—Caster.—How do 
jewelers cast rings, etc., in cuttle-bone, 
so as to obtain good impressions?— 
L. S. B. 

ANSWER.—Casting in cuttle-fish bone 
is especially suitable for small single 
pieces, such as a ring or a charm, as it 
can be done much more quickly than 
with the sand mold, and at the same 
time a smaller quantity of gold is re- 
quired. A good sized piece of cuttle-fish 
bone should be selected, sawn into two 
parts and each part rubbed flat on a 
piece of fine sandpaper laid on a flat 
surface. Some workmen use these two 
parts by placing steady pins through 
the two pieces so they will position prop- 
erly, when a double impression is re- 
quired; for instance, where obverse and 
reverse sides of a design are required. 
Where one side only of a piece carries 
the design and the opposite side is flat, 
we may save our cuttle-fish bone by 
using charcoal for the gate or riser 
when pouring the gold. To make the 
charcoal gate, we simply saw out two 
pieces of charcoal about two inches 
square. These are wired together. Then 
we drill a three-sixteenth hole through, 
bisecting each half and also taper the 
hole at one end to facilitate pouring the 
gold. Assuming that we wish to cast a 
32° Eagle, we press the design into the 
cuttle-fish bone until the surface of the 
bone and design are flush. Then we 
carefully remove the Eagle and place the 
charcoal gate over the design with the 
hole in the center of the pattern. The 
two pieces are then wired together. 
Some workmen melt their gold on a 
charcoal block and then pour it into the 
mold. This is very bad practice, as the 
gold absorbs so much oxygen in this 
manner that we do not obtain the best 
castings. We may obtain the best re- 
sults by melting the gold in a crucible, 
then, when we are ready to pour, we 
drop in a small piece of cadmium, which 
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absorbs much of the oxygen and tends 
to produce a very clean and sound cast- 
ing. Cast work, at its very best, can 
never compare with stamped or rolled 
gold but with designs that are to be 
chased or engraved, castings answer the 
purpose quite well. 

QUESTION No. 4149—Silver Plating 
without a Battery.—Is there any way I 
can silver a small piece of metal without 
using a battery or the regular silver 
plating solution?—B. H. D. 

ANSWER.—Of course you understand 
that the regular silver plating solution 
is the most efficient to use. However, 
for a small job or where you wish to 
resilver a worn spot you can get fairly 
good results with the following: 

Chloride of silver, 2 parts, 
Cream of Tartar, 2 parts, 
Water to make a paste. 

Clean your work thoroughly with soda 
so that water will cling to it, which in- 
dicates that it is chemically clean. Then 
apply the paste with a clean cloth or 
sponge. Wipe dry and polish with a 
chamois or clean cloth. 

QUESTION No. 4150—To Clean Mother 
of Pearl Beads.—Please give us a method 


- of cleaning mother of pearl beads.—C. 


A. R. Co. 

ANSWER.—Mother of pearl beads may 
be cleaned in a soapy warm water solu- 
tion to which a few drops of ammonia 
are added. Brush with an old tooth 
brush following the crevices that are 
filled with dust, powder, etc. If beads 
are stained, little or nothing can be done 
with them. Pearls that have become 
rough or lost their luster may some- 
times be repolished by a paste of sul- 
phuric acid and rotten stone. Polish 
with a circular felt buff on lathe or flat 
hand buff. If the beads are on a string 
and it is not desirable to remove them, 
wipe each bead with a chamois or tissue 
paper slightly dampened with the am- 
monia water. Sometimes beads are worn 
so long that a regular crust has cor- 
roded between the pearls, powder and 
grease or other cosmetics; carefully 
scrape off with a piece of wood as much 
as possible before wiping. 

QUESTION No. 4151—Stamped Silver 
Articles—We are using sheet sterling 
silver, which we are pressing and stamp- 
ing into various novelties, and we are 
having considerable trouble, due to the 
fact that breaks and cracks occur in the 
deep recesses. Can you advise us how 
to overcome this trouble?—M. & G. Co. 

ANSWER.—Breaking and cracking 
usually indicate impure metal. Fine 
silver alloyed with fine copper, well an- 
nealed, should roll smooth without 
broken edges. If it will not roll with 
smooth edges, then it will not stand 
stamping and pressing. If the articles 
are pressed very deeply, they should be 
relieved by pressing half the distance 
first and after annealing, they may be 
pressed to form. This method is advis- 
able for all deep and difficult pressing. 
Many pressers use a piece of sheet cop- 
per pressed in the same die, and laid on 
the stamped piece, and give it a finish- 
ing stroke. The copper is annealed fre- 
quently to keep it soft. 
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IKE most new things chromium plat- 
ing has had a power of attraction 
sufficient to gather its band of devotees 
who have cherished all manner of delu- 
sions about it, some of which have not 
helped its progress. It is impossible to 
develop anything on delusions; it is only 
when the bedrock of solid fact is reached 
that progress is attainable. There is, 
however, some excuse for these mistakes 
in the case of chromium deposition, one 
of which, especially, having been com- 
mon to nearly every period of plating. 
That is the supposition that a deposit 
of chromium or any other kind of metal 
is a preventive of rust in steel or iron. 
It can be conceded with good grace 
that there was every reason in the case 
of chromium to believe that even the 
merest film on iron or steel would ren- 
der them rustproof. Is not chromium 
steel and iron with its small percentage 
of this newer element almost absolutely 
rustless? Is not chromium itself inca- 
pable of tarnishing? What more likely 
that nearly everyone would believe that 
a deposit of it, however thin, would 
make the steel or iron beneath immune 
from rust. Alas! It has to be confessed 
that, like every other deposit, it is only 
a small aid to preventing rust. Prob- 
ably a coating of soft copper would be 
able to give it points in this and we 
know that neither a deposit of this nor 
of nickel, or even both, will ward off the 
insidious enemy entirely, conditions and 
circumstances in every case being 
heavily contributing factors, of course. 
So it is useless to rush to chromium 
plating as many have done, as a relief 
from this trouble. 


Rustproof Only if Deposited Evenly 


As a matter of very solemn and un- 
pleasant fact, the deposition of the chro- 
mium coating actually encourages the 
_iron and steel to rust and they would do 
so less if left to themselves and were 
devoid of the deposit. Furthermore, as 
proof of this, if the chromium gets 
rubbed through—which would not hap- 
pen soon on account of its great hard- 
ness—the iron or steel actually rusts 
faster and more furiously than if it had 
never been plated. This makes it less 
desirable as a coating for the metals 
than many other kinds of plating. Hap- 
pily there is another side to the pic- 
ture, however. If properly deposited 
evenly and regularly so that a coating 
of reasonable uniform thickness all over 
is obtained the iron or steel will not be 
80 readily affected by atmospheric influ- 
ences or the action of either fresh or 
Sea water. The danger of rust comes 
rather from within than from without. 

Probably as an ameliorative for 
troubles of the latter kind some pre- 
liminary coating will be found of use. 


The readiness of chromium to deposit 
on brass in preference to almost any 
other metal, or alloy, suggests the line 
of least resistance to the plater, although 
it may not be easy of adoption immedi- 
ately. The deposition of chromium it- 
self has been a matter of patient wait- 
ing and steady research and experiment. 
Having achieved some measure of suc- 
cess by these means it is hardly likely 
the same will deny us complete victory 
over incidental troubles. When we con- 
sider that Bunsen deposited this metal 
nearly a hundred years ago and that it 
has only lately been made a commercial 
success, there is no need for pessimism 
over present difficulties. 

Another mistake made about chro- 
mium plating is the supposition that the 
deposit being so intensely hard, it im- 
parts the same characteristic to the un- 
der metal, or at least gives it a surface 
that renders it little liable to dents or 
buckling. This is not so and the hard- 
ness of the coating is of little help to 
the underlying metal. It is true the 
Brinell test for hardness of chromium 
deposits is 120 but the coatings are 
necessarily so thin that this has little 
influence one way or another. The de- 
position of chromium on soft brasses or 
copper therefore brings its own special 
problems and difficulties. These how- 
ever, like others incidental to the proc- 
ess, are only newly born and are likely 
to be snuffed out before they can reach 
a respectable age. 


Needs Special Apparatus to Carry Off 
Fumes 


Another mistake that many people 
have made is to fancy that a chromium 
plating plant can be readily switched on 
to any existing installation. The ap- 
paratus required for this purpose is too 
special and exacting in its necessary 
conditions for that. It is true that some 
previous difficulties have been overcome 
but the newest and best types of plant 
still require special arrangements to be 
made to get the best out of them. For 
instance, the objectionable fumes that 
were so great a preventive of progress 
to this form of plating have been cap- 
tured and gently but expeditiously led 
to the outer athmosphere. But this im- 
poses on one the necessity of providing 
special apparatus for the purpose, un- 
known and unrequired by the nickel or 
silver plater. 

Again, the vat has to be specially con- 
structed and the latest of these is a 
great improvement on former types. To 
work the fume exhausts, fans are nec- 
essary and these are an indispensable 
part of the apparatus, for the evolution 
of hydrogen at both anodes and cathodes 
is quite unlike anything in most forms 
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of plating, so much so that without the 
exhaust ducts, a fine spray of chromic 
acid results—a very undesirable product 
to be at large. 


Density of Current Staggering to Silver 
Platers 


Again, many inexperienced in this 
brand of plating have little idea of the 
density of current required. It is almost 
staggering to the silver plater with his 
two to four amperes per square foot, or 
even to the nickeler used though he is 
to as much as 20 in some cases, to find 
that for this newer metal he requires 
not less than 120. Of these a very high 
percentage—as much as 70 per cent in 
some cases—is taken up by the genera- 
tion of hydrogen—a product nobody re- 
quires in the abundance obtained by this 
process. Consequently the efficiency of 
the best solution is low—not more than 
30 per cent in the cases referred to. The 
problem here to be solved is how to 
liberate the other percentage for more 
useful work. This solution will prob- 
ably come in time, most likely from 
chemical sources. Still, to the experi- 
enced plater, it is scarcely necessary to 
stress the fact that until this difficulty 
is overcome chromium plating is not a 
cheap mode of covering metals. 

This matter of cost is naturally a 
very important factor in the commercial 
development of this branch of business, 
so much depending on it. Generally it 
can be said that the total cost of a 
chromium deposit is at least five times 
more than that of a nickel one. Cer- 
tainly this is relative for while the lat- 
ter may be quite a heavy one the for- 
mer will be little more than a mere film. 
This thinner deposit will probably out- 
last the nickel one several times over, 
which again presents another aspect of 
the matter. Again, a brass faucet plated 
with chromium is really worth double 
a plain one, because of its endurance of 
surface, the labor saving this means, 
and the convenience and lasting beauty 
of the article, for there is no gainsaying 
these important points. In appearance 
the deposited chromium approximates 
to the color of polished platinum nearer 
than to anything else. Like this metal 
it too is practically untarnishable. It 
has been tested with salt spray for over 
400 hours, when it came out of the test 
with triumphant success. 


Luster Is Retained Indefinitely 


It has a similar property to nickel, in 
that the deposit on a polished surface 
comes out equally bright. This gets over 
a very awkward difficulty because the 
chromium coating being so intensely 
hard is not easy to polish, the ordinary 
abrasives having little effect upon it. 
Where polishing must be done special 
materials are necessary. However, 
when once brought to a luster this is 
retained indefinitely. Care however is 
very necessary in polishing especially 
when on steel or iron, that the deposit 
is not rubbed through, for if this hap- 
pens, decomposition of the under metal 
sets up at a rapid rate, due to electric 
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action between the two materials set up 
by the exposure to the outer air. 
Notwithstanding all the difficulties 
that have been, and are to be, over- 
come, chromium plating is making prog- 
ress and many brass, nickel and copper 
articles are on the market presenting 
the bright platinum-like appearance. But 
fittings especially are more favored by 
the public with this finish while nickel 
table ware is being extensively made 
with it. Automobile fittings resist the 
atmospheric influences better if chromi- 
um plated and as the extra cost on one 
of these vehicles is but slight the newer 
goods are finding a ready market. Door 
handles and other fittings for the doors 
of public buildings, especially for out- 
side use, bank grilles, screens and coun- 
ter fittings offer scope for the work of 
the chromium plater and are now to be 
seen everywhere bearing the appearance 
of having passed through his hands. 
Much of the success gained in this 
line of plating is due to the manufac- 
turers of the necessary plant apparatus. 
Several of them have persevered in the 
face of considerable difficulties and often 
at great loss, but their complete triumph 
seems near at hand. Certainly the 
latest plants are a very great advance 
on former ones and the old obstacles are 
at least shackled, if not quite eliminated. 








Where a Fellow Repairer Went 
Wrong 
(Continued on page 137) 








that one thing necessary to watch re- 
pairers, namely, gray matter. 


Don’t Think I’m Hard or Even Prosy 


You all have found just as many bad 
ones as I have. You all have bit your 
lips to save naming somebody right out 
in meeting, haven’t you? Of course you 
have. It is one of the largest problems 
in watch fixing—this of making amends 
for.some poor journeyman’s work. It 
does no good to tell the owner that his 
_ last repairman did him a dirty job. That 
will only arouse his ire toward all of us. 

And I cannot see any end to this 
slaughtering. There will always be 
farmers “fixin’ watches” and watch- 
makers trying to preach. There will al- 
ways be so-called surgeons working on 
humans when they should confine their 
efforts to critters, and so on and so on. 

Here is one on a big Norwegian. I 
said: “Ole, don’t you ever get work 
that somebody else has spoiled?” “Oh, 
yah, I bane get lots uf dat kind, I tink, 
but I bane done so much bad work my- 
self, I bane always tink if other fellow 
is satisfied, I am.” 

Whatever that means to you, it meant 
a lot to me. “There is so much good in 
the worst of us and so much bad in the 
best of us that it scarcely behooves any 
of us to talk about the rest of us.” 

But since the New Year is so clean and 
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new yet, perhaps everyone of us can 
switch on a new leaf and do a little 
finer grade of work, for of all work in 
the world, the repairing of watches is 
most exacting. “Be sure your sins will 
find you out, and that your chickens 
will all come home to roost.” At least 
mine do. 








Noteworthy Monogram Work 


HERE are some very beautiful examples 

of engraving by F. P. Gerbing, of Chi- 
cago. This little chart gives all the latest 
styles in monogram engraving and the origi- 
nator is passing it along for the benefit of 
others. It will be noted that there are a 
great variety of conventional designs in 
which the various letters have been formed 
with exquisite grace and skill. 


Smiles 
There isn’t much known about the life 
of Homer, but there is known one inci- 
dent of his early life that clearly dem- 
onstrates the brilliancy that was his. 
It happened during his college days 
in a poetry class. 


January 5, 1998 


Deal’s Time-Ball Closes Down 


_— Royal Signal Tower at Deal 
which has daily given Greenwich time 
to shipping in the Downs, has closed 
down. 

The time-ball first served the Purpose 
of enabling sea-going ships to adjust 
their chronometers to Greenwich mean 
time before setting forth on their voy- 
ages. 

Steam and oil have all but driven the 
sailing ship from the seas, and no more 
do craft of every nationality shelter jp 
their hundreds in the roadstead of the 
Downs awaiting a favorable wind, 

The history of the signal tower goes 
back to the days when “all in the Downs 
the fleet lay moored,” and Deal was at 
the height of its naval activity. 

During the Napoleonic wars the 
Downs were the principal rendezvous for 
the British fleet, and the tower was in 
constant use by Nelson and other fa- 
mous naval commanders as one of a 
chain of signalling stations communicat- 
ing with the Admiralty.—London Horo- 
logical Journal. 
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MONOGRAMS BY F. P. 


“Homer, why were you absent yester- 
day?” asked the professor. 

“My grandmother died,” 
the wise little Greek. 

“Your grandmother died? Say, listen, 
Homer, this is the third time your 
grandmother has died.” 

“Yes, that’s true, professor. My 
grandfather is a Mormon.” — Notre 
Dame Juggler. 


responded 


GERBING, CHICAGO 


Chicago gangsters robbed two road- 
houses. There seems to be some hon- 
orable thieves in the world after all.— 
V. M. I. Sniper. 

* * * 

He: Do you think your father will ob- 
ject to my suit? 

She: I don’t see why he should; he 
wears one almost as 
Widow. 


bad.—Cornell : 
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UNITED STATES PATENTS 
Issue of December 20, 1927 








OF ARTIFICIAL JEWELS OR 
PRECIOUS STONES. LupDwic SCHMIDT, 
Nuremberg, Germany, assignor to West- 
inghouse Electric & Manufacturing Co., 
New York. Filed Oct. 10, 1925, Serial 
61,860, and in Germany July 12, 1924. 
11 Claims. ‘ 

An apparatus for the manufacture of arti- 
ficial jewels, comprising, in combination, a 
hollow body of refractory material, a pin 
extending into a cavity of said body, means 
for producing a gas-flame in said cavity 
whereby said flame is caused to flow around 


1,653,022. APPARATUS FOR THE PRODUC- 
TION 
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said pin and a pneumatic device for applying 
separately suspended particles of pulverized 
aluminum oxide to the point of said pin, said 
device comprising a container for providing 
a supply of compressed gas, a chamber 
adapted to contain a suspension of pulverized 
solid aluminum oxide, rotatable means within 
said chamber for producing said suspension 
in said chamber and pipes for connecting 
said chamber with said container of com- 
pressed gas and with the cavity of said re- 
fractory body. 


1,653,049. CIGAR OR CIGARETTE HOLDER. 
WARREN R. LARTER, Newark, N. J., as- 
signor to Larter & Sons, Newark, N. J. 
Filed June 29, 1926. Serial 119,267. 
7 Claims. 

A cigar or cigarette holder comprising a 
tubular stem portion, a tubular tip portion 
rotatably mounted at one end upon and co- 
axially with said stem portion and adapted 
to receive a cigar or cigarette, said tip por- 
tion having an interior helical groove, a 
tubular plunger arranged co-axially of said 
tip portion for longitudinal movement therein 
to eject a cigar or cigarette and having one 
end normally in abutting engagement with 
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the end of said stem portion whereby said 
Plunger serves as a passage or conduit for 
smoke between the cigar or cigarette and 
said stem portion, means for holding said 
Plunger against rotation relatively to said 
stem, and a compression spring interposed 
between said tip portion and said plunger to 
move said plunger inwardly of said tip por- 
tion into abutting engagement with said 
> rg portion, whereby manual relative rota- 
- of said tip portion and said stem portion 
nN one direction produces movement of said 
plunger outwardly of said tip portion to eject 
a cigar or cigarette and said spring auto- 
matically returns said plunger to normal 
Position upon release of said tip portion or 
Said stem portion. 


1,653,058. BRACELET HOOK. Nets T. NEt- 
SON, Attleboro, Mass., assignor to J. F. 
Sturdy’s Sons Co., Attleboro Falls, Mass. 
Filed Aug. 16, 1926. Serial 129,314. 
10 Claims. 


having a hook a 
tongue mounted in the body, end and end- 
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A bracelet hook comprising a body portion 
at one end, a hook-closing 
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ways movable member extending through the 
side of the body for moving the tongue to 
open the hook by a movement thereof lat- 
erally of the hook. 


1,653,151. PENCIL. WILLIAM R. CUTHBERT 
and WiLLiam H. LINDEMON, Fort Madi- 
son, Iowa, assignors to W. A. Sheaffer 
Pen Co. Filed March 24, 1922. Serial 
546,280. 4 Claims. 

A lead pencil of the character described 
comprising an outer casing having a coni- 
cally shaped end, an anchoring block conically 


. shaped at one of its ends and having an axial 


bore therethrough, the bore being enlarged 
from the upper end of the block to a point 
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intermediate to its ends where an internal 
shoulder is produced forming a flat bottom, 
the walls of the enlarged portion of the bore 
being kerfed from their outer ends inwardly, 
a spirally slotted sleeve for imparting move- 
ment to a pencil lead, journalled within the 
enlarged portion of the bore and seated on 
the bottom thereof, and means carried by 
the casing for imparting rotary movement to 
the sleeve. 


1,653,260. MOUNTING FOR ARTICLES OF 
JEWELRY. ERNEstT I. DAvER, Provi- 
dence, R. I., assignor to Albert Weiner, 
Providence, R. I. Filed June 7, 1927. 
Serial 197,111. 4 Claims. 

A frame or mounting for supporting clus- 
ters of ornamental objects, comprising a 
plurality of members each having a central 
rib with arms projecting laterally therefrom, 
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said members being secured together in over- 
lying relation with the arms radiating there- 
from in angular relation therearound. 


1,653,335. WATCHMAKER’S HAND VISE. 
Oscar A. Berrum, Washington, D. C. 
Filed Feb. 28, 1927. Serial 171,661. 
6 Claims. 

A tool comprising an open ended tubular 
casing, a plunger working in the casing and 
projecting at opposite ends thereof, a spring 
forcing the plunger rearwardly, the forward 
portion of the plunger being tubular and 
having a notch therein and also provided 
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with a slot, and a rod lying in the tubular 
portion of the plunger and having a lateral 
projection extending through the slot in the 
plunger and anchored to the casing, the front 
end of the rod and the front wall of the 
notch in the plunger cooperating as vise jaws. 


1,653,457. FASTENER FOR WATCH 

STRAPS. Aaron A. GOLDSTEIN, Buffalo, 

N. Y. Filed May 17, 1926. Serial 
109,586. 7 Claims. 

In a fastener for watch straps, the com- 


© 





bination with the strap, of a fastener element 
slidably mounted on and embracing the strap, 
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and a spring engaging said strap and fastener 
element and enclosed thereby and exerting a 
constricting pressure on said strap. 


1,653,500. DISPLAY HOLDER. Lgso FLIER, 
Brooklyn, N. Y., assignor to Universal 
Jewelry Case Co., New York, a Copart- 
nership composed of Leo Flier and 
Joshua Zelman. Filed April 29, 1927. 
Serial 187,555. 3 Claims. 

A display holder for strap-watches or the 
like including a pair of relatively stiff super- 
imposed plates of approximately equal width 
cooperating to form a body, and a fabric 
sheet covering the upper face of the body 
the upper plate terminating short of one end 





of the lower plave, the latter having a longi- 
tudinally extending recess therein, one end 
of which is disposed beyond the edge of the 
upper plate and concealed only by the fabric, 
said fabric having a slit therein registering 
with the recess whereby one strap of a watch 
may be inserted through the slit and lie in 
concealed position in the recess. 


1,653,535. HOLDING MEANS FOR DE- 
TACHABLE STRAPS. Davin BonuwajJo, 
Newport, Ky., assignor to The Wads- 
worth Watch Case Co., Dayton, Ky. 
Filed April 7, 1927. Serial 181,797. 
5 Claims. 

In combination with a watch case, an 
elongated lug secured along its longitudinal 
edge to said watch case and having a hole 
extending longitudinally therethrough, a strap 
having a loop at one end thereof, which loop 
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is provided with an opening on its underside 
for the purpose of receiving said lug and @ 
strap holding pin adapted to be inserted 
within said looped end of said strap and into 
said hole in said lug whereby said strap is 
detachably secured to said watch case. 


1,653,595. DISPLAY BOX. Lewis D. Youna, 
Providence, R. I., assignor to Young 
Bros., Inc., Providence, R. I. Filed Oct. 
14, 1926. Serial 141,524. 2 Claims. 

_In a display box, a base composed of rela- 

tively thin sheet material, a substantially 

rectangular frame having an open center 
secured to the base and having its outer 
edges spaced from the edges of the latter, 
said frame having the upper faces of its walls 
inclined rearwardly, a filler for the frame 
having its upper surface inclined to corre- 
spond to the inclined upper faces of the 
frame, flexible strips disposed between the 
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bottom edge of the rear wall of the frame 
and the upper face of the base and having 
their outer ends free, and a hinged cover for 
the frame having its rear wall secured to the 
free ends of the strips whereby the same is 
supported in open position by the surface on 
which the box may rest. 
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DESIGNS 


74,105. ge zu JEWEL MOUNTING 
AND GEM. Frep J. GAERTNER, Maple- 





wood, N. J. Filed Sept. 13, 1927. Serial 


23,400. Term of patent 7 years. 


74,125. RING. Maurice J. ScHLEss, New 
York, assignor to Schless Harwood Co., 
New York, a Firm composed of Maurice 


to) 





. J. Schless and Wallace W. Harwood. 
Filed July 15, 1927. Serial 22,755. Term 
of patent 14 years. 


74,127. SETTING FOR JEWELRY. STEPHEN 
VarRni, Brooklyn, N. Y. Filed March 12, 





Term of patent 7 


Serial 21,123. 


1927. 
years. 


UNITED STATES TRADE-MARKS 
Issue of December 20, 1927 








The following trade-marks are published 
in compliance with Section 6 of the Act of 
Feb. 20, 1905, as amended March 2, 1907. 
Notice of opposition must be filed within 30 
days of this publication. 

Marks applied for “under the ten-year 
aye ll are registrable under the provision 

Clause (b) of — 5 of said Act as 
amended Feb. 18, 191 

As provided by ie 14 of said Act, a 
fee of $10 must accompany each notice of 
opposition. 
Ser. 246,024. 

olis, Minn. 


4.C-U.b 


INGLE’ 


Particular description of goods.—Orna- 
mental Pins, Finger Rings, Belt Buckles and 


Juiz Ritey Goccins, Minneap- 
Filed March 19, 1927. 
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Badges Plated with Precious Metal, Brace- 
lets, and Necklaces. 

Claims use since on or about Jan. 15, 1927. 
Ser. 247,822. J. Rocrers SiILver Co., New York. 
Filed April 21, 1927. 





Particular ‘description of goods.—Silver- 
Plated Articles of Hollow or Flat Ware for 
Domestic Table Use. 

Claims use since March 1, 1901. 


Ser. 255,707. FRANK FLYNN, 
Filed Oct. 6, 1927. 


Providence, R. I. 


Particular description of goods.—Jewelry 
—Namely, Collar Buttons Composed Wholly 
or in Part of Precious Metal, Link Buttons, 
Scarf Pins, Tie Clasps, Neck Chains, Vest 
Chains, Earrings, and Medals Composed 
Wholly or in Part of Precious Metal. 

Claims use since 1912. 


Trade-Marks Published 
Issue of December 20, 1927 





These marks are not subject to opposition. 


236, . (CLASS _ 28. JEWELRY AND 
RECIOUS-METAL WARE.) a A 
Sacaae's Sons Co., Attleboro Falls, 
ort tbs Filed April 11, 1927. Serial 
47,295. 


21 URDYBILI 


Particular description of goods.—Certain 
Named Articles of Jewelry. 
Claims use since February, 1926. 


236,818. (CLASS _ 28. JEWELRY AND 
PRECIOUS -METAL WARE.) THE 
Lock & SPECIALTY Co., 


WATERBURY 
Filed Nov. 12, 1926 


Waterbury, Conn. 
Serial 240,014. 











description of goods.—Lingerie 


Particular 
Clasp Composed of Rolled Gold. 
Claims use since Oct. 1, 1926. 


Trade-Marks Published 





Issue of December 20, 1927 





A. Srevens & 
PUB- 


CHAS. 
Serial 251,584. 


236,623. CLOCKS. 

Bros., Chicago. 
Filed July 6, 1927. 
LISHED OCT. 4, 1927 


236,627. WATCHES AND PARTS THERE- 
ote DigEL WatcH Case Co., INc., New 
251,324. PUB- 


Filed - 30, 1927. Serial 


LISHED OCT. 4, 1927. 
CLOCKS, FRAMES, AND CASINGS 


236,635. 
FOR CLOCKS. ALFRED L. SIMON & Co., 
New York. . , 
Filed June 8, 1927. _— 250,199. PUB- 


LISHED OCT. 4, 192 


January 5, 1928 


236,659. TMETAZION - PEARL J EWELRY 

FOR ERSONAL WEAR, NOT jn. 
GLUDING WATCHES. ATow Matsuoka, 
doing business as Atow Matsuoka Co, 
San Francisco, Cal. 








Filed July 29, 1927. Serial 252,719. Pup. 
LISHED OCT. "4, 1937. 
International Silver Co. Intro. 


duces New Sterling Silver 
Service at Banquet of 
Salesmen 


On Tuesday evening, Dec. 28, at St. 
George’s Inn in Wallingford, Conn., g 
banquet was held to introduce a oe 
service of sterling silver to the represen- 
tatives of the Wilcox & Evertsen diyij- 
sion of the International Silver Co. The 
new design was presented to the sales- 
men for the first time at this banquet, 
they having seen nothing of the design 
before they were invited into the dining 
room, where the table was set with 30 
places complete in the new design, ster- 
ling silver service plates, goblets, bouil- 
lon cups, bonbon dishes, compotiers, in 
fact the entire service of sterling silver 
was used in serving the dinner. The 
new pattern introduced is called the 
Pine Tree. It takes its inspiration from 
the tree which is so deeply rooted in 


“American life and American tradition. 


The pine tree forms a _ decorative 
part of most American landscapes and 
in sterling silver it adds usefulness to 
beauty. Like sterling, too, its life is 
measured, not by our own lives, but by 
centuries. It is thought the pine tree is 
a truly appropriate thing for a sterling 
silver design and its significance is en- 
hanced by this fact—that the pine was 
the first identification of sterling silver 
in America. It was the mark of genu- 
ineness used on pine tree shillings 
minted by the Colony of Massachusetts 
in 1652. With the pine tree as a motif, 
International silversmiths have created 
a pattern strikingly modern in treat- 
ment, strikingly beautiful in effect. On 
the back of each piece of flatware is the 
image of the pine tree exactly as it ap- 
peared on the pine tree shilling, not 
only an interesting decorative element, 
but an unmistakable indication of ster- 
ling genuineness. 

The story of the finding of the in- 
spiration for the Pine Tree pattern and 
the development of the design through 
all the phases of production from the 
designer’s drawing to the finished piece 
was told to the salesmen in a two-reel 
motion picture. 

Pine Tree is being introduced to the 
trade beginning the first of January, 
when the representatives of the Wilcox 
& Evertsen division of the International 
Silver Co. will start out in their territo- 
ries with the new service. 








A thief stole a $1,500 diamond from 
the Crescent Jewelry Co., 707 S. Fig- 
ueroa St., Los Angeles, Cal., recently 
and escaped in a crowd of shoppers. The 
man visited the store and asked the 
jeweler to show him the biggest and best 
diamond he had, and then suddenly 
grabbed the diamond and fled. 





